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STOCK UP NOW! For a great promotio; 


G.E’s BIG ANTI 
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v ee 4) NATIONWIDE CAMPAIGN WILL 
” PRE-SELL YOUR CUSTOMERS 


Millions of custome, impressions will be «reated by Fred Waring every 

Thursday night on NBC, and by al! these 4-color ads in Life, Oct. 17; 

Posy, Oct. 8; This Week, Oct. 2; Look, Oct. 25; Parade, Sept. 11, Oct. 30; 
American Weekly, Sept. 18. 











Stock up! Tie in! Cash in! 
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PORCELAIN 
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MORE FACTS LUA vir Cometh 
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ON PRODUCTS when cords 


or plugs fail 






in the pinch! 


Electrical Lugs and Connectors For sure contact and 


durability, it's best @ 
to feature 
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APPROVED BY UNDERWRITERS LABORATORIES 


Selected by leading manufacturers . . . 
Wier ew"? ELECTRICAL WHOLESALING why not by You 





Lighting—A d — A full line of Flexible Cords 
4 \ data sheet IsSsuec 1) 


t Mi Co 135) Rome "St for the Repair and Service industry, 


eaiiine lees “emule Mis obtainable through Jobbers and Distributors 
vrreticcor ton LGORNISH WIRE COMPANY, ne 


Wircntion  * ELECTRICAL WHOLESALING 15 Park Row New York 7, N.Y. 



























| © FLUX | Bite 1s: 
. } T-Type CABLE STAPLE 






SODERING [m= 
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Start the 


job RIGHT 
and KEEP IT WANTED 


MANUFACTURER’S 
Pac REPRESENTATIVES | | carom oatns Sano: Wt 
bd T-Type Cable. Fits a// types of non-metallic 


sheathed cable—Romex, Braidex, PDX, 


A few desirable territories still open for aenaiiek. ofc. 
qualified men to represent the Keystone Prompt delivery . . . Favorable price. 


THE Line of Wireways, Elbows, Outlet Boxes There's a big call for these Titchener 
and other electrical equipment. Every item Staples. Order your Stock NOW. Full in- 
is well made and is priced to meet com- formation sent on request. 


L. B. ALLEN CO., Inc. 
6701 BRYN MAWR AVE. 
CHICAGO 31, ILL. 











noes . Titchener’s complete line of Cable Staples 
petitive market. Here is good opportu- snetudes: 
nity for energetic sales representative Romex Staples 

BX (regular & extra-heavy) Staples 
E-Z Drive Romex Staples (Flat-top, round 


CLAY PRODUCTS CO. KEYSTONE MANUFACTURING aa 

















COMPANY E-Z Drive BX Staples 
ig emer FIRDY OF 23328 Sherwood Road E. H. TITCHENER & Co. 
SA N od U s K v CENTERLINE, MICHIGAN 91 Clinton Street Binghamton, N. Y. 
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MACHINE SCREW 


EXPANSION 


ANCHORS 





setting tool and 
hammer. 


fasten with stand- 
ard machine 
screw. 


ARRO Machine Screw EXPANSION 
ANCHORS are easy to install and pro- 
vide a dependable anchorage for the 
work in brick, concrete and other solid 
materials. Yet, the work can be dis- 
mantiled and reassembled at will with- 
out destroying effective anchorage. 
Typical ARRO quality includes: sturdy 
construction, best materials obtain- 
able, expert workmanship, long life 
service. In sizes from 6-32 screws to 
%”’ bolts inc. 


Sold only through jobbers 


ARRO EXPANSION BOLT COMPANY 


MARION, OHIO 









Pole Line Hardware 
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Pump Control—A recently published 
booklet entitled “Precision Control tor 
Pumps’ describes the wide range ot 
Cutler-Hlammer controls) for domestic, 
commercial and industrial water svs 
tems. Cutler-Hammer, Inc., 476 N 
12 St., Milwaukee 1, Wise 
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Wire and Cable—Asbestos flexible 
cords and fixture wires are pictured 
and described in the January 1949 
catalog issued by the Radix Wire Co., 
2800 E. 55 St., Cleveland 4, Ohio. The 
company’s line of wire has been en 


larged to include motion picture cable, 
railroad signal and headlight wire and 
rheostat wire. 
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Intercommunicating Systems— Bulletin 


4B fully describes the advantages and 
operating features of the code unit 
manutactured by Signal Engineering 
& Mfg. Co., 154 West 14 St... New 
York 11, N. Y. The bulletin also illus 
trates the component parts with typ 
ical wiring diagrams 











SALES 
REPRESENTATION 


Michigan & Toledo 
territory 


Firm of Sales Representatives 
will add top staple line. 


RA-9222 
Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Ill. 








MANUF ACTURER’S 
REPRESENTATIVES 


WANTED 


For insulated wire line in following 
states: New Mexico, Colorado, Arizona, 
Western 
Mississippi, Tennessee, Alabama, Mon- 
tana, Wyoming, North & South Dakota, 
Must be well established 


among wholesaler accounts. 


Penna., Arkansas, Louisiana, 


Indiana. 


RW9111 ELECTRICAL WHOLESALING 
330 West 42nd St., New York 18, N. Y. 











ELECTRICAL WHOLESALING 








DEPENDABLY a 
YOURS 


| QUALITY 


TOPS IN VALUE 


LABOR-SAVING 
+400 


FEATURES 
Be ° T-rated-Plus... 
| @ Sm-o-o-th, Positive Action 
@ No Arcing — No Pitting — 
No Failures 
¢ Compact—But Strong and 
Mighty 
e Saves 10% Wiring Time 


| +300 


e T-Slot Plus... 

@ Uniform, Preset Pull 

e Solid, Eye-Appealing, 
Strong 





FOR A Liflime 


| @ Huge Screws—Backed Out 


—Ready 
| @ Saves 10% Wiring Time 


Meet and surpass REA & 
Federal Specifications 


@ WRITE FOR CATALOGUE 
AND LITERATURE! 


OVER 100 NEW DEVICES 


SLATER 


ELECTRIC & MFG. CO., Inc. 
WOODSIDE, L.1., N. Y. 


ear 





103 








Wherever there's a 
bathroom, there’s a one- 
room heating problem 
and a potential sale for 
a Thermador Electric 
Heater . America’s 
finest! 


THERMADOR 


‘STR’? 
ELECTRIC HEATER 


“head-to-heels” 





Provides 
radiant heat instantly, 
safely, economically. 


Easy installation, lifetime 
stainless steel safety grille. 
9” x 48”. Available in 120 
or 230 volts models. 


LIST 


PRICE 528” vr 529 





THE ON TERS 
LY HEA vTOP! 
E switcn At bes 


THERMADOR 
“RB” 
ELECTRIC HEATER 


Ideal for the bath or 
dressing room where 
space is a factor, the 
““RB"’ has stainless 
steel safety grille, 
double heating ele- 
ment. 11%” x 19”, 
120 vole models 
from 1000 to 1500 
watts. 


$1 480 $490 
14 16 LIST PRICE 


UNDERWRITERS’ APPROVED 
"Seven Leagues Ahead” 


cas THERMADOR 


TRICAL MFG CO 





LOS ANGELES 22. CALIF 
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Every salesman knows that he has to do 
more than just hold old customers if he 
wants to add to his sales and his income. 


He has to add new accounts to get new 
sources of business — and he has to .add 
new accounts to replace the old on& he 
loses. : - 


Losing customers is a natural thing. 
Some customers move. Some go, oy ‘of 
business. Some die. Some chanfe'to an- 
other source of supply. There ara@/adozen 


good ones — are lost. 


To increase sales volume we need a- 


steady addition of new accounts to the 
customer list. 


A good sales opener can help 


To help you get new accounts you often 
need a good sales opener — some item that 
is so Outstanding that it gives you “some- 
thing to talk about.” An item that will 
help you get the interest of men who 
otherwise keep giving you the 
around.” 


“run 


Among all such items there is none 
better than Fusetron dual-element fuses. 


‘ 





How to add to vour sales volume 


Refer to the Fusetron bulletin 


y % in your binder 
~ 


Iff this Bulletin you will find a com- 
plete — but brief — sales talk on Fuse- 


- tran fiuses. 
~ ® “ ad 


~~ .- 
It shows how Fusetron fuses eliminate 


e:~ \' 
’ “y aeedless, blows — how they protect mo- 


tors — how they reduce heating that is so 
t . . 

troublesome in switches and panelboards 
* how..they give thermal protection — 


reasons why customers — many ot then". and many other advantages of Fusetron 


* fuses. 


You don’t have to look very far to find 
something to say about Fusetron fuses 
that will be of real interest to the man 
who buys electrical protection. 


Don’t forget your assistant salesman 


If you run into some situation where 
you feel that a little help might aid you in 
closing a sale, don’t forget the BUSS 
Fuseman. He is in your territory to help 
you in any way he can. The factory is 
continually feeding him new ideas, too, 
that he can pass along to you. So put him 
to work — he will be glad to cooperate. 


BUSSMANN 


MFG. CO., ST. LOUIS, MO. 


Division McGraw Electric Company 
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from ILLUMINATION ENGINEERS AND ARCHITECTS... 


"“VARSITY”—our new fluorescent fixture for lighting class rooms, 
libraries; and wherever “‘close-seeing” is required. | 


@ Architects are taking the Varsity for their own 


(over their drafting boards) as well as for others! No 














wonder VARSITY has won instant and enthusiastic 
acceptance: It gives the quality-light abundance 

of luxury-model fixtures but comes with a popular-price 
tay attached! Efficiency and economy are happily 


combined! 


VARSITY uses two 40-watt lamps. Install fixtures singly—or in 
continuous runs with no couplers needed! Easily removable 
louvers (for servicing). Baked white enamel housing and channel. 


se” «x i323” 2 0! i. ( om plete speci fr ations on request, 


i and tnstal i only by tl better 


ctrical whol. | 


The VARSITY provides 40% upward lighting g ers and contractors 

and 60% downward. Baffle type louvers _ - - 7 ay ° 7 > yur 

costing p= gonoticceatagips PEADER ELECTRIC COMPANY 

fixture from any angle! 3500 N. KEDZIE . CHICAGO 18, ILLINOIS 
West Coast Factory: 2040 Livingston, Oakland 6, Calif. 














WHOLESALERS—One delay that doesn't pay is delay 
in stocking up with the complete line of ECONOMY 
De-Lay" Renewable Fuses and Renewal Links—because 
a steadily increasing demand is being created for them 
by ads like this. 





it PAYS = 
to have’ De-Lays ! di = 












Safety Press Device, courtesy Benjamin Electric Mfg. Co. 


| “De-Lays’” that prevent 
production tie-ups 


Unnecessary fuse ‘'blows'' caused by momentary cur- 
rent overloads, can cause delays to high-production ma- 
chines like the Power Press illustrated—delays which are 
frequently passed all the way down the production line. 

Guard against these delays, caused by unneces- 
sary ‘'blows,"' with ECONOMY '"'De-Lay" Fuses. They give 
superior protection in the 135 to 200% overload range 
where "blows" are most frequent. 


Ask the salesman of your Electrical Wholesaler now, 
for ECONOMY '"'De-Lay" Renewable Fuses and replace- 


ment Renewal Links, to protect all circuits. 


ECONOMY Send for Latest Catalog 
"'De-Lay'’ Fuses 3406 


ECONOMY ‘“DE-LAY™ 


| ECONOMY FUSE & MFG. CO. RENEWABLE CARTRIDGE FUSES and RENEWAL LINKS 
2717 GREENVIEW AVE. CHICAGO 14, ILL. 
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above 
. Size 2 plug-in starter unit 


right 


» Disconnect operator handle 


SQUARE D COMPANY CANADA 


Square D “PLUG-IN” centers are 


ground UP, wit 


NEw 


new 








coh 
ie 
+ 
tT 
Tt 
a 
— 
"4 
+ 
— 
— 
NOW _.. take full advantage of Control Bs 
Center convenience, safety and economy --* athe 
new from the 7 
—— ¥ 


h all basic features plus .-- 


J 


INSTALLATION ECONOMY. Wiring chan- 
nels are all accessible from front without 
removing units. Two big vertical channels 
per section permi { power and 
control circuits. 


SPACE ECONOMY. Up to six starters fit in 
—" = "= 90" sections. Standard 20" | 


depth sections will accommodate starters 


through size 5. 
SAFETY DISCONNECT OPERATOR. One to 
ill lock both door and dis- 


four padlocks wi 
i ither "ON" OF wore” position. 


On closing unit door, handle moves to 
indicate position of disconnect. When not 
padlocked, authorized person with tool can 
release door interlock to inspect control 


without interrupting power. 


J 


J 


t separation © 





FLEXIBILITY. For simplest plant conversion 


or maintenance, plug-in units slide on 
guide brackets and positive pressure stabs 
grip round vertical busses- Plant conver 
sion is simplified and minor changes often 


will not require shutting off power. 


NEw 


NEW Control Centers are also avail- 
r-tight, dust-tight and weather-resistant 
ct your nearby Square D Field 


lete information, Of 


Square D’s 
able in wate 
enclosures. Conta 
Engineer for comp 


Write Square D Company, 


Milwaukee 12, Wisconsin 


4041 N. Richards Street, 





LTD., TORONTO » SQUARE D de MEXICO, S- A~ MEXICO city, D.F. 
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CHANGE OF ADDRESS 


Director of Circulation, Electrical Wholesaling 
330 West 42nd Street, New York 18, N. Y. 


Please change the address of my Electrical Wholesaling 


subscription. 


Nome .... 


Old Address. 


New Address. 


New Company Conmection...... 


FT Le Ee a ee ee 





STOCK UP NOW! For a great promotion} of 









7 ) NATIONWIDE CAMPAIGN WILL 
7 PRE-SELL YOUR CUSTOMERS 


Millions of customer impressions will be created by Fred Waring every 
Thursday night on NBC, and by all these 4-color ads in Life, Oct. 17; 
Post, Oct. 8; This Week, Oct. 2; Look, Oct. 25; Parade, Sept. 11, Oct. 30; 
American Weekly, Sept. 18. ” we 





’ 


Bfe Sa ~~. 
- - we. 


"Wee, : 3 














us| Stock up! Tie in! Cash in! 
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ion of the greatest lamp-selling theme of all! 


SPECIAL DISPLAYS HELP DEALERS TIE IN 


FOR SURE PROFITS be sure your agents are adequately stocked with 

popular types of G-E lamps in the fast-selling 4-lamp package. And urge 

each one to use his special tie-in display package from General Electric. 

You'll cash in big on “BULBSNATCHING”’— greatest lamp-selling 
theme of all! 


GENERAL @@) ELECTRIC 
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The UNIVERSAL connector—ideal for 
any use. 


The HANDY connector—very easy to use. 


The ECONOMICAL connector—low initial 
cost plus labor saving. 


The COMPACT connector — small, easy 
to tape. 


The RELIABLE, PERMANENT connector — 
made of DURONZE, 50% stronger 
than hard copper or commercial 
bronze. High strength, at no extra 
cost! 


ORDER FROM YOUR JOBBER 


JASPER BLACKBURN PRODUCTS CORP. 


BUILDERS OF QUALITY PRODUCTS FOR 15 YEARS 
FIRST, MADISON AND CLINTON STS., ST. LOUIS 6, MO. 
Phone: CEntral 3007 








by Underwriters 
for Inside Wiring 





JASPER BLACKBURN PRODUCTS CORP., 
First, Madison & Clinton Sts. ¢ St. Levis 6, Mo. 


Send me, without obligation, a sample Blackburn Connector, prices, 
and name of nearest jobber. j 


Individual Name & Title 
Firm Name — 


Address___ ; : : — i 


A 
| 
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INSIST UPON 





For Economy - Long Life + Safety 
IN FARM WIRING 


KSecatwse 


Developed by Rome Cable engineers for farm use, 
RoBarn is the original Neoprene sheathed non- 
metallic cable ... the first to be approved for the 
wiring of farm buildings in one of the country’s 
largest rural areas. Its development ended a long 
search for a wiring material resistant to the effects 
of moisture, ammonia fumes, and temperature 
changes found in live stock buildings. RoBarn 
eliminates the need for expensive rewiring ... the 
hazards of defective circuits. 

Underwriters’ approved as Non-metallic 
Sheathed Cable having “adequate fungus resistant 
and other necessary properties for use in cow barns 
and other locations where it would be subject to 
conditions of heat, cold, moisture, corrosive fumes 
and fungus” .. . RoBarn has many general purpose 
applications as described in the National Electrical 
Code, Article 336. Its all-Neoprene construction, 
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THE ORIGINAL NEOPRENE NON-METALLIC SHEATHED CABLE 


and Non-absorbent 








Neoprene 
Sheath 


Flame Resistant 


Glass Braid 


Neoprene 


Insulation 


Glass Reinforced 
Rubber Separator 





Underwriters’ Approved 
for 600 Volts 


with reinforcing glass braid, resists flame, mois- 
ture, acids, and mechanical injury. It is stronger... 
electrically and physically ... than conventional 
Non-metallic Sheathed Cable. It is a quality prod- 
uct made for dependable service. 

Get the best by insisting upon the original... 


ask for RoBarn. 

cannot rot, mold, oxidize . . . it will neither absorb 
moisture nor support flame. 

resists humidity, chemical fumes, acids .. . it is 
unaffected by extreme temperature changes. 
uniformly 


is easy to handle .. . simple to strip. . . has 


small diameters for easy connection in outlet boxes. 


FEE E 


is stronger .. . more durable . . . its conductors are 


cushioned against mechanical injury. 
Avatlable from stock in sizes 14,12, and10 AWG 


two and three conductors. Write for descriptive 
folder, orcall your nearest Rome Cable office today. 


YOR K 





- 











Here’s the ONE Box with MANY APPLICATIONS... 


RACO Oy Ki 


The ALL-PURPOSE CABLE BOX 


The“JAY-KAY” is back! The multiple purpose box is in stock and available 
for immediate shipment. ORDER IT NOW —for use with BX or 
FLEX— it accommodates either type quickly and efficiently. It’s the 











more room within box, but speed assembly and installations. 


a USE WITH BX every purpose box. Saves labor—external clamps not only provide 






















r OR WITH PIPE 
AND BX OR FLEX 














“JAY-KAY’’ BOXES ARE 


AVAILABLE ON BAR HANGERS, TOO! 
HD-Deep Offset HS-Shallow Offset HSS-%"' Offset 


*Reg. Trade Mark 


PRODUCTS 





ALL STEEL 


ALL-STEEL EQUIPMENT INC. 


300 KENSINGTON AVENUE . AURORA, ILLINOIS 
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Available in 2-, 4-, or 8-circuit cabinets, 
the handsome Service Electri-Center is 
ideal for homes, offices, and small plants. 


“sh matic 


[| tek. woes | 
ives Mis: 
FOR HOMES COMMERCIAL BUILDINGS 


HE BULLDOG Service Electri-Center, featuring 

Pushmatic, offers ease of installation, versatility 
and adaptability never before obtainable in any 
panelboard. Here’s why— 

More compact than old-fashioned load centers, the 
Service Electri-Center actually contains more wiring 
space! Revolutionary Pushmatic units are responsible 
for this bit of magic. Two-thirds the size of a pack 
of cigarettes, Pushmatic makes the Service Electri- 
Center a wireman’s dream. 

And complicated group mountings are eliminated. 
Each Pushmatic is an individual single-pole unit, 


NEW BULLDOG 


Service Electri-Center 











— > 


othe, vs 


PLANTS 


making changes and additions a simple matter. 
BullDog Service Electri-Centers don’t have to be 
hidden away in the basement or other inconspicuous 
and inconvenient places. Beautifully styled, this 
modern panelboard is at home almost anywhere. 
Available in 2-, 4-, and 8-circuit cabinets, the Service 
Electri-Center is the last word in efficiency and pro- 
tection for homes, offices, and small plants. Send the 
coupon today for Pushmatic Bulletin No. 494. It con- 
tains complete information and prices on Service 
ELECTRI-CENTERS and the new Pushmatics. 


Als /:mattC »..anew kind of control and protection 


PUSH—It’s ON! 
pusH—lt’s OFF! _ 
amt 


again! 
push—t's OF 








_— revolutionary Pushmatic provides finger-tip control 

and automatic protection against short or overload. A 
simple push of the finger makes or breaks the circuit. 

And if power is broken by short or overload, just push 
and service is restored. No more bothersome resetting by 
hand ...no fuses to worry about. There’s only one oper- 
ation for this unique circuit breaker and that’s PUSH! 

There are four types of Pushmatics: THERMAL ONLY, 
THERMAL-MAGNETIC, or either of these types with 
AMBIENT COMPENSATING FEATURES. All Pushmatics, 
regardless of type or rating, are identical in size and 
contour and are interchangeable. 

Approved by Underwriters’ Laboratories, Pushmatics 
are available in ratings of 15, 20, 30, 40, and 50 amperes, 
120 V., 1 pole, or 120-240 V., 2 poles, AC. 

Send the coupon now for more information on why the 
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sensational Pushmatic makes the BullDog Service Electri- 
Center the most modern panelboard available today. 


BULLDOG ELECTRIC PRODUCTS COMPANY 
DETROIT 32, MICHIGAN—FIELD OFFICES IN ALL PRINCIPAL CITIES 
IN CANADA: BULLDOG ELECTRIC PRODUCTS OF CANADA, LTD., TORONTO 


7%) BULLDOG 


HEADQUARTERS FOR ELECTRICAL DISTRIBUTION 

















r a 
BULLDOG ELECTRIC PRODUCTS CO. 
Detroit 32, Michigan 
| Please send me your Bulletin No. 494 giving full information | 
and prices on your Pushmatic Service ELECTRI-CENTERS. 
P y 

| 

| Name 
Company ; 
| Street Address Zone | 
| City and State | 
| dp | 
a _—eo ore ere ee err rl Orr rl re ws oOo oe ee > > — emus 








Vaportight 


Industrial Lighting 


CONDULET, 


For use in boiler rooms, powerhouses, shower 
rooms, tunnels, loading docks, building en- 
trances, and all indoor and outdoor locations 
where exposed to moisture and rain, non-ex- 
plosive vapors and gases, or non-combustible 
dusts. 







MFT erel adie lil Metele Mb cottetitesiia 


Wiring chamber remains vaportight even 
globe is off. 


Porcelain Receptacle. 
Screw guard or clamp guard. 
PM alti Metecetele tice 

4 Reflector styles. 


Accessories: Colored globes, pear-shaped globes and 
guards, half shades, and adapters. a 


4 Sizes: 50 through 500-Watt. 











Vaportight lighting fixtures are available for attaching to several 
round-base Condulets and sheet steel outlet boxes. Crouse-Hinds 
complete Vaportight line includes hand lamps, switches, plug re- 
ceptacles, and other electrical devices. 


Complete listings in Section 25, Condulet Catalog 2500. 


















* CONDULET is a coined 
word registered in the U.S. 
Patent Office. It designates 
Q@ product made only by the 
Crouse-Hinds Company. 


; ie 





a —") CROUSE-HINDS COMPANY 


Syracuse I, N. Y. 
Ottices: Birmingham — Boston — Buffalo — Chicago — Cincinnati — Cleveland — Dallas — Denver — Detrolg 
SOROUL ETS. Houston — Indianapolis —- Kansas City —~Los Angeles — Milwaukee - Minnecpolis—New York 


Philadelphia — Pittsburgh — Portland, Ore. -—San Francisco — Seattle — St. Louis - Washington, 
TRAFFIC SIGNALS 


Resident Representatives: Albany — Atlanta — Charlotte — New Orleans — Richmond, Va. ’ 
CROUSE-HINDS COMPANY OF CANADA, LTD., Main Office and Plant: TORONTO, ONT, 
AIRPORT LIGHTING 
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IS HERE 
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The Custom-Fitting Lighting System 


The new era in c 
plication of the 

MITCHELL, MODUL 
lighting system tl 


of the finest custom-built installations. MODULE is not merely 
“another fixture” 
revolutionary new idea in lighting that combines in one single 
system all these unprecedented advantages: 


«at wih 1g 
are sal 








acte 


Write today for free 20-page 
MODULE brochure which 


gives every detail of this ex 

citing new lighting develop- 

ment. Use coupon at right 
! 































REG U S PAT OFFICE 


ommercial lighting is born—with the first ap- 
modular principle to lighting! Developed by 
E is the first and only mass produced fluorescent 
1at easily and economically achieves the results 


. It is the fundamentally different, the truly 


e@ Makes possible limitless pattern designs 

e@ Custom-fits any room shape or proportions 

e Provides untimited linear flexibility 

e Mixes many light sources in one uniform system 

e@ Features equal low brightness throughout 

e Provides harmonious matched appearance throughout 


MITCHELL MANUFACTURING COMPANY 
2525 Clybourn Avenue, Chicago 14, Illinois 


Send full details on MITCHELL MODULE 


PN a. odessa 15 gre ase 2 pan ace Nove eae a oe 
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CORRECT 
CONDUIT CONNECTIONS 








§ Select the best, insist on Briegel All 
Steel Fittings, the original approved 
Indenter type connectors and cou- 
plings for thin wall conduit tubing. 
You will not only find that Briegel 
Indenter Fittings are easier and faster 
to use, but also make neater, stronger 
connections, the correct connections. 
Two Easy Squeezes and they’re set. 
Start using Briegel Fittings today. 
Have more satisfied customers—more 
Crocs Section Showin profits from each job. 

indentations 


DISTRIBUTED BY 


The M. B. Austin Co., Northbrook, Ull.; Clayton 
Mark & Co., Evanston, Ill.; Clifton Conduit Co., 
Jersey City, N. J.; General Electric Co., Bridge- 
port, Conn.; The Steelduct Co., Youngstown, Ohio; 
Enameled Metals, Pittsburgh, Penn.; Kondu Mfg. 
Co., Ltd., Preston, Ont. 





All B-M Fittings Carry 
the Underwriter's Seal 
of Approval and Ca- 
nadian Standards Ass'n 
Approval No. 9296 


hy ) METHOD 
€R . APPROVED 1001 


CO. 


GALVA, *® ILLINOIS 
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to pick the fixture 
with a better ballast 


Quality ballasts are not only essential to complete 
satisfaction with fluorescent lighting they save 
money for the buyer, too! Ballasts of superior design 
and materials assure you of full rated light output; 
you actually need fewer fixtures for your lighting job. 
Quality ballasts last longer and make lamps last longer; 
this means lower maintenance costs. 

General Electric builds quality ballasts — ballasts 
that, over a 10-year period, can save you as much as 
32 per cent of your initial outlay for lighting. So remember to 
look for the G-E ballast tag when you’re buying fluores- 
cent fixtures) and get the most out of your investment, 


P 


Send today for your free copy of G.E.’s new 


—_. ADVERTISED IN 


booklet “Quality Costs Less’ —it shows with facts 
and figures how good ballasts mean economy for 
you. Address Sec. 412-80, Apparatus Department, 
General Electric Company, Schenectady 5, N. Y. 


GENERAL ELECTRIC 


412-80 
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ON THE 


FOR THE JOB 


Cutler-Hammer MB-4 Multi-Breaker 


JOB i 


' 





with the Easy-Add-On Units Meets Every Need 


The Cutler-Hammer Type MB-4 
Multi-Breaker is an achievement that 
offers important advantages to the 
contractor and to the wholesaler. 

In appearance and construction 
the Cutler-Hammer MB-4 ts unlike 
any previous Multi-Breaker. In this 
new MB-4 Multi-Breaker, to a basic 
4-pole unit, additional single-pole 
Multi-Breaker units can be added at 
any time simply with the aid of a 
screwdriver. 

Now the contractor can make up 
just the Multi-Breaker he needs on 
the job for the job. To the funda- 
mental unit he simply adds from one 
to four “add-on” units as the number 
of circuits and their capacities dic- 
tate. Further, any of the “add-on” 


14 


units can be changed on the job 
AFTER the complete Multi-Breaker 
is installed if the circuit requirements 
change; just a simple change, not a 
major operation. No delay. No 
trouble. 

With the C-H Type MB-4 Multi- 
Breaker, the wholesaler can offer max- 
imum service with minimum stocks, 
minimum investment, minimum in- 





ventory. He can furnish exactly the 
Multi-Breaker needed for each job 
without maintaining a large and com- 
plex assortment of complete Multi- 
Breakers incorporating the many 
combinations of breakers possible. 


The Cutler-Hammer MB-4 pro- 
vides Thermal-Magnetic trip for lag 
on harmless overloads but instant 
trip on short circuits. Electronically 
calibrated like all Cutler-Hammer 
Multi-Breakers for dependable per- 
formance. 70 ampere mains for small 
homes. 100 ampere mains for large 
homes. Breakers from 15 to 50 
amperes. Underwriters’ approved. 
Available in flush or surface mount- 
ing. CUTLER-HAMMER, Inc., 
1327 St. Paul Ave., Milwaukee 1, Wis. 
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CRESCENT 


ENDURITE Type RH 


Gives Greater Current Carrying 
Capacity per Dollar of Ynstalled Cost 


&)@ 


250,000 CM 


TYPE R TYPE RH 


Requires 2!/2'' Conduit. Maximum per- Requires 2°’ Conduit. Maximum permis- 
missible operating temperature 60°C. sible operating temperature 75°C. 


The superior heat resistant characteristics of CRESCENT ENDURITE 
INSULATION with its higher permissible operating temperature and 
therefore greater current carrying capacity, permit the use of a smaller 
size of conductor, and in most cases smaller size of conduit at less cost 
than would be required for Type R Wire for the same load. 

For light loads requiring small sized conductors, Voltage Drop is the 
determining factor in choice of wire size. Usually in sizes No. 6 AWG 
and heavier for power circuits or No. | AWG and heavier in lighting 
circuits, CRESCENT ENDURITE Type RH Wire & Cable gives the lowest 


installed cost-per-ampere of useful circuit capacity. 
*In Accordance with 1947 National Electrical Code. 


CRESCENT 


©)) WIRE and CABLE (i, 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, NEW JERSEY 
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N Q W e e eboost your sales 


with this ALL-NEW Type A Safety Switch 


TRUMBULL’S 


Mich Capacity 'NTERRUPTER 








Unusually high interrupting capacity ...‘‘circuit-break- 
er” action breaks heavy loads quickly, safely. Extremely 
high momentary current capacity .. . withstands heavy 
short circuits without damage. 30-, 60-, 100-ampere sizes. 


FHiere’s How. 


HClI’s “Circuit-Breaker” Action Works 





orr® 











1. Switch closed. Spring-loaded sliding 
contact (A) fully inserted between sta- 
tionary contacts. Red indicates current. 
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2. Sliding contact being withdrawn. The 
two arcs repel each other, are drawn 
against grid pins (B) and (C), which break 
and cool them. 


3. Contact fully withdrawn. Trumbull’s 
unique ‘’Circuit-Breaker’ action has ef- 
fectively extinguished the arcs. 








ECK OVER THESE ADDITIONAL 
SALES-MAKING FEATURES 


Center-front operation permits close 
ganging. 

Front fusing allows compact box, yet 
gives ample wiring space. 

No exposed live parts when switch is 
OFF and door is open. 

Handle interlock. 

Clear ON and OFF markings both in- 
side and outside. 

No dead center—roller-cam action (mul- 
tiplying linkage design with powerful 
spring) throws switch to full OFF and ON 

Poles are self-contained switching units 
for easy replacement. 

Silver-plated current-carrying parts 
prevent oxidation ... give low-resistance 
contact. 

Insulating parts made of linen mela- 
mene, light, strong, arc-resisting. 

Enclosed operating mechanism (on 60- 
and 100-amp. sizes) prevents wire chafing 
Interior removable for wiring ease. 

Underwriters’ approval throughout. 


For more information about Trumbull’'s 
all-new HCI Safety Switch, write for your 
free copy of Bulletin TEC-10 today. THE 
TRUMBULL ELECTRIC MANUFACTURING 
COMPANY, Plainville, Connecticut. 


Men Who Obserre the Best Electrical Practice Make It a Practice to Use 
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TRUMBULL (T) ELECTRIC 


TRUMBULL’'S TRAINLOAD OF NEW PRODUCTS 
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Complete line of 
TERMINAL BLOCKS 


10 Styles .. . for all applications. Each avail- 
able in many wire sizes; 2 to 12 wires. Molded 
bakelite blocks, cured under high pressure, assuring 
uniform density and freedom from flaws. 



































SERIES 1000 ... for Space Economy. 
Due to extreme compactness combined with 
heavy duty rating, these are the most popular 
terminal blocks. Shown at right, actual size. 
Rating 30 amp. 750 v. Simple connector-= 
no special terminal, no looping of wires, 





; Clamp type 
Connector, used 
with Series 1000 (above) 






















SERIES 6000, second only to the Series 1000 in 
popularity. Higher short time ratings are obtain- 
» able by adding jumper bars. Overall dimensions 
are same as for the Series 2000 and 3000, making 
it easy to comkine these types. (15% wider 
than the Series 1000, and averaging 50% longer). 





Terminal blocks for any standard control wiring in- 
stallation, plus an infinite number of combinations 
to meet special problems of wiring connections. 


Blocks with center barriers . . . with single or double 
role switches, for frequent sectionalizing...equipped 
, for front-of-board mounting . . . with shorting strips, 


hinged covers, other accessories. Write for Catalog, 
giving detailed information. 





SOLD BY 
LEADING WHOLESALERS 





PENN-UNION ELECTRIC CORPORATION - ERIE, PA. 


Canada: Dominion Cutout Company, Ltd. 250 Richmond St. West, Toronto 


Fist 
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Title 608 Project: Courtesy James G. Ludwig, R. A., 









Architects, builders and electrical contractors are switching 
to GENERAL SWITCH equipment because it is: 


Available everywhere through leading wholesalers—No lost 
labor time waiting for GENERAL equipment to reach the job. 






Economical to install—Takes less time to install because of 
compact open construction, integral internal conductors and 
spacious wiring room. 






Thoroughly dependable — Quality materials, rugged design, 
and rigid factory inspection. 





ERE are three units of GENERAL equipment which have 
been “application engineered” for and are particularly 
well suited to low-cost housing construction: 


GENERAL SWITCH 33NP4—Ideal selection where an externally oper- 
ated switch is required in combination with a residence panel at the 
point of service entrance. Has the advantage of dead front branch cir- 
cuit fuses yet the entire unit is readily accessible with spacious wiring 
room. Also available in raintight construction. 

GENERAL SWITCH 3614— Where a pull-out switch may be used, this 
equipment offers economy, versatility and compactness. Available for 
flush or surface mounting. Has sub-feed pressure connectors which 
may be used as main lugs, leaving the pull-out switch available for 
range, water heater or other circuit. 

GENERAL SWITCH 33NP and 104— When it is desirable to have the 
branch circuit fuse panel conveniently located remotely from the 
switch, this service entrance switch and plug fuse panel has wide 
acceptance. Residence panel available for flush or surface mounting. 






























For availability, economical installation and trouble-free per- 
formance the switch is to GENERAL. Available everywhere 
exclusively through Wholesalers. 


‘oe, GENERAL 
“\ SWITCH CORP. 


49 ROEBLING STREET, BROOKLYN 11, 
18 















irchitect, West Chester and Upper Darby, Pa. 
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JINP4—EXTERNALLY OPERATED 
| SAFETY SWITCH COMBINED WITH 

BRANCH-CIRCUIT PANEL—30 Amp, 
3 wire, 2 plug fuse quick-break knife blade switch 
with four plug fuse branch circuits. Bus-bars between 
switch and fuse block save wiring time. 








3614—SINGLE PULL OUT SWITCH COMBINED WITH 
BRANCH-CIRCUIT PANEL— Available in 30 or 60 Amp 
with up to 6 branch circuits or in 60 rom 4 with as 
many as 12 branch circuits. Surface or flus 


SINP—EXTERNALLY 
OPERATED SAFETY 
SWITCH—3 wire, 2 plug 
fuse quick-break knife 
blade switch for use as 
service entrance equip- 
ment. 


104— BRANCH-CIRCUIT 
or RESIDENCE PANEL— 
Available up to 32 plug 
fuse circuits. Flush spring 
catch. Surface or flush 


Ask your wholesaler or 
write today for the 
GENERAL SWITCH 
68-page catalog 





a m cone. 
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N. Y¥.*Sales Offices in every major city 
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ELECTRUNITE E.M.T. 


Lp- FIRST IN POPULARITY 





FIRST IN DEMAND 
FIRST IN SALES 








2? ELECTRUNITE BENDER 
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An ELECTRUNITE E.M.T. 
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mp 
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_ Export Department: Chrysler Building, New York 17, New York 
lug 
lag 
ish 
YOU, TOO, CAN BE 
AN EXPERT ON “PROFITS” 
Wouldn't you like to have clear, concise 
answers to the many questions you may be Sen cs. ae ce ss ie eee nae aera — ———— 
asked on this all-important subject? We have ; “ 
them for you—in an interesting, colorful - | =a ~ - * & > 
booklet written by Phelps Adams of The 
New York Sun. Write us for a copy. 
'y LIGHTWEIGHT THREADLESS RIGID STEEL RACEWAY 
19 


exclusive...consists of accurate 
easy-to-read inch and foot 
marks along every length in 
most popular sizes . . . elimi- 
nates use of rule or tape for 
measuring bending and cut- 
ting distances. An important 
reason why ELECTRUNITE 
E.M.T. is preferred by work- 
men and contractors alike. 


Designed for use with Inch- 
Marked* ELECTRUNITE 
E.M.T., this patented, one- 
piece bender contains built-in 
instructions for making bends, 
stubs and offsets, with pre- 
determined accuracy. It serves 
an important dual purpose as 
a valuable merchandising aid 
and a profitable sales item. 


This printed bending tag, con- 
taining helpful bending infor- 
mation, accompanies every 
shipment of modern Republic 
ELECTRUNITE E.M.T. It is a 
constant reminder to the con- 
signee of the many waste- 
reducing advantages which 
result from using Inch-Marked* 
ELECTRUNITE E.M.T. and 
the ELECTRUNITE Bender, 


@ These are but three of the time-proved reasons why 


Republic 
the field. 


ELECTRUNITE E.M.T. continues to dominate 
For the complete story about all of the profit- 


boosting advantages of ELECTRUNITE E.M.T., see your 


nearest Steel and Tubes Representative, or write today. 
*Reg. U. S. Pat. Off. 


REPUBLIC STEEL CORPORATION 


STEEL AND TUBES DIVISION e CLEVELAND 8, OHIO 
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SMALL ENOUGH TO APPRECIATE YOUR ORDERS 


We're just the right size to do business with. Approximately 
1000 people work in cooperation from design and engineering, 
purchase of raw materials, fabricating, assembly, shipping, 
administration and all those hundreds of functions that keep a 
soundly established business—properly serving its customers. 


We're big enough to handle your orders with routine dispatch 
yet small enough to appreciate the opportunity of serving you. 


The many fields in which Acme Electric transformers are now 
used —offer Electrical Wholesalers additional opportunities for 
good profits. Details about the Acme Electric transformer lines 
will be gladly furnished on request. 


ACME ELECTRIC CORPORATION 


678 Water St. Cuba, N. Y. 
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HOW MANY OF THESE 
PRODUCTS DO YOU SELL? 


Air Cooled Transformers 


Fluorescent Lamp Ballasts 


Cold Cathode Lighting Transformers and 
Ballasts 


| Mercury Vapor Lighting Transformers 


[| Signalling, Chime and Bell Ringing 


Transformers 
Step Down Transformers 


Control Transformers 


| Luminous Tube Transformers 


|_| Voltage Regulators 
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TYPE SMHU 


With 1 to 6 lamps. Can 
be used with your pres- 
ent island light set-up. 


TYPE SYL 
Available with 2 to 6 lamps. 


Can be directed at any angle. 
Can be adjusted up or down. 


























Better Lighting... Easy Installation! 


“Tailored” to give efficient and economical lighting for 
every need, Killark Cluster Lights offer all these PLUS 
features — that add up to better lighting for your cus- 
tomers — better business for you! 


Special sealed beam lamps in all fixtures. 


Each lamp is adjustable, to give light where it's needed 
most. 

Uses MEDIUM BASE 150 and 300 watt lamps and 
MOGUL BASE 300 and 500 watt lamps. 


ELECTRIC 


Offices and Warehouses: Atlanta, Boston, Chicago, Dallas, Denver, Los 
Angeles, Pittsburgh, San Francisco, Seattle, Syracuse. 


Offices: Baltimore, Cincinnati, Cleveland, Dallas, Detroit, Kansas City, SAINT LOUIS 13, MO, 


e 


Rustless aluminum construction, for dependable service. 


Weatherproof — sealed against dirt, dust and 
moisture. 


Low maintenance cost — no reflectors to paint or wash. 


Trough large size. Front (gasketed) 
cover for easy splicing and wiring. 


From single Killark Sealed Beam filpod 
or spot lamps to six lamp Cluster 
Lights, Killark offers a unit for every 
need. Furnished completely wired for 


simple, fast installation. 


Write for illustrated bulletin and information 
on the complete Killark line. 


MANUFACTURING COMPANY 


Vandeventer & Easton Aves; 














art . 


EG 
TTS 

KK yi) 
ny ) 
SME 


Wl! 


engineered for 
DEPENDABILITY 


merchandised for 


VOLUME SALES 


YOU’RE INVITED TO WRITE FOR 
THE COMPLETE CATALOG OF 


ELECTRIC WIRES 
CORD SETS * TROUBLE-LITES 
FUSES * CHRISTMAS LIGHTING 












ROYAL ELECTRIC CO., INC. © PAWTUCKET, R. I. 
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Sell the Name that’s Known 


Honeywell Intermediate Relays, 
Contactors and Motor Starters 





Honeywell Intermediate Relay 





GaN Tt... SVS TFT €& Mes 


Honeywell Motor Starter 


ey 


j Ww HEN it comes to automatic controls of all kinds, Honeywe// is 
| the name that’s known—both in the trade and with the public. 
$$$ With the kind of acceptance Honeywell offers, you'll find sales 


; come easier, faster and you get the prestige that always goes with 
THE (Comfptctle HONEYWEI LINE j h adi . : Id 
/ the leading line in any field. 
Intermediate Switching Relays ; 
S.P.S.T. (Single pole single throw) So recommend and sell the complete Honeywell line of Inter- 
S.P.D.T. (Single pole double throw) — | mediate Relays, Contactors and Motor Starters. The Relays and Con- 
D.P.D.T. (Double pole double throw) | : ; dicliaasill rapes ae aia h ‘ 
Ratings up to 10 amps. | tactors are designed simply and compactly to meet the require- 
ments of various applications involving the control of line-voltage 
Honeywell Contactors 


Bossy Duty Switching Actioes oveil loads from sensitive low-voltage thermostats or from line-voltage 


able in 2, 3 and 4 pole models. controls of limited capacity. Complete, self-contained units 
atines 431 e ° e ° ° 
Ratings up to 3314 amps. including built-in transformers are available on some Relay models. 
Honeywell Motor Starters " ‘ i , at 
we : : Honeywell Motor Starters are designed and built to give long life, 
For ratings from 1 to 714 H.P. : ‘ “ pt ; 
For either singlephase or polyphase maintenance-free operation. They are rugged, compact, convenient 
motofrs. 
All Relays, Contactors or Motor Starters 
are available for either 24 volt, 115 volt : ‘ ; 7 ? ms 
or 230 volt control circuits. Minneapolis 8, Minn. In Canada: Leaside, Toronto 17, Ontario. 


to install, provide fast opening and closing of contacts, and are 
readily adaptable to control panels. Minneapolis-Honeywell, 





73 BRANCHES FROM COAST TO COAST WITH SUBSIDIARY COMPANIES IN: TORONTO © LONDON © STOCKHOLM © AMSTERDAM © BRUSSELS © ZURICH * MEXICO CITY 
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You con do a lof 


PETER 
HESSE 











with a Iitthe GOLD SEAL TAPE 


ALIT0NO ANSINTY OMILEYT 





Jenkine Bros. also make 
Friction and Rubber Tapes which meet 
both ASTM and Federal Specifications. 


Diamond Seal 


Here it is straight from the shoulder: Gold 
Seal Tape goes further. It’s the lasting favor- 
ite of linemen and electricians — and sales- 
producer for you — because there’s more 
tape value in every roll. 

Gold Seal does not dry out, peel or ravel. 
It tears evenly, quickly. Its production is 
laboratory controlled to assure plenty of 


“tack” in the friction compound ... yes, and 


FRICTION and 


plenty of repeat business at the counter. 

You can do a lot with a little Gold Seal 
Tape. But you can do much more with an 
adequate stock. So be sure you have a good 
supply, in both single rolls and the handy 
10-roll containers. Turnover is fast on Gold 
Seal. Its the best buy in tape. Jenkins Bros. 
, 80 White Street, New 


(Rubber Division) 
York 13, N. Y. 














RUBBER TAPES 
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Moisture and 
Flame 
Resistant. 
Smooth, Slick 
Easy Working 





FOR DRY LOCATIONS — 
NORMAL REQUIREMENTS 



















SEALS OUT: 
Fumes, Flame, 
Moisture, 
Oil and Grease 









RESISTS: 
DESIGNED FOR WET LOCATIONS Rot, Acid, 
---SEVERE USAGE Fungus, 





Mechanical Abuse 





RESISTS: 
Abrasion, Water, 
Grease, Oil, 
Soil Acids 


FOR UNDERGROUND SERVICE 
— ELIMINATES OVERHEAD 
LINE HAZARDS 


WITHSTANDS: 
Flexing, Kinking 





**REDEGE”’ 
Outlet and device boxes 
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"EZ 


Box Connectors 


You are always safe when you recommend National Electric Wiring Systems. Sold 
through leading electrical wholesalers. Write for the new Farm Wiring Catalog Today. 


National Electric Products Corporation 


1302 CHAMBER OF COMMERCE BLDG., PITTSBURGH 19, PA. 













“Canvas-Back” 
Loomwire is the most economical system for farm 
wiring. Ideally suited for all types of wiring not 
subject to undue moisture, drastic changes in atmos- 
pheric conditions or severe usage. Available with 
Type R or Type T conductors. 


A new, smaller diameter cable. 















CKKKEKKAKKKA 


SS 


VOBAMMAhAT HS, 





Ideal for barns, stables, milk houses, hatcheries, 
and other locations where moisture, ice, ammonia- 
laden air, rot, fungus and drastic weather changes 
are destructive to other approved types of wiring. 





NON-METALLIC UNDERGROUND CABLE 





Type USE, Style RR, “‘Flexlay’’ Cables provide the 
most economical, permanent underground electric 
service installation. The direct burial of ''Flexlay” 
in the ground eliminates overhead wires from power 
line to meter and to the various farm buildings. 


PLUS WIRING SYSTEM ACCcEssoRIES for all Farm Wiring Jobs: 
eee RTE 


"EZ 
Cable Ripper 


NATIONAL 

















A COMPLETE LINE 


for a 


TELLING weWORLD 


” oul 














FAS TIMING. 









































WITH THE ROEBLING LINE wholesalers 
can offer a full range of electrical wires 
and cables . . . more than 60 standard types 
for power, lighting, signal and communica- 
tion circuits. There’s building wire in many 
sizes, constructions, and various insulations 
... power and lighting cables with varnished 
cambric or rubber insulations, covered with 
rubber jacket or metal armor. Naming only a 
few more, there are service entrance, elevator 
control, motor lead and mining machine 
cables . . . bare copper wire and strand. 




















trical wires and cables your customers and 
prospects are interested in. Whenever they 
look in their trade papers, Roebling adver- 
tisements tell them about the extra value and 
| service economy of Roebling electrical prod- 
| 


| 
| IT DOESN’T MATTER what types of elec- 


ucts. Still other advertisements in Fortune 
and Business Week are addressed to business 
owners and executives . . . Every month, 
Roebling tells your complete market about 
the Roebling line—helps sales by boosting 
the demand for Roebling quality. 











ROEBLING DISTRIBUTORS can be sure 
of filling rush orders as fast as necessary. AO A 
Their neko Roebling branch warehouse WS] 
always carries a stock of the full line of elec- 
trical wire and cable. The distributor can 
count on prompt deliveries from the branch 
to supplement his own stock. 


JOHN A. ROEBLING’S SONS COMPANY « TRENTON 





BRANCH OFFICES AND WAREHOUSES IN PRINCIPAL CITIES 


Atlanta, 934 Avon Ave. * Boston, 51 Sleeper St. ® Chicago, 5525 W. Roosevelt Rd. 
* Cleveland, 701 St. Clair Ave., N. E. ® Denver, 1635 17th St. * Houston, 6216 
Navigation Blvd. ® Los Angeles, 216 S. Alameda St. ® New York, 19 Rector St. ® 
Philadelphia, 12 S. 12th St. ® Pittsburgh, 855 W. North Ave. * Portland, Ore., 
1032 N. W. 14th Ave. * San Francisco, 1740 17th St. * Seattle, 900 First Ave. 
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I, tanning there's no question but that the best way is 
the whole way, particularly when there is so, so much 
to cover. And isn't it just as true in the distribution 
of electrical products? The manufacturer who takes 
advantage of the broadest possible market coverage 
— through hundreds of strategically located electrical 
wholesalers — is bound not only to increase his cover- 
age and increase his sales, but also to reduce his costs 
of distribution. Naturally, his customers benefit mate- 
rially by these lower costs; they also benefit by the ‘‘job 


location’ service, fast service and personal service that 
only a wholesaler can provide. These are a few of the 
reasons why T&B products are sold only through the 


T&B electrical wholesaler. 


THE THOMAS & BETTS CO. 


INCORPORATED 


ELIZABETH 1 Goss NEW JERSEY 


BETTER PRODUCTS 


BETTER SERVICE THROUGH AND BECAUSE OF YOUR ELECTRICAL WHOLESALER 





LOWER COSTS 








ENGINEERED 


CONNECTORS 
LOCKNUTS . BUSHINGS 
CLAMPS . COUPLINGS 
EXTENSIONS 
HANGERS . NIPPLES 
SBEeaeuveeess 
STRAPS». SUPPORTS 
GROUNDING DEVICES 
FLOOR BOXES 


SERVICE ENTRANCE 
PET ET¢n 6 S$ 


CAST JUNCTION AND 
PULL BOXES 


FIXTURE SUPPORTS 
*SeeEgCed 6 


SOLDERLESS LUGS, 
CONNECTORS, ETC. 
COMPRESSION 
SPLICES, DEAD- 
enmes, OF 6 s 


ELECTRICAL WHOLESALING—dAugust, 1949 



























soe ane 4 mam 


You can count on a steady demand for 
staples like General Electric M and D 
dry-type transformers. Used every where 
to service lighting and small power 
loads from circuits 600 volts and below, 
they are a sure source of extra business 


to the wholesaler who stocks them. 


M and D’s have the features your 
customers want—easy installation, 
quiet operation and complete depend- 
ability. Why not arrange to stock these 


reliable self-sellers today? Quick de- 





livery to any recognized wholesaler 
many ratings from stock. Write for 
bulletin GEA-897K. Apparatus Dept., 


General Electric Co., Schenectad ly 5, N. Y. 


~ 2 
GENERAL (46) ELECTRIC 
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Craftsmanship and care distinguish the manufacture of Conduit Pipe Products. Made to 
the exacting standards of the N.E.M.A., Underwriters Laboratories, and the Federal Govern- 
ment, top performance is unconditionally guaranteed. Yet, Conduit Pipe Products are com- 


petitive — a better value for your fittings dollar. 


Prices and literature available, to Jobbers only, upon request. 
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ARE YOU SECURING THESE THREE BENEFITS OF 
HAZARD PERFORML 






TE BUMLDING WIRE? 


$ 
fyb & : 





y he advantages you gain from Hazard Performite Build- Quick Comparison Chart of Typical Savings with Per- 
formite Type RH Building Wire for Five Common Cir- 
cuit Amperages Where Voltage Drop Is Not Excessive. 


ing Wire, Type RH, are simply the logical results of using 
better insulation which permits a lighter-weight, smaller- 





a APPROX, 
diameter wire for a desired circuit amperage. ¥. = sng pale hay 








| For PER 
, , ie : f i SIZE AWG 0.0. | 1000 FT. |'3 CONDRS. | 1009 FT.* 
Performite Insulation, with its high heat-resistance, (20% fF 100 AMPERE CIRCUIT 
greater current carrying capacity than Code grade) means [RQ 1[1(110 Amps.) | .56” 364 | 4%” 
RH | 21115 Amps.) | .48” 278) 1%" $24.00 


that sma’ler conductors, voltage drop permitting, carry 














ii ial ltl . fety. Th seein 200 AMPERE CIRCUIT 

e same load with greater safety. Thus, particularly on 

A iH 8 y gia i P y R | 250,000CM 84” 962 24,” 

#1 Awe wire and larger—you save initially on copper cost - (215 Amps.) 4% 
8 dail 8 . ) ; ) , PP _ RH 3/0 .70” 663 2” $73.00. 

and lower shipping weight... handling and installation (200 Amps.) |. P 

are easier and therefore quicker with this lighter, more | 285 AMPERE CIRCUIT 

compact wire... its smaller overall diameter permits [ R_ | 500,000CM | 1.09% | 1815) 3% i 

RH | 300,000CM 90” | 1139] 2%” | $149.00 





smaller, less costly conduit and fittings. And the better ond AMsael cominet 


grade rubber used in compounding Performite Insulation 700,000cM. 11.27” | 2512] 3%” 


R 
° ” ” 
assures many extra years of safe service. RH | 500,000CM | 1.09 isis | 3 


: 400 AMPERE. CIRCUIT 
If you’re not already taking advantage of Hazard Per- Ssaeeecm lise" | aaa] ou" 


R . 
formite Type RH Building Wire, it will pay you to talk |, RH | 600,000CM __| 1.20” |_2177 3%” $38.00 
Hazard sentative bef lanni our next | * savings are only on r, Additional savings also © 

to your Hazard representative before planning your nex “These ngs only op copper 





$155.00 
































OF fittings; lighter-weight, 
installation. Hazard Insulated Wire Works, Division of # easier to handle and install wire. Your solos gs ® 
The Okonite Company, Wilkes-Barre, Pennsylvania. Euan ter . eer, ovt an estimate for you of overall 





7339 





j 
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insulated wires and cables for every electrical ise | 














FOR ROUGH, 
TOUGH SERVICE? 





HERE'S WHERE 
YOU WANT REAL 


CHAMPION 


PERFORMANCE 





Asx Your INpusTRIAL OR 
Exvectricat Suppty House for 
these Cuampion Special 
Service Lamps, or ask us to 
put you in touch with the 


supplier nearest you. 















< ! mt pe | eS 
a od pee Da 
ered eats 


CHAMPION 
LAMP WORKS 


Lynn, Massachusetts 











A DIVISION OF 
CONSOLIDATED ELECTRIC LAMP CO. 
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WHEN 





TO HELP 
YOU BUILD 
PROFITABLE 

VOLUME | 


So 
THERE’s VIBRATION: SALES. 


CHAMPION Vibration Service Lamps are specially 


engineered and constructed with filament mount 


and super flexible filament entirely different from 
that of ordinary lamps. They stand up under severe 


and sustained vibration. 





ing this striking, attention-arresting 
- advertising message_on 


CHAMPION 
Special Sewéee 


LAMPS 


is being delivered to every one 
of your customers and prospects 
via: : 


Factory Management and 
Maintenance 


Modern Industry | 


WHEN as Cc . Mill & Factory 
THERE'S SMOGCK— uechasing 

CHAMPION Rough Service Lamps are just what the Industrial Equipment News 
doctor .ordered for locations subject to sudden i 

shocks or bumps, as when used with extension cords. Electrical World 


As many as sixteen scientifically designed supports 


cushion the filament. 


( 


WHEN 


THERES SPLASH 


CHAMPION Hard Glass Lamps are specially de- 
signed for locations exposed to weather, moisture 


or splashing. 





Electrical Construction and 
Maintenance 


Electrical Equipment 
iluminating Engineering 
New England Electrical News 


CHAMPION Lamps mean new 
lamp accounts, new lamp profits 
for you. May we tell you the 
Champion story. 
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SPECIFICATIONS 
Cat. No. 2755 


Mounting 
ea 13-11/16” 
iit otawsees 13% Ibs. 


Vite) :le) tele] die 
CORRECTED 


— ALSO IN PRODUCTION 
200 m. a. and 300 


m. a. ballasts for 2— 
96'' T8 lamps and 
INSTANT START 
ballasts for 2 — 40 
ADVANCE LEADS AGAIN watt lamps. 


in the manufacture of ballasts for improved fixture design 
. maintaining our precedent for 


QUIET OPERATION and HIGH EFFICIENCY 


ALL TYPES OF BALLASTS FOR ALL 
VOLTAGES and CYCLES 


URDER NOW — 
PRICED RIGHT 












- 
, 
- ds 


1122 W. CATALPA AVE., CHICAGO 40, ILL., U.S.A. 
CABLE ADDRESS: ADTRANS 
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listed below, a few of which are 
illustrated, are on the list of 
materials acceptable for use 


on Rural Electrification Admin- 


istration financed systems. 


PORCELAIN INSULATORS 


SUSPENSION TYPE 
DeadEnd..... 
Ball and Socket . 
Clevis Type 


DISTRIBUTION TYPE 


PinType ... . 
Pin Type 


SPOOL TYPE 
Secondary Rack . 
Secondary Rack . 


Service Rack 


STRAIN TYPE 
No. 502 No. 534. } 
No. 536 No. 540. 4 


WIREHOLDER TYPE 


Reinforced 


Reinforced 


DEAD END CLAMPS 
No. 2106 No. 2107 
No. 2115 No. 2116 


... for use on 


No. 1261, 6” dia. 
No. 1253, 10” dia. 
No. 1271, 10” dia. 


No. 261 
No. 175 


No. 101, 134” dia. groove 
No. 96, 3” dia. groove 
No. 100, 1%" dia. groove. 


(wet or dry process porcelain) 


Use dependent upon strength 


and cable requirements. 


No. 1937, 214" screw 
No. 1937-3, 3” screw 


SUSPENSION CLAMPS 


No. 2300, for angle mounting 


No. 6240-U | 

Use 
No. 6241-U 
No. 6243-U \ 


dependent upon 


type of cable. 


WRITE TODAY 
FOR COMPLETE INFORMATION 


R. E. A. 


FINANCED SYSTEMS! 


All Illinois Porcelain Insulators 








No. 1937 Reinforced 
Type R.E.A. Approved 
Wireholder. 





No. 261 Pin Type R.E.A. 
Approved Insulator. 





No. 502 Guy Strain Type 
R.E.A. Approved Insulator 


ILLINOIS 


ELECTRIC PORCELAIN CO. 


MACOMB, ILLINOIS 
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No. 175 Pin Type R.E.A. 
Approved Insulator. 


No. 101 Spool Type R.E.A. 
Approved Insulator. 4 















No. 1261 Suspension 
Type R.E.A. Approved 
Insulator. 
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In both name and function, Service Equipment puts 
the Accent on Service. 


@ Service Equipment is designed and constructed 

to give years and years of long-lasting, trouble-free 
performance. Each unit shown not only carries the seal 
of approval of Underwriters’ Laboratories, Inc. 

but each also exceeds the material, workmanship and 
design standards by a wide margin. 








Every home, small store or similar size building today 
requires dependable electrical service... service that 
saves the cost and inconvenience of service calls. 
Although the preference may vary ... fuse-type or a e 
automatic circuit breakers ...owners can have depend- aA 
able electrical service when you include @& Service 
Equipment in their building or remodeling plans. 





For full information write for Bulletins No. 201 and 
No. 202, or see your nearest @ Representative 
(he’s listed in Sweet's). 


® Type AC Thermag Circuit Breaker 
Load Centers are the modern method 
of circuit protection in the home or 
store. Automatic trip on dangerous 
overloads or short circuits; time delay 
on harmless momentary overload; 
service restored with flip of handle. 
6 circuits cr less; main lugs or main 
circuit breakers. Branch circuits from 
15 to 50 amperes, 120 volts or 
120-240 volts AC. most large cities 


Frank eCdam Electric Co. 


ST. LOUIS 13, MISSOURI 


Makers of Bu ¢ PANELBOARDS © SWITCHBOARDS © SERVICE 
EQUIPMENT © SAFETY SWITCHES © LOAD CENTERS © QUIKHETER 





@ SERVICE is Nation-wide 


Representatives in 
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G-E Time-Delay Renewable Fuses 
in all commonly used sizes 



















Now, it’s easier than ever for 
your customers to make the 
changeover to the new Gen- 
eral Electric renewable fuses. 
A new, wider range of sizes Measured tj 


makes these fuses applicable blade-type a eay action matches 


: uses ge Sey 
for all commonly-used cir- uses heavy sisten te ae _— requir 
r e heat of 


cuits. So, why not get them in s 
the habit of specifying Gen- New plates h 
eral Electric for fuses they fuse is blown, 
know they can depend on? 1 
Behind this great new line p 
of fuses are all the reliability a 
and patient research that go 
with any product of General 
Electric. Careful attention to 
the maintenance man’s needs 
brought the simplified three- 
piece construction of these 
new fuses. Research into the 
average requirements pro- 
duced the measured time- 
delay of the new fuse links. 
You know there’s dependa- > eS Oe ae 
bility in fuses that bear the \ Se ASF O on) 
General Electric name. alates 
So, start your customers in tion of m 
on General Electric fuses the adva 
right away. replacement, N 
For information on the new luggle while y 
General Electric fuses, write speed like this 
to Section D38-826, Con- 
struction Materials Depart- 
ment, General Electric Com- 
pany, Bridgeport 2, Conn. 


General Electric knife- 
ements. New link design 














) OU Can Put Y¢ ur Confidence in 
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TRENDS 














There Is Plenty of Buying Power BUT— 
Making Buyers Takes Selling Power! 


the headline “Auto Industry 


Under 
Fears Salesmen Shortage” the 
Vew York Times reports from Detroit that, turning out more 
cars than it has in twenty years, the auto industry “is feeling 
a pinch for salesmen,” but quality is wanted not just quantity. 
Experts have found that one good salesman can outsell two 
mediocre ones. 

Training programs are the order of the day with car makers. 
President Karl 
M. Greiner of Packard is quoted as saying that his dealers 
Nash Motors says 
that it is increasing its sales force from 1,200 now to 5,500 by 
1950. 


ported as “hard at work” training and increasing sales staffs. 


Ford expects to put out 10,000 more salesmen 


can use right now 3,000 more salesmen. 
General Motors, Chrysler and Katser-Frazer are re 


That great big automotive industry is turning out cars each 
month in record-breaking quantities and proposes to keep 
up that pace right through the summer and the current model 
vear. Its executives know that in this buyer’s market they 
can't move those cars into the hands of buyers without 1N- 
CREASING THEIR SELLING POWER TO MATCH THE EXISTING BUY 
ING POWER, and that’s what they are doing! 

POWER and BETTER SELI 


They are building MORE SELLING 


NG POWER because the seller's market is gone and the phuye 


is in the saddle, and buyers have grown extremely choosey 
and selective and “hard to get.” 

To us in the electrical industry all that should be the signal 
to go and do li! ewise. Do likewise by building up our SELLING 
POWER just as fast and just as intelligently as we possibly can 

While competing for the same dollars that the automotive 
industry is after, we enjoy a great advantage in that we art 
selling something that has infinitely more lasting qualities, 
namely, wiring and lighting and power for homes and factories 
and commercial buildings and institutions. 

We have a sales story that is absolutely air-tight, but even 


now, when a great buyer’s market is waiting to be sold, we 


need not expect to get our share of it unless we marshall all 
available quantity and quality of SELLING POWER to turn a 
good slice of that buying power into orders for electrical 
goods 

How do we know that this great reservoir of BUYING POWER 


Well, on one side, 


it's there and then the current records of business performance 


really exists? hasic statistics show that 
prove that it can be tapped effectively if appropriate SELLING 
Sohhhhh let's take a look at some 


Records! Not Rumors!!! 


POWER is applied 


Persona INcomeE: Official government figures show pet 


sonal income for both April and May, 1949, ran at the annual 
rate of $212 billion. In 1948 the May figure was only $209.3 
billion. The 


when the rate was $217 billion or only 
the April-May 1949 rate. THAT SPELLS BUYING POWER 


all-time record was made in December, 1948, 


3 percent more than 
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DivipENDS: Payments of dividends of all types for the three 
months—March, April, May 1949 


than for the same period of 1948 


were 10 percent higher 
Among different types of 
business for which separate records are available, the increase 
in dividends paid in 1949 compared with 1948 were: Railroads 
up 21 percent; manufacturing and finance companies up 13 
percent; wholesale and retail establishments up 9 per cent 
ALL THAT SPELLS BUYING POWER 

Farm Income in 1949 will run from 2 to 2% billion dollars 
lower than 1948, which means a drop of Jess than 10 percent 
and with prices down substantially more than 10 percent, that 
represent more than the 1948 


total of 1949 farm income will 


total in BUYING POWER 

Now, let’s take a look at the records that show what happens 
when those who collectively control that reservoir of BUYING 
POWER meet up with the right kind of SELLING POWER 

Oldsmobile and Studebaker SELLING PoweER brought total 
sales of those two cars during the first six months far ahead 
of those of any previous similar period, including the 1929 
record 

Furniture retailers flocked to the recent Chicago and New 
Prices 


York Furniture Marts in record-breaking numbers 


were lower than a year ago, but those dealers bought more 
units than at the same marts in 1948, indicating that they knew 
that in their particular bailiwick the buying power is there 
to move these goods 

Fabrics for decorative purposes are being ordered by deal- 
ers in quantities up to 25 percent larger than last year. Im 
provement in business has been so pronounced that some mill 
owners are keeping their tingers crossed 

Television set 


rate of more than 40,000 sets per week and in most territories 


certainly a luxury, are being made at the 


they are movi into the hands of buyers just as fast as 


] 


installations can be accomplished Production this year 1s 


expected to top the 2 million-set goal originally considered 
as the outside limit 

Consumer Durable Goods are beginning to move into the 
hands of buyers at a steadily increasing rate after a month’s 
long lull when the public waited for some price adjustments 
On some products total sales in units are expected to cqual 


some lines exceed 1948 totals One ot the largest 


and in 
retrigerator manufacturers is again putting on a night shit 
stock 


After having two plants already running two shifts, Chevrole‘ 


after clearing out an exceedingly heavy warehouse 


reports adding a second shift early in August at a third plant, 


expects to increase overall production Of percent 


Department Store Sales are showing only small declines in 


dollar volume from week to week, but with prices 10 to 20 


percent lower, actually considerably more units are being 


bought 
Manufacturers’ Plant Expansion expenditures for buildings 


and machinery will run for the second half of 1949 somewhat 








Some names are 
important... here's 





one to remember... 
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WHEN Durall goes in... worry comes out... of any barn or farm 
building. Anaconda Durall Cable...a name to remember ... is the 
new, Underwriters approved, completely reliable barn wire. 


Durall is a non-metallic-sheathed wire with a rubber-like insulation 
of Neoprene and a heavy protective jacket of the same tough, flame- 
resistant material ... with no fibrous coverings to rot or fray. 


Durall is strong electrically and physically. Both insulation and 
jacket are highly resistant to moisture, mold, rot and animal wastes. 
Durall will not support flame, is proof against most acids, alkalis and 
oils. This is a truly fungus-resistant cable. 


The Underwriters’ Laboratories, Inc. have approved DURALL as a 
“Non-metallic-sheathed cable having adequate fungus-resistant, and 
other necessary properties for use in cow barns and other locations 
where it would be subjected to conditions of heat, cold, moisture, 
corrosive fumes and fungus.” Anaconda Wire & Cable Company, 25 


Broadway, New York 4, N. Y. 
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ahead of the same period in 1948 and 1947 according to a 
recent survey. 

Adam Hat Stores June 1949 sales were 14.9 percent higher 
than for the same month of 1948 and, remember that nowadays 
summer is the one season of the year when men can and do get 
along without a hat unless the cost of a new hat doesn't 
worry them. 

Housewares and Lamp Shows held within the last two weeks 
of July respectively at Atlantic City and New York drew 
attendance approximately equal to 1948. At Atlantic City 
a poll of exhibitors disclosed that on top lines orders sold 
were larger than in 1948 while many of the less-well known 
lines and newcomers did better than expected. At the Lamp 
Show some of the large manufacturers said that as a result 
of the show quite satisfactory sales had been made and that 
buyers were interested more in quality than last year. 

Business Machines are not bought by any business concern 
when its executives are seriously worried about the future. 
Therefore when the International Business Machines Corpora- 
tion can report an increase of nearly 20 percent of NET 
profit for the first half of 1949 as compared with 1948, this 1s 
pretty good evidence that SELLING POWER brings home the 
order. 

Automobile Production in the last July 1949 week for which 
figures are available at this writing reached an all-time high 
record of 155,000 units, far surpassing the previous record for 
weekly production, made in 1929. As pointed out earlier, 
automobile makers know there’s plenty of BUYING POWER and 
are doing plenty to develop SELLING POWER enough to move 
such large production. 

Electrically Speaking we know of manufacturers of elec- 
trical products who around March and April often had a 
day when there was not a new order in the house. Some 
principals or executives went on the road, applied extra SELL- 
ING POWER and came back with orders to start moving again. 
A few did nothing and within the last 4 to 6 weeks report 
“business is picking up.” However, the ones who really put 
on some extra steam in the right places and applied plus 
SELLING POWER along their entire sales and advertising front 
fared best of all. 

Obviously, this is a period when it takes a lot of hard hitting 
and the right amount of SELLING POWER applied in the right 
places, to turn some of that BUYING POWER into sales. 


* 


Strong Construction Outlook — With the _ first 
half of 1949 scoring “much better than expected” performance 
records in the construction industry, it should be quite reassur- 
ing for those with greater or lesser cases of the jitters that 
the second half of 1949 can be expected to improve materially 
on the totals of the first. 

\ccording to the U. S. Department of Commerce new con 
struction put in place in 1949 may reach a record total of 
$19 billion, with private construction up 5 percent over 1948 
and public construction 23 percent above 1948. Engineering 
construction contracts as reported to Engineering News- 
Record hit a new post-war high of $179 million weekly in 
June, and for the first 6 months of 1949 contract awards were 
18 percent ahead of 1948. 

It is observed that reduction in over-all construction-costs 
are helping to loosen the purse-strings on many operations 
and are bringing jobs into the market that have been kept 
ready to release when prices “got right” for action. The 
Turner Building Cost Index dropped from 427 in February 
to 407 in June. The Austin Index dropped from 174 in March 
to 166 in June and one large construction company reports a 
drop of 20 percent in building costs, based on a study of 
recent bids submitted on large contracts. 

Increased competition by contractors, better labor produc- 
tivity, more mechanization, more dependable materials de- 
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liveries are given as reasons for substantial reductions in the 
“selling price’ of construction 

In the residential field figures on units-started are running 
as high as last year. The number of applications for FHA 
mortgage insurance on newly constructed homes broke all 
records in May right after April had just established a new 
record. Total applications for mortgage insurance for all 
types of homes under all provisions of the National Housing 
Act covered 66,012 units during May 1949, an increase of 
15 percent over April 1949. (Figures and percentages refer 
to totals for the continental United States.) 


* 


Help for Appliance Dealers = The Bureau of In 
ternal Revenue has just issued a ruling that will simplify bad 
debt accounting for dealers who sell on the installment plan. 

Until this ruling came along, retailers of electrical appli- 
ances and other retailers of personal property were entitled 
to deduct from net income only the unrecovered cost of goods 
sold to defaulting customers. This was tough on concerns 
using a cash receipts accounting basis—that is, those outtits 
that consider only cash received as income, not sales for 
credit. These retailers couldn't always charge off a bad debt 
in the year in which the sale was made. Thus, they were 
kept from averaging some of a given year’s losses with protits 
in computing their taxes. 

Hereafter, installment dealers will be permitted to set up 
bad debt reserves. This means that, in computing taxes, they 
will be entitled—at the end of the year in which the defaulted 
sales were made—t 


deduct “a reasonable amount” from net 
income for addition to the bad debt reserve 

The BIR has declared that the amount of a “reasonable” 
deduction for a bad debt reserve should depend on: 

1. The total cost of goods in default at the end of the tax 
able year. 2. The balance already in the bad debt reserve 
3. The taxpayer's past experience with bad debts. 

In order to switch from a system of charging off proven 
losses to a bad debt reserve plan, dealers have to make formal 
application to the BIR at the time they file a return for the 
given year. And they must keep their bad debt reserves for 
installment sales separate from reserves against other types 
of sales. 


* 


Cover We are indebted to the National Adequate Wiring 
Bureau for the excellent photograph that adorns our covet 
The gentleman at the left is Ken Cutcher of Cutcher Construc 
tion, Inc., Toledo, Ohio, contractor and he is discussing the 
adequate wiring angles of the installation with Bruce O. 
Bowlus, secretary of the Toledo Adequate Wiring Bureau. 
Unfortunately, the salesman who got the order for his whole 


saler-boss wasn’t around when the picture was taken. 
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store installation . . 
light than ever for no more in cost! 


PURCHASING AGENTS WELCOME CHANCE TO 
SAVE 66% PERCENT ON LAMP EXPENSE! 





OFFER YOUR CUSTOMERS 





These lamps last 212 years in the average retail 


Here’s your golden opportunity to 
sell new accounts! Nobody can 
resist installing these amazing 
Sylvania Fluorescent Lamps that 
have unprecedented Jong life with 
greater light output—a saving of 
6623 % on lamp expense. 

More and more lamp users want 
the maximum lumen hours of light 


. giving more sales-building 


DELIVERED LIGHT 


GET WEW GUSINESS’ WITH SYLVANIA LAMP: 
THAT LAST 3 77/68 AS LONG AS EVER BEFORE 


per dollar. That’s where these new 
Sylvania lamps come in -— that’s 
where you as a Sylvania Distrib- 
utor come in! Sell the newest, the 
greatest fluorescent value of mod- 
ern times. Get big, new accounts 
with Triple-Life SYLVANIA 
FLUORESCENT LAMPS -— the 
lamps that are unsurpassed! 


High maintained light output means uniform light- 
ing for better seeing. Amazing long life (3 years) 
and high light output mean low cost. 
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LOOK HOW LONG THEY LAST! 


Now you can offer your regular customers—and a whole 
raft of new customers — fluorescent lamps with a rated 
average life of 7500 hours—which is 71/2 times the life 
of an incandescent bulb. This means that, under average 
conditions, Sylvania lamps can be expected to last— 

2 years in stores 

3 years in offices and factories (one-shift operation) 

6 years in schools 

7 years in home kitchens and baths 


Furthermore, you can sell your customers a clean, 
bright lamp that is virtually free of discoloration up to 
5000 hours! Remember, you have a b-i-g edge over com- 
petition! Exclusive Sylvania chemical developments in 
the cathode and phosphor powders of these new lamps 
make them the finest lamps your customers can buy! 
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Extra life (3 years in l-shift factory opera 
means purchasing economies —and lower maint 
nance costs for relamping 
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NOW 200% 











” SYLVANIA 
LAMPS —AT 
NO EXTRA 








IN SATURDAY EVENING POST 


e’'re breaking the news to your potential customers 
hard-hitting national advertising that will boost 
Pisiness for you! 
As always, Sylvania spares no effort, time, or money 
give you a superior product that practically sells it- 
If—and to plant strategic advertising that will flow 
business to your door. 
Be sure you have full information about this impor- 
ant new stride in fluorescent illumination. Send con- 
ient coupon below! 
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FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES, SIGN TUBING; ELECTRIC LIGHT 
BULBS; PHOTOLAMPS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 


¥ 2007 INGREASE IN 
VO EXTRA COST / 








11,000,000 FIELD-TESTED FOR 
TWO YEARS PROVE EXTRA 
LIFE OF NEW SYLVANIA LAMPS | 


For the same money that customers spent 
in 1947, they can now buy 200% more light! 
In early 1946, Sylvania had an exclusive 
published rating of about 50 lumens per 
watt at 1750 hours operation on a 3-hour 
cycle. These sensational new lamps deliver 
about the same lumens per watt at 3000 
hours of operation! 


That’s a sales talk nobody can resist. 
These improvements in lamp performance 
are the results of years of careful and con- 
tinuous research. They stem from new ma- 
terials that have been introduced, and 
from greatly improved chemical processing. 
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These developments are typical of Sylvania 
leadership in quality engineering. 

Yes, now you can sell your customers 
lamps that save them money three ways! 
they're buying more 
replace- 


First, on initial cost 
light. Second, on maintenance 
ments are cut by two-thirds. Third, by 
better seeing, better working conditions, 
greater accuracy! 

This is the time to stock up... this is the 
time to get new business from stores, of- 
fices, factories, and homes with Tripie-Life 
Sylvania Fluorescent Lamps, proved to last 
3 times as long as ever before. 


‘tHTIONAL ADVERTISING BACKS YOU TO FHE LIMIT! 


; | TRIPLE-LIFE LAMPS ANNOUNCED 
m it 
e  AND BIG-CIRCULATION TRADE PAPERS 








Single sweep of light. Engineered spe- 
cifically to meet the most exacting require- 
ments of schools, offices and stores, these 
CL-242 units have been designed to join with 
no apparent separation—giving long, contin- 
uous lines of high quality light! 


Modern design gives this new fixture a 
beautiful, streamlined appearance, making it 
ideal for most any architectural scheme. The 
louvers and luminous plastic-side panels ef- 
fectively shield the lamps and add to the trim 
appearance of the fixture. 


Efficient— 85.5% when pendant mounted! 
Unparalleled in any fixture of its type! Pur- 
chaser’s lighting dollar will go further than 
ever before! About 55% of the light is indirect 
and 45% direct, reducing brightness contrast 
between ceiling and fixture to a minimum. 
Exclusive Sylvania Miracoat finished reflec- 
tor has a minimum reflection factor of 86%! 


No vibration in this unit! The 20 gauge 
steel fixture features a one-piece reflector and 
louver with the baffles crimped by an exclu- 
sive Sylvania method—there are no loose 
parts to rattle. 


CL-242 


May be continuous row mounted. 
Carries two 40 watt Sylvania lamps. 























Easy to service —re-lamping has been 
made extremely easy by simply lifting out 
either of the plastic side baffles. 


Easy to mount -—can be surface or pen- 
dant mounted, singly or in continuous rows. 
Single or double stems used for pendant 
mounting. Easily and quickly joined by fas- 
tening end plates of joining units together 
with one pair of small screws. No joining 
bands or other accessories required. Single 
stems may be used on continuous row instal- 
lations. For surface mounting, no mounting 
plates are needed since the chassis may be 
secured directly to the ceiling! Chassis has 
seven knockouts on top—one being a large 
center tearout for surface installation and 
easy access to outlet box circuit wires. 
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el ih aie i imei ee = 
SYLVANIA’S TRIM, LOW-COST, 


SCHOOL AND OFFICE UNIT 
FEATURES “ENGINEERED” ECONOMIES 





CL-242 


Pendant mounted, this louvered, 
plastic shielded fixture is 85.5% 
efficient! 





Exclusive reflector spring latches 
located at both ends of the unit, release the en- 
tire reflector and louver assembly for easy lamp 
replacement and cleaning. Once released, this 
assembly is held directly below the fixture by 
captive chains which are quickly detached if 
necessary. These engineered maintenance fea- 








tures save time and money on the job. 


Arrow indicates exclusive Sylvania reflector spring latch which 
simply and efficiently releases reflector for installation and main 


tenance! SEND COUPON TODAY if you haven't already received 
\ full information! 
Se SP a a a 














. | l Sylvania Electric Products Inc. 1 
| Advertising Dept. L-6408 ! 
J | 500 Fifth Ave., New York 18, N. Y. I 
I 
Gentlemen: i 
i rd full details on your new CL-242 
FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES, SIGN TUBING: LIGHT BULBS; J enna Senate Ser gees OW 2 l 
PHOTOLAMPS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES = 4 Fluorescent Fixture. l 
| I 
Name . 
Mail coupoty tov | | 
e | | Company. 
* 
® I Address. | 
es 
cane GD Gee Gs GS GS Ge ee es es es es en es ee es es ee em ee 
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Heavy Duty Plugs ana 
Receptacles 


1, 2, 3, 4, 6, 8 pole interchangeable contact units 


CR Ge Seb 


Triploc and Multiple-Circuit Series 


A line of exceptional versatility, unequalled 
in the heavy duty field, with a virtually 
unlimited number of assembly combina- 
tions for varied applications. Offers a selec- 
tion of 1, 2, 3, 4, 6 and 8 pole contact units 
which are interchangeable and reversible in 
any single set of housings. Many types of 
single housings available of pressed steel 
with automatic lock and of cast metal 
threaded for watertight gasket seal. Multi- 
Circuit housings—2, 3 and 4 gang—available 
for combinations up to 32 poles. Ratings 15 
and 20 amperes, 250 volts DC, 460 volts AC 
—circuit breaking. Pressed steel fusible 
and fuseless plugs measure 1%" outside 
diameter. 


Midget Triploc Series same con- 


struction features as Triploc except for 
much smaller outside diameter of plug 
shell—only 14”. Interchangeable and re- 
versible contact units—2, 3 and 4 pole —are 
of the flat blade type. Rated 10 amperes, 
250 volts; 15 amperes, 125 volts. 


FOR PORTABLE ELECTRICAL EQUIPMENT 


Pyle-National plugs and receptacles are built to withstand the most 
severe operating conditions, as proven by years of remarkably depend- 
able service in a wide variety of industrial applications. The many sub- 
stantial construction features of this extensive line of plugs and re- 
ceptacles and the high quality of materials and workmanship insure 


safe operation, uninterrupted service and long life. 


J s Se 


t 


i 

























Fuseless Plug 


QuelArc * Circuit Breaking Series Unique partitioned in- 


sulation provides long insulated paths through air and across surfaces 





2-Gang Receptacle 


General Purpose Series s.aitabte 


with cast metal housings in many types for 
circuit breaking and disconnect service. 30 
amperes, 125 volts DC, 250 volt AC—1, 2, 3, 
4, 5 and 6 pole. 60 amperes, 250 and 600 
volts—3, 4 and 5 pole. 100 ampere, 250 and 
600 volts—2,. 3 and 4 pole. Also many special 
types, fusible and fuseless, for varied ap- 
plications. 





for exceptional protection in these current rupturing devices. Galvan- 
ized cast metal housings, bakelite insulation and individually renewable 
contacts insure long service life. Ratings 20, 30, 60, 100 and 200 amperes, 
250 volts DC, 600 volts AC — 2, 3, and 4 pole—grounded through shell or 
extra pole. Threaded cap, plain and hinged spring door housing styles 


are available. 





THE PYLE-NATIONAL COMPANY 


1352 NORTH KOSTNER AVENUE, CHICAGO 51, ILLINOIS 
DISTRICT OFFICES and REPRESENTATIVES in Principal Cities of the United States 
EXPORT DEPARTMENT: International Railway Supply Co., 30 Church St., New York e CANADIAN AGENT: The Holden Co., Ltd., Montreal 


CONDUIT FITTINGS « FLOODLIGHTS + TURBO-GENERATORS + LOCOMOTIVE HEADLIGHTS + MULTI-VENT AIR DISTRIBUTION 
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SOURCE Che figures we use as basis for these month- 
ly comparisons of performance in the electrical whole- 
saling field are collected and compiled by the Bureau 
of the Census of the U.S. Dept. of Commerce. 
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Business Index 
For the Month of May 1949 


upward again after slipping back 6 percent in the com 
parison for the previous month. Sales of all classes of 


May sales of electrical goods wholesalers turned 


houses combined gained 3 percent over the previous 
month and declined a mere 2 percent below the sales 
level reported for May of last year. Cumulative sales 
for the first fve months of this year are only 5 percent 
lower than the corresponding period of 1948, 

By class of house, May sales of full-line wholesalers 
increased 2 percent, and appliances and specialties 
wholesalers 14 percent, over the previous month, while 
wiring supplies and construction material distributors 
recorded a slight decrease—1 percent. Compared with 
May a year ago, all classes reported sales decreases 
full-line wholesalers, 1 percent; appliances and special 
ties wholesalers, 1 percent; wiring supplies and con- 
struction materials distributors, 17 percent. 


INVENTORIES 


goods wholesalers reporting inventories in conjunction 


\ccording to reports of 529 electrical 


with sales at the end of May, inventories again were 
reduced throughout the nation. Inventories valued at 
cost and for all classes of houses were & percent below 
the previous month's level but they were 22 percent 
above the inventory valuation report for May, 1948, 

In comparison with the previous month: [ull-line 
wholesalers reported an inventory drop of 8 percent; 
wiring supplies, construction materials distributors’ 
inventories were off only 1 percent while appliances and 
specialties wholesalers reported a decrease of 10 per 
cent in inventories. 

Compared with the same month a year ago, inven 
tories throughout all classes of houses were up 22 per 
cent. [ull-line wholesalers increased their inventories 
Wiring 
supplies and construction materials wholesalers’ inven 
tories were up 2 percent over May, 1948, while appli- 
ances and specialties distributors increased inventories 


24 percent over the same month a year ago. 


12 percent over a year ago 


go. 
\t the current rate of sales, electrical goods whole- 
salers had sufficient stock on hand at the end of May 
for 62 days of business. This was a 5 days’ supply less 
than was reported for the previous month but 12 days’ 
supply more than was shown at the May 31, 1948, level. 
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ALCOA ALUMINUM 





CHARTS, DIAGRAMS, ILLUSTRATIONS 
ANSWER QUESTIONS LIKE THESE: 


What conduit sizes are re- 
quired for wire and cable 
with Aluminum conductors? 


Has Aluminum been proved 
in actual installations? For 
how long? 





What kind of terminations 
can | make with Aluminum? 


How does Aluminum handle? 





These and many other basic questions about 
this lightweight, low-cost wire and cable, made 
with Alcoa E. C.* Aluminum, are answered in 
Alcoa’s new booklet, **Aleoa E. C. Aluminum 
for Electric Wire and Cable”. It’s yours for the 
asking. Just write us, on your company letter- 
head, for your free copy. Be sure to pass this 
booklet on to others in your organization. 


Alcoa makes light, strong, conductive FE. C. 
Aluminum which leading wire manufacturers 
draw, strand and insulate, and sell under their 
own trademarks. It’s available in required ty pes 
of insulation to help you make installations 
faster and at lower cost. 

ALuminum Company OF America, 1442H 
Gulf Building, Pittsburgh 19, Pennsylvania. 


*E. Cu: Electrical Conductor Aluminum 











ee 


ALCOA ALUPAINUM & 


FOR ELECTRIC WIRE AND CABLE 7 
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Electrical Wholesaling BUSINESS INDEX 





REGIONAL ANALYSIS 


| Pedenpeaaes et regionally and with all classes of 
A houses combined increases in sales volume were 
reported for May, 1949, over the previous month 
(April, 1949) in all but the Middle Atlantic and East 
North Central regions, which latter reported decreases 
of 2 and 1 percent respectively. Compared with the 
corresponding month one year ago, decreases were 
reported in five regions while four areas showed in 
creased sales volume. 

Cumulative figures of sales volume for the first five 
months of 1949 compared with the same period one 
year ago showed little change over last month's report. 
Only one region—the Middle Atlantic—reported an 
increase, 3 percent, while all other regions approximated 
the national average of a 5 percent decrease 

Inventories compared with the previous month were 
decreased in all regions ranging from one to 12 percent 
while compared with May, 1948, inventories ranged 
from 16 to 35 percent higher. 


STATES COMPRISING GEOGRAPHIC DIVISIONS: RE 
GION 1—Maine, N. Hamp., Vt., Mass., R. I., Conn.; REGION 
2—N. Y., N. J., Penn.; REGION 3—Ohio, Ind., Ill., Mich., Wis. ; 


REGION 4 Minn., lowa, Mo., N. Dak., S. Dak., Nebr., Kans. ; 
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Figures in this table apply to the geographic divisions 
as outlined and numbered in white on map above. 





SALES INVENTORIES 
May 1949 May 1949 
Compared in %/ with Trading [Compared in %/, with 
Apr. May Region Apr. May 
1949 (See Map) 1949 1948 
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REGION 5—Del., Md., D. of C., Va., W. Va., N. C., S. C., Ga., 
Fla.; REGION 6—Ky., Tenn., Ala., Miss.; REGION 7—Ark., 
La., Okla., Tex.; REGION 8—Mont., Idaho, Wyo, Colo, N. 
Mex., Ariz., Utah, Nev.; REGION 9—Wash., Ore., Calif. 
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One RELIABLE Source for EVERY 
Electrical Wiring Requirement 


The above specifications are from a recent bank building job— 
a job that called for lasting dependability, first quality through- 
out. Appleton fittings were specified because they’re precision 
engineered to meet requirements—made to highest standards in 
Appleton’s own foundries and fabricating plants. 

Whether it’s a simple installation or an intricate system of 
wiring for a highly hazardous location, the exact fittings required 
are in the 15,000-item Appleton Line. 

Skilfully designed for fast and easy installation, Appleton 
fittings provide top performance in any type of electrical con- 
struction or maintenance. For complete customer satisfaction 
sell Appleton Electrical Fittings, STANDARD FOR BETTER 
WIRING. Complete catalogue information on request. 


Sold Through Electrical Wholesalers 
APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE * CHICAGO 13, ILLINOIS 


Branch Offices: NEW YORK, 50 Church St. © DETROIT, 3049 E. Grand Blvd. « CLEVELAND, 1836 
Euclid Avenue « SAN FRANCISCO, 655 Minna St. « ST. LOUIS, 420 Frisco Bldg. * LOS ANGELES, 
100 N. Santa Fe Avenue ¢ ATLANTA, 724 Boulevard, N.E. ¢ BIRMINGHAM, 429 Brown-Marx Bldg. « 
MINNEAPOLIS, 305 Fifth St.,S. © PITTSBURGH, 414 Bessemer Bidg. « BALTIMORE, 100 East Pleasant 
St. © BOSTON, 10 High Street ¢ DENVER, 1921 Blake Street « PHILADELPHIA, 1017 Cherry Street. 
Resident Representatives: Cincinnati, Dallas, Houston, Indianapolis, Kansas City, Milwaukee. Seattle 


Export Representatives: International Standard Electric Corp., 67 Broad St., New York 4, N. Y. 








‘ONDUIT FITTINGS + LIGHTING EQUIPMENT » OUTLET AND SWITCH BOXES + EXPLOSION-PROOF FITTINGS « REELIT 





SIDE BY SIDE 
SELLING THIS GREAT 
WIRE AND CABLE LINE 


Laytex RU and RUW Building Wires 
All standard types of Building Wires and 
Cables (R, RH, RW, T, TW, etc.) 
Laytex Service Entrance Cables 
Aluminum Wires and Cables 
Underground and Overhead Cables 
Mining Machine and Locomotive Cables 
Electrix Plugs 
Royal Master Portable Cords 
and many other types of electrical wires 
and cables 


MADE BY 


UNITED STATES 
RUBBER COMPANY 




















WHEN WE SELL TOGETHER 
WE PROFIT TOGETHER 


When you team up with United States Rubber Company in selling 
wire and cable, you find yourself in an entirely new kind of Electrical 
Distributing. And it means more profit! 

First, you find that the ‘“‘U. S.’’ Salesman works side by side with 
you in your selling efforts. You are dealing with a manufacturer who 
knows the vital part you, the distributor, plays. You do your part by 
carrying inventories, handling credit. and collection jobs, helping 
build up new products, new markets. 

Second, as a “U.S.” Distributor, you handle products that sell 
quickly and heavily because they are beyond competition. Laytex RU, 
world’s finest branch circuit wire; Laytex RUW, the wire whose 
insulation resistance increases in wet locations; the famous Royal 
Master Portable Cord and the new Neoprene Covered Service 
Entrance Cable are typical examples. Consistent strong advertise- 
ments spotlight these products in leading trade publications, working 
for you and with you. 

As a Distributor, you should take advantage of this opportunity 
to team up with “U.S.” for profit. Write today to Electrical Wire 
and Cable Department, United States Rubber Company, Rockefeller 
Center, New York 20, N. Y. 
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No. 690-UNIVERSAL COMBINATION COUPLING 
FOR THIN WALL CONDUIT 


Patent Pending 


“i 


‘ie and non-metallic cable * flexible 
steel conduit * service entrance 


cable *grounding devices ®lighting 
fixture fittings 


midwest electric mfg. company 
1639 walnut street chicago 12, ill. 
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more light for current used! 


\ Ceiliffied Callaite 


\ 
\ Certified Ballasts give a high ratio 
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of fluorescent light output to the input of power 


—deliver more light for the electricity used. 


When you specify Certified Ballasts, your customers 
are assured of: 
Rated light output 
Full lamp life 


Dependable performance 


Because Certified Ballasts are made to exacting specifications, 
then tested and checked by Electrical Testing Laboratories, Inc., 


%& an impartial authority, they assure customer 


. (ER 


SPEC. NO. 6 





satisfaction—and proved economy. 


; 


TIFIED BALLAST MANUFACTURERS 


Makers of Certified Ballasts for Fluorescent Lighting 
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2116 KEITH BLDG., CLEVELAND 15, OHIO 
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Pacific NEWA Convention 


Reviews Wholesale Operations 


Importance of credit policies, inventory controls, overstocks, 


intensified sales effort emphasized at West Coast Convention 


ALT LAKE CITY, UTAH—“Elec 

trical wholesaling operations are today 
on a level of lower margins which require 
better control of every operating activity, 
and particularly the wholesaler must turn 
his working capital much oftener and 
watch his credit department c-osely 11 
he wants to make a reasonable profit,” 
] Henry Wendt, central Pacific district 
credit manager of Graybar Electric Co., 
told western wholesalers attending the 
Pacitic Zone convention of the National 
Electrical Wholesalers Association here 


recently 
Mr. Wendt was one of two major 
eal ‘, 1 . poacneenaie ] +} 
speakers who were coupled with tive 


discussion panels for the three-day pro 
gram attended by more than one hundred 
electrical wholesaters and their manufac 
turers’ representative guests from the 


eleven western states 
All Going Back to Work 


“The honeymoon is over,’ Mr. Wendt 
continued, “salesmen are going back to 
work to sell and credit men are going to 
work to collect. Let’s get back to funda 
mentals; the principles or understanding 
of the elements which make up a good 
credit risk 


the three iy 


As credit men we speak of 

character, capacity and 
capital. Sometimes two more C's of 
credit have been added, and they are im 
portant to our particular business—con 
ditions and coverage. The banker usually 
wants to add another C—co-lateral, but 
we wholesalers must take a little greater 
degree of risk or chance. We must put 


first things tirst and therefore give first 


importance to our customer s character 
and capability, his location, our coverage 
in that community, and the frequency 
of our salesmen’s calls. A capable deale1 
or contractor will usually make up in 
energy, ideas and efficient merchandising 


what he may lack in capital 
Controlling Inventory 


The importance of inventory control 
for the wholesaler was emphasized in the 
other major address of the convention by 
Arthur I. Appleton, president of Appleton 
Electric Co. “Not only is it im 
portant to the individual firm,” said Mr 


H Chicago 


Appleton, “but over-all control of inven 


tories is a necessity to the nation’s econ 


omy as an aid in leveling out the eco 


nomic ‘hboom-bust’ cycles.” 
Improving The Sales Organization 


What electrical wholesalers are doing 
“to stimulate better selling within their 
sales organization” was the topic of the 
first panel discussion on the Pacific Zone 
N.E.W.A. program. With E. | 


presiding, the attending wholesalers ri 


Karste nN 


ported on plans within their organizations 
Mr. Karsten said that his concern, Gough 
Industries, Los Angeles, is planning boat 
trips and fishing trips in which each 
salesman will invite 3 or 4 customers 
The concern has also put in new bonus 
plans to compensate salesmen for in 
creased volume and for bringing in new 
accounts. He told of another company 
which has put its sales manager into 
the field for all but two hours each day, 
so that he can work more closely with 
Another wholesaler, Mr 


Karsten reported, was improving his sell 


the salesmen. 


ing by “giving special service instead of 
special price s.’ 
Harry Perl, State Electric Supply Co 


} 


Oakland, described his tirm’s sa‘tes build 


nz activities, emphasizing a “re-training 





BETTER CONTROL of credit operations, better wholesale selling, bet- 
ter movement of overstock items, were set as goals by these three whole- 
salers addressing their fellow members attending the spring convention 
of the Pacific Zone of N.E.W.A. at Salt Lake City, Utah. From left to 
right: J. Henry Wendt, Graybar Electric Co.; E. E. Karsten, Gough In- 
dustries; Chas. W. Goodwin, Jr., General Electric Supply Corp. 
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A SALES POLICY TO BOOST. 


LOA LARGE EN TEN I, our own suc 
cess depends upon the success of our 
clectrieal wholesalers. ‘To help you 
render an ever more efficient service, 
capture new business and boost earn- 
ings, we at Federal Electric pledge full 
cooperation. It is our established sales 
policy to: 
1 MANUFACTURE A COMPLETE 
LINE of equipment for the control 
and distribution of light and power, and 
through constant improvements, keep 
itoutstanding for wholesale distribution. 


 @ 





Ale 


MAIN TAIN PRICE SCHEDULES 

that will enable you to meet com- 
petitive market conditions and make a 
substantial profit. 


ADHERE TO THE HIGHEST 

STANDARDS in both materials 
and workmanship ... make sure that the 
name Federal Noark means quality, 
always and everywhere. 


KEEP ADEQUATE STOCKS of 
Federal Noark products at our 
plants and branch warehouses to assure 


FEDERAL woarx 








you prompt, full deliveries at all times 


5 BACK YOU UP with a powerful 
advertising program and with men 
in the field and plant technicians who 
are always ready to give you sales and 
service assistance. 
. . . 

Let's talk it over. The Federal Noark 
line and Federal’s sales policy offer a 
splendid opportunity for growth and 
profit. Write or call Federal Electri 
Products Company, 50 Paris St., Newark 
5, New Jersey. 





CONTROL AND DISTRIBUTION EQUIPMENT 


Complete line of Federal Electric Products includes Motor Controls, Safety Switches, Service Equipment, 
Circuit Breakers, Panelboards, Switchboards, Control Centers, Bus Duct * Sales offices in principal cities. 
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program” for the salesmen in which 
manufacturers’ representatives are brought 
in to discuss not only their products but 
the sales opportunities for those prod- 
ucts. He said, too, that the firm is try- 
ing to develop the salesmen’s ability and 
attitude in human relationships and human 
values. 


A Branch Training Program 


R. S. Belnap, manager of the General 
Electric Supply Corp., Boise, Idaho, de- 
scribed his branch training program de- 
signed to help the customers make a 
profit. G. E. Supply salesmen are getting 
instruction in the operation of an elec- 
trical contracting business, its cost and 
profit structure, so that they can work 
with their customers to help them make 
a bigger success of their businesses. 


Advice from an Old-timer 


Wholesalers received sage advice from 
an old-timer on the subject of building 
Harris, former vice 
president of the G. E 


sales volume. D. E. 
Supply Corp., in 
charge of its western region, and now re- 
tired, told the active wholesalers that in 
his opinion the wholesalers shouldn't try 
to build more business by cutting down 
on the number of salesmen, or by cut- 
ting down on the salesman’s expense 
accounts. He said that the wholesalers 
must develop a greater respect for the 
salesmen and realize that business is 
developed by the salesmen not by the 
executives who grace the concern’s offices. 


Problem Of Overstocks 


A second panel discussion brought to 
the forefront one of the most important 
problems facing electrical wholesalers 
“What can be done to secure an orderly 





ELECTRICAL WHOLESALERS from widely separated points in the 
U.S. joined hands recently at General Electric’s Nela Park to form this 
“human compass.” They were 4 of the 91 wholesaler represéntatives 
brought together by the G.E.-sponsored Wholesaler Salesmen’s Lamp and 
Lighting Clinic. Personifying the four points of the compass are (from 
left to right): John Cowart, Raybro Electric Supplies, Inc., of Tampa, 
Fla.; Guy de Leuze, Panama Lamp & Commercial Co., of San Francisco; 
Vernon F. Bluemle, Twin City Wholesale Drug Co., of Minneapolis; and 
Harry Henoch, C. S. Mersick & Co., of New Haven, Conn. Looking on 
is Arthur D. Shanks, of the G. E. Lamp Department's general sales staff, 
who was in charge of the wholesaler clinic program. 





movement on overstock items?” Chas 
W. Goodwin, Jr., district manager, G. E 
Supply Corp., San Francisco, as mod 
erator, opened the discussion with an 
analysis of the situation, saying that the 
wholesalers with overstocks are faced 
with seven possibilities: 1. sell the goods 
at normal profit; 2. sell at a nominal 
profit; 3. sell at cost; 4. dispose at small 
loss; 5. dispose at substantial loss; 6. 








Lake Michigan Club Plans 
Meeting At French Lick 


The advisory committee for the Lake 
Michigan Club has approved plans for 
the annual meeting of the club to be held 
at French Lick, Ind., on September 15 
and 16. The slogan for the meeting this 
year will be, “Better Selling, Better Serv- 
ice, Better Friendship, Better Business.” 

The advisory committee of the Lake 
Michigan Club includes: Fred R. Eise- 
man, Revere Electric Supply Co.; George 
Albiez, Englewood Electrical Supply Co. ; 
H. D. Roseth, Co-Op Electric Supply 
Co.; Doug Scarff, General Electric 
Lamp Department; Clyde Foster, Bryant 
Electric Co.: Earl Nelson, National Elec 
tric Products Company. 

Veteran A. J. McGivern, managing 
director of the Chicago Electrical Whole- 


salers Assn. who will act again as gen- 
eral master of ceremonies, reports that 
N. J. MacDonald, vice president, Thomas 
& Betts Co., Inc., and chairman of the 
adequate wiring committee of N.E.M.A., 
will talk on the subject, “What Better 
Electrical Living Means to Our Industry 
and to the Public.” A well-known au- 
thority will speak to the members on the 
copper situation and the conditions in 
the steel industry will be covered by an 
expert from that field. 

From General Electric Company’s Lamp 
Department at Nela Park an_ official 
will bring the latest news and plans on 
lamp distribution and merchandising. O. 
Fred. Rost, editor of ELECTRICAL 
WHOLESALING will discuss current 
trends in wholesaling and manufactur- 
ing activities and the general business 
situation. 
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try to return the goods to the manufac 
turers; 7. give them away or junk them. 
His discussion of the various aspects of 
overstock disposal was followed by a 


floor discussion. 
Handling Cable 


Under the chairmanship of S. Y. Lakin, 
partner in United Electric Supply Co., 
Salt Lake City, the wholesalers and their 
guests discussed, “What can be done to 
improve the methods of handling very 
large cable on reels?” Members who had 
attended the national N.E.W.A. conven 
tion reported on ideas that had been dis 
Howard Guilbert, Service 
Electric Supply Co., San Jose, Calif., 


cussed there. 


described the power driven reel pickup 
which was designed and built by one of 
his warehousemen. E. A. Phillips, Phil- 
lips & Edwards, San Francisco, described 
a reel pickup powered by one of the com- 
pany’s pickup trucks. J. P. Carson, central 
Pacific district manager, Graybar Elec- 
tric Co., described the overhead crane 
system for handling reels, with its ad 
vantages in the large wholesaling house 
for unloading, stocking and unwinding 
cable reels. Another wholesaler told of 
the use of a steel plate on the floor as a 
simple means of permitting the heavy 
reels to be turned. A suggestion from 
the floor that N.E.W.A. make further 
study of the handling of the cable reels, 
possibly working with a manufacturer, 
(Continued on page 86) 
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Adequate Wiring—Kitchenizing— 


That Makes Salesman’s Sales Soar 





By M. E. Skinner 


VER 


around. These are the sheep 


and over; around and 

that many of you have been 
counting through numerous sleep 
less nights. I know the handicaps 
vou have been trying to circumvent 


\nd you 


know the perennial answer through 


for lo these many vears 


those years: “‘there’s just no the 
ater for adequate wiring . it 
cant be dramatized there's 
no glamour in it.” 

Well, perhaps adequate wiring in 
But it 


still remains the “power behind the 


itself is lacking in drama 
scene” of every successful appliance 
If it be the drum 
that heads the parade 
there is certainly no reason why it 
that 
least that is 
have approached the 


operation can t 


mayorette 
can't provide the oom-pah 
keeps it in step \t 
the way we 
problem in our territory. Adequate 
Wiring is the supporting cast of our 


theaters of promotion; kitchenizing 
and planned lighting. 


Kitchen Planning and Planned Lighting 
Provide the Theater 


\ planned kitchen or a 


planned 


lighting installation can be spectac- 
ular elamorous . dra- 
matic. They can create the desire 


to possess ; energize the urge to buy 
\nd we are not lacking in props to 
stage the show 

The working committees of the 
:dison Electric Institute have pro 
vided excellent tools and devices for 
alerting attention and educating the 
consumer public. They have designed 
patterns of operating which can be 
adapted to any utility and any com 
munitv. The coordinated thinking 
and planning of the industry that 
goes into these plans, produce re 
sults with a greater clarity and pol 
ish than most of us can achieve at 





AMPLE electrical capacity in the home for future as well as present needs can only 


he accomplished by wiring adequately. Diagram by 
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the local level. And the mass pro- 


duction made possible, certainly 
benefits us with unit 
than can be effected from indepen- 
dent development. advan- 
tages, linked to the Committee's abil- 


ity to reduce problems to a phrase 


lower costs 


These 


or a slogan provide the electric in- 
dustry with a program for combating 
our competition, 

This year we have added a new 
word to our vocabulary . 
“Kitchenizing.” It embraces those 
activities which pertain to kitchen 
planning and iInanagement. 
And_ the -It’s 


electric,” nitchen- 


kitchen 
slogan “Of course 
both 
izing and will, with added slogan, 
“We ALL Jetter—Electri- 
cally” give battle to “The Little 
Blue Flame” and “Gas Has Got It.” 

While the kitchen represents a 
single room in the house, it is the 


defines 


Live 


focal point for the greatest concen- 
tration of load building appliances. 
It is the natural and logical point of 
interest for promotional and adver- 
tising The accelerated 
acceptance, for incorporating auto- 
matic laundry equipment within the 
kitchen provided addi 
tional impetus to this activity. It 


gives us a 2 


emphasis 


area, has 
in | program with the 
greatest sales appeal in the history 
and “Of 


of our business 


Course—It’s Electric.” 
rhe distribution of 


the “Kitchenizer’s Digest” through- 


widespread 


out the nation and the general view 
ing of the program film “The Con 
stant Bride” will help to educate 
our public to the recognition that 
“We All Live Better Electrically.” 

The second theater of operation 
in our load building activity is that 
of Planned Lighting. Like the 
IKitchen-Laundry duo, it is an es- 
sential load to our industry. Light 
ing ranks high in the listing of profit 
load for all utilities. 
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Planned Light 


ing: Harmony 


r1o 


Where They Gear Into The Plan 








Constant change is an element of 
progress. Successful leadership an- 
ticipates shifting trends and assumes 
for giving them 
Today we stand at the 
threshold of a new 
We 


25 percent of our lighting load 


the responsibility 
direction. 
era in the field 
of lighting. stand to gain or 
lose 
according to the leadership we 
assume, 

Lighting is not the selec 
tion of the 


simple 
right size lamp bulb 
that it was a few years ago. Today, 
there are numerous types of flu 


orescent light sources, going into a 
hanging and miscellaneous assort 


ment of equipment. Both the vari 


ety of types and methods of instal 
lation, confuse customers 

\Ve can remain engrossed in our 
problems of production and expan 
this 
our 


sion, completely oblivious to 


threat—or we can organize 
forces, train our personnel and pre- 
pare a promotional crusade that will 
guide 


our customers to planned 


lighting and direct our light 
ing load to a substantial increase in 
hours. 


kilowatt lhe greatest impact 


of the new light sources 18s on our 


commercial customers but... . 12 
percent of our homes already have 
bought some fluorescent 


Both of these programs lend 


themselves to creative imavination, 


out of w] ic] ¢ volve s the theater 

which motivates sales Kitchen 
nine 

Planning dramatizes beauty 


convenience and work-sav 


Ing applances for the kitchen 


Planned Lighting dramatizes beau 


tv... . comfort and satety 


for every room in the house. Sell 
nd should 


automatically sell the wirin 


either plan and you can a 
g essen 
tial to its application 

Since there is this interdependence 
of appliance and wiring . . . . and 


these appli 


load build- 


since the installation of 


ances 1s essential to our 


August, 


M. E. 
Vice President 
Union Electric Company of Missouri* 


ing efforts, it seems logical and prac 
tical to promote adequate wiring, as 
supplementary to and parallel with 
Planniny and Planned 


our Kitchen 


lighting Program. 
hese programs are stimulated at 
the national level but they are com 


‘ ; , . 
pletely dependent on local action 


\ serious study of the programs 
evaluation 


: ey 
coupled with a realistic 


of our communities, will develop 


the “know-how” for adapting them 


to the local situation 


A Kitchenizing Program 


this 


Perhaps I can explain more 
clearly with a description of 
our own efforts in this direction 
We launched our Kitchen Planning 


Promotion a year ago 
faced 


with the 
inadequate power re 


then, and still are, 


S a 
pre yblem Ol 
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We were 





Skinner 


serves. Weare not directly promot 


ing the sale of equipment. But we 
did recognize the importance of ed 
to the 


trically” 


ucating our public idea of 
Better-Elec an tes 
looking forward to the not too dis 


s] all 


| Wing 


tant period, when we have 
kilowatts to spare. 

\fter the plats 
+] 


he advertisements 


were 


complete, 
and brochures 
prepared . our first step was 
the traiming program for our own 
given to all 


Sales 


personnel This was 


emplovees in the Residential 


Division. \We gave this training to 
thie personne l 


in all business offices 
We Oa ‘the 
residential service 
representatives. We 
Ing to oul 


throughout the svstem 
training to out 
vave the train 
We 


gave the training to our display men. 


home economists 


We gave the training to our deale1 


— 
‘ 


- 
» 











sales representatives since they are 
responsible for winning the coopera- 
tion of distributors and dealers.... 
if the program is to achieve success 
The third step was a dramatized 
presentation of the entire program, 
at a dinner meeting for the distrib- 
We follow 
this procedure and development for 
all major promotions. 


utors and their dealers. 


We have also made use of tele- 


vision protrams, radio spot an- 
nouncements, and special floor and 
window displays utilizing miniature 


kitchens and display posters. 
A Planned Lighting Program 


In approaching the problem for 
promoting the Planned Lighting 
program, we were cognizant of the 
great need for trained personnel 
to do this job. This takes time, and 
at present our program is. still in 
this stage of preparation. Our resi 
dential service representatives have 
taken both the E.E.1. 
and the 


sales training 
LaSalle Course on home 
lighting, they make home lighting 
calls and they are clamoring 
They like to 
and cus- 
tomers are asking for help which 
makes them want to obtain the in- 
formation. This is a healthy situa- 
tion for a training program. 
We are using the educational ma- 
terials from the institute as a basis 
for a series of correspondence les- 


for more training. 
talk home lighting 


sons for our residential sales person- 
nel. Following this series the em- 
ployees are given a one day session 
This includes the 
.E.1. sales training unit “Lighting 
The Home The Way” 
with questionnaires, discussion and 
demonstrations, 


of class work. 
Sunshine 


with 
films. We have found the visualizer 


interspersed 


a helpful device as follow up train- 
ing for the representatives in their 
weekly discussion meetings. 

Later in the season, we are plan- 
ning a week of intensive training 
for these representatives who will 
be responsible for educating and 
promoting the planned lighting pro 
gram in our customers homes. This 
training will be given by one of the 
industry’s home lighting experts. 
In other words, we have a group of 
experts in the making; for we rec- 
ognize “Better Light—Better Sight” 
is the foundation for better sales... . 
and that education is the foundation 
of “Better Light—Better Sight.” 

There are 10 million portable 
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IN CITY, country and town, America is building and installing more and better 
electrical equipment. Photo by Armored Cable Div., N.E.M.A. 


lamps sold) annually—yet home 
lighting intensities avera‘e 


to & footcandles. 


only 8) 
This means that 
most of them are wholly inadequate 
and points up the need for helping 
to train retailers’ personnel, and 
for a more persistent effort in edu 
cating our customers. Thirty mil- 
lion homes need 4 times more light 
than they are now using. We simp- 
ly haven't told the often 
enough or convincingly enough. The 
industry film “Light Is What You 
Make It’’—and the lecture demon- 
strations are excellent tools for this 
purpose. 


story 


And what about our customers of 
tomorrow? They are the youngsters 
who, today are studying in class- 
rooms with less than 10 footcandles 
of light. 
our country need seven times more 
light than they are using. The Bet- 
ter Light—Better Sight movement 
is an educational 


256 thousand schools in 


social service. It 
needs to be presented to educators 
and parent-teacher groups on that 
basis. Today we have a program for 
class-room instruction developed on 
the teachers level of educational sub- 
jects. We can't get started too soon 
for thousands of 
these youngsters will be residential 


in this area 


customers by the time many of our 
plant expansion programs are com- 
pleted. We will need a public ed 
ucated to the idea of Better Light 
for Better Sight. 

Many of us have been subjected 
to a prolonged atmosphere of dor- 
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mant merchandising. It has, per 


haps, dulled our sensitivity to. the 
need for planning ahead by training 
ahead for this very vital market 
which we must modernize and _ re- 
vitalize. It has a tremendous poten 
tial. The combination of new light 
lighting 
war-time depletion of homes, and 


sources, new techniques, 
thousands of new homes; all of these 
things provide a field just as fertile 
for cultivation as the decade of the 
30's. And if you will jog your mem- 
ories you well recall that 131% mil- 
lion I.E.S. lamps were sold in that 
period; light bulb doubled ; 
sales of 100 watt lamp bulbs in- 
kilowatt 
We can 


sales 


creased 240 percent and 
hours for lighting tripled. 
] 


do it again but it will take 
study: it will take planning; it will 


take hard work; it will require the 
zeal of a holy crusade. 


Adequate Wiring—The Go 
All-Electric Approach 


Now what does all of this have 
to do with Adequate Wiring? Just 
this! In all of our materials, we 
include references to the wiring re 
quired for the accomplishment. of 
We try 
to convey the impression, that the 
necessary wiring is an integral part 


the “Customer’s Dream.” 


of the new kitchen or lighting plan— 
and will automatically be taken care 
of by the customer. But we go be- 


yond this, 


“Our Plan Ahead By Wiring 
\head” promotion is another long 
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WHILE the kitchen represents a single room in the house, it is the focal point for 
the greatest concentration of load building appliances. 


range operation, which follows the 
pattern our kitchen 
planning program. 


described for 


Training our employees took the 
form of six week’s correspondence 
based on the 
from the Adequate Wiring Bureau. 
The response from the employees 
was excellent a detailed re- 
port of the program will be covered 
in another discussion at this con- 
ference. 

In presenting the program to the 
industry group, we included the 
illustrated lecture based on the Home 
Wiring Slides from FE.F.I. As a 
result of this meeting there were 
several requests to present the pro- 
gram to groups of electrical con- 
tractors and home builders. 

Then to insure complete cover- 
age of the industry group, a special 
mailing explaining the plan was sent 
to every member; jumbo postal 
cards were used for follow up, an- 
nouncing the release of each succes- 
sive ad. 

A series of ten ads were carried 
by the three metropolitan newspa- 
pers from June to November. Eye 
catching cartoons, and copy defining 
planned wiring, room by room, was 
directed to persons planning home 
modernization; those planning to 
build. and newly married 
couples establishing new homes. 
Every ad was linked in a supple- 
mentary way to the application of 
several appliances; and every ad 
included a coupon for a free copy 


course lesson series 


of our brochure “Plan Ahead by 
Wiring Ahead.” We were, first of 
all, surprised at the inquiries about 
appliances which were featured in 
a very subsidiary manner in the ads ; 
and we continue to be pleasantly 
surprized at the number of requests 
coming in for the brochure. 

We follow-up all Dodge reports 
with a letter, offering the ‘Plan 
Ahead by Wiring Ahead” booklet, 
enclosing a return postal card. With 
this mailing is also enclosed a copy 
of the “Planning Your Home for 
Better Living—Electrically.” 

“Plan Ahead by Wiring Ahead” 
brochure is the focal point of all 
our activities. It is not used as a 
handout or mailing piece. Every 
book is delivered personally by our 
residential service representatives. 
In explaining the use of the book, 
the representative has the opportu- 
nity to help the customer plan her 
home for better living electrically. 

The front cover has the element of 
glamour to arouse interest. The in- 
troduction is condensed to about 
three minutes reading and serves as 
an excellent opening for the inter- 
view. It explains what adequate 
wiring is; why it is essential, how 
it provides for modern living. 

The following pages then provide 
check lists of the many uses of elec- 
tricity for every room in the house. 
The caption for each room is a per- 
sonalized appeal “For My Kitchen” 
—‘For My Laundry.” For the 
homemaker, the check list repre- 
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sents a plan for the outlets she needs 
(and so far as she is concerned, that 
means adequate wiring); for the 
electrical contractor it provides a 
pattern for the wiring necessary to 
supply those outlets with an ade- 
quate flow of electricity; for the 
dealer the check list serves as ad- 
vertising, suggesting to the customer 
the use of every electrical appliance 
designed for the home with 
a selling plug for each application. 
The manual covers the electrical 


needs of the home, from entrance 


to basement. The first items on 
every check list are reminders for 
lighting needs, both general and 


specific. It automatically provides 
the opportunity for a discussion of 
kitchen planning . . at this point 
in the interview the representatives 
find the booklet “Planning Your 
Home for Better Living—Electri 
cally” an excellent visualizer for 
suggesting ideas and describing de- 
tails with the customer. These calls 
are stimulating requests for kitchen 
plans and home lighting demonstra: 
tions. 

In closing, the manual explains 
how the customer can obtain the 
free services of the Adequate Wir 
ing Bureau in our community, for 
planning a home wiring system. 

The manual has eye appeal; it is 
factual; it is persuasive. It supple- 
ments every phase of our program 
for living better electrically. The 
theme “Plan Ahead by Wiring 
Ahead” not only ties in with our 
approach to sell the advantages of 
electrical living, but it fits into the 
thought patterns of thousands of 
our customers; here I am referring 
to those families who are building or 
buying homes. 

Does It Work? The Answer Is... Yes 

Does such a program pay divi- 
dends: Yes! We are recognizing 
signs of progress in our area. 

One of our representatives noticing 
the foundations for a new home go- 
ing up in her territory, called on 
the owner, presented him with the 
“Plan Ahead by Wiring Ahead’’ 
booklet. As a result of that call, the 
owner installed a complete electric 
kitchen and laundry, with 17 cir- 
cuits to serve the equipment 

and it wasn’t a high price home, 
either. 

New buildings just completed, or 
still under construction are giving 
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ARMORED CABLE is not only used in the wiring of new homes but is also used 


extensively 
standards. 


evidence of our persistent effort for 

improved wiring among builders. 
The “Blanding’s Dream 

displayed the Adequate Wiring Bu 


Home’ 


reau’s Seal of Approval to sixty 
five thousand persons who visited 
it. Our residential service repre 


sentatives called attention to the spe 
cial wiring features, to the crowds 
passing The builder of 
this home completed 30 additional 
houses in 1948 selling from eighteen 
thousand dollars. 
While these houses failed to qualify 
for the Certificate of Approval, be 
detail omitted 

they are well wired, and are 
sold equipped — with 
kitchens. 


through 


to twenty-three 


cause a minor was 


all-electrical 
Just across the street from The 


another 
The builder erected 


Home 
home for sale 


Blanding was new 
a large sign in front of the house 
which illuminated at might. 
Shortly after the close of The Bland 
ing Home, this builder called us and 


Was 


stated that he wanted to build five 
all-electric homes, including adequate 
Our had 


times, 


wiring representatives 
called on this builder many 
but were unsuccessful in influencing 
him to install electric equipment. 
So we were curious about his sud 
told us 
that visitors going through his home, 


lhe 


inquired for the 


den change of heart. He 
following a visit to Blanding 
Home, always 
electric equipment. 

reflected in 


The same trend 1s 


60 


in bringing the wiring in old 


houses up to modern adequate wiring 


some of the new apartment build- 
under with 60 


ampere service to each apartment, 


ings construction, 
and the kitchens equipped with elec- 
tric ranges and refrigerators. 
You can see from these examples, 
that the idea “We All Live Better 
Electrically” is gaining ground 
for these houses range from 
income such 


the lower groups to 


houses as the “Blanding’s Dream 


Home” which sold for 


thousand dollars. 


forty-six 


We have followed two develop- 
ments with especial interest and at- 
tention. One, a group of 97 houses 


in Croyden Hills; the other with 72 


houses in Lawrence Park. These 
houses have a combination living 
room and dining room; two bed- 


rooms: kitchen, bath and a full base 


ment. They were sold 


with 


equipped 
electric 
sink, ventilating fan, attic fan and 


“ey 


52 gallon water heater. The houses 


range, refrigerator, 


sold for 97 hundred dollars 
and went exclusively to G.I.’s. So 
the families living in these homes 
are typical, young, average American 
families. They are using an average 
of 5844 kilowatt hours per year, as 
compared with our system average 
of 1570 kilowatt hours 

lhe analysis points up two very 
revealing facts; without the water 
heater, these families use 662 kilo 
watt than the 


with the 


hours more energy 


system) average; water 


heater, the energy consumption is 
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more than doubled . or is more 
than three times the system average. 

The industry’s long range goal is 
165 billion kilowatt hours, this is 
three times the industry’s total sales 
for Residential use in 1948. It can 
be done, with a “Go All-Electric” 
approach, 

We have that approach in a na- 
tional program. We can capitalize 
on it by waging a crusade in our 
own communities. We can make 
that crusade as dynamic as the 
atomic age in which we live. How? 

sy selling the idea “Of Course 

It’s Electric’ in our adver- 
tisements, on our letterheads, mail- 
ing pieces, on radio programs, in 
demonstrations yes, even in 
our conversations, let’s make it sup- 
plant the old bromide ‘cooking with 
gas.” 

By spearheading a hundred ac- 
tivities and reaching every 
homemaker with the ‘‘Kitchenizer’s 
Digest.” 

By promoting a program for “The 
Constant Bride” with every woman’s 
club in our territory. 

By training our personnel and ed- 
ucating our schools and our Resi- 
dential customers for planned home 
lighting . . . for “Better Light 
Better Sight.” 

By incorporating planned wiring 
as an integral part of all these activ- 
ities 
encouraging 


and by energizing and 
our distributors and 
dealers to go and do likewise 
[ started out with a gray cloud 
but I’m not unmindful of 
the silver lining. We need only to 
check the record to lift our sights 
to a sustained, courageous approach 
; 1941 we have had a 
30 percent increase in the number of 
added _ to lines 
1948 ended with an appliance 


since 


homes our power 
and commercial dollar sales volume 
&'5 times that of 1940 and 
the average residential energy con- 
sumption 697 kilowatt hours more 
than a decade ago. 

So for campaign talent to stage 
and positive tech- 
niques for handling the handicaps, 
| heartily recommend the harmony 
trio: Kitchen Planning; Planned 
Lighting and Adequate Wiring. 


the show 


‘Excerpts from an address delivered by 
Vr. Skinner National Ade- 
Chicago 


before the 


mate Worting Conference 
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Timely Tip-Offs For 


On Tracing Tricky “ 


Engineers 


Grounds” 





By G. J. Hales* 


VERY plant electrical mainte- 
nance engineer 
that grounds can be very trou- 
blesome. The best way to cope with 


will agree 


them is to install power distribution 
systems so as to minimize their oc 
currence. Of course, they cannot be 
eliminated since any phase on any 
machine in any building can cause a 
ground. Even the internal wiring of 
machines or machine tools can cause 
grounds. 

If only one phase of an unground 
ed 3 phase system is grounded there 
will be no serious consequence to the 
operation of the electrical system, 
but there is very definitely a per 
sonal hazard since the other phases 
will then have full electrical poten 
tial to ground, and plenty of capacity 
to injure the unlucky workman ac- 
cidentally touching another live lead. 

sut, as soon as a ground develops 
on another phase, the two grounds 
constitute a short circuit and one of 
the fuses in the lines feeding the two 
legs will blow. The weakest of the 
two will blow, thus pointing out one 
of the circuits feeding the short. But 
the location of the other ground is 
still a mystery. Until a 
free of ground, trouble will continue. 


system is 


Worse still, the ground may be 
what is called a “floating ground,” 
showing up to give trouble but never 
being in evidence when a_ search 


for it is made. Floating grounds 
usually are in some machine, and 
frequently show up only when cer- 
tain operations are performed on 
the machine. 

Another condition that causes no 
end of trouble the 
phases is grounded in more than 


location. what 


is when one of 


one Regardless of 


is done in the way of isolating cir- 
cuits the ground lamps still indicate 
that the ground is present. This is 
all the more reason to keep the sys- 
tem clear. As soon as a ground 
shows up on the ground lamps it 
should be found and cleared. 

By far most of the grounds show 
up inside machines, or at the conduit 
terminals. Frequently the wiring in 
the boxes or panels becomes ground 
ed due to the conductors touching 
metallic bushings on the end of the 
conduits, or This 
condition is caused by of exag- 
gerated by the operating conditions, 


box connectors. 


such as oils, water, abrasives, metal 
chips or filings, and also frequently 
by just the vibration present on the 
machine or panel. Since the operat 
ing conditions cannot usually be 
changed, the wiring must be installed 
to allow for these hazards. 

The simplest and most effective 
overall precaution is the use of all 
insulating bushings on every con 
duit This 
eliminates much of the possible trou 


end, or box connector. 
bles since even should the insulation 
conductors are still 
insulated by the bushing. 


wear away, the 
| re )} CT 
use of these bushings is as shown 





FIGURE 1—The use of insulating bushings on every conduit end or box connector is 
a simple and effective precaution against grounds caused by operational hazards. 


August, 1949—ELECTRICAL WHOLESALING 


61 























| - 











Outlet 





Ground 


oe 
w 
a 





ex 
xt 
ex. 
xx 


FIGURE 4 


| 4-8 


FIGURE 3 








IN FIGURE 2, the ground ties two lamps in series across each 
phase. When a ground develops in a phase, as in FIGURE 3, 
this throws same potential on each side of one lamp and it goes 


in Figure 1 on preceding page. 
With as many installation precau- 
tions as possible having been em- 
ployed, the next important step is to 
instalf permanent 
On a three phase, 3 wire service, 
such as is found in Cleveland, the 


ground lamps. 


installation and wiring is very sim- 
ple. If the service is 230 volts it 
consists of a bank of 3-230 volt lamps 
with one side of each connected to 
one leg of the wiring and the other 
side of each connected to ground. 

As can be seen from Figure 2, 
the ground ties two lamps in series 
across each phase so that the lamps 
all operate on half voltage, and 
quarter wattage. They burn suffi- 
ciently bright to be seen. As soon 
as a ground develops on a_ phase, 
this the same _ potential 
(ground) on each side of one lamp 
(Figure 3), thus it goes out. The 
other two lamps are then no longer 
in series across line voltage, but are 
directly across full voltage, so they 
burn at full voltage. 

This is the time to go into action 
and find the ground. 

The easiest locate the 
ground is to have the machine opera- 
tors leave their motors operating, 
and let the electrical maintenance 
group start pulling circuits off 
the line, one at a time. In a big 
plant the first operation would be 
to open feeders to different build- 
ings. As the 


throws 


way to 


soon as switch is 
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opened on the grounded circuit the 
ground lamps will show the clear by 
all burning at half voltage. Then 
the grounded cireuit is restored and 
individual taken off the 
line one at a time until the trouble 
is isolated. This can sometimes be 
quite a chore, and frequently means 
working week-ends when circuits 
can be opened and closed with no 
serious effects. 

It does not pay to look for grounds 
with a voltmeter, for many varying 
voltages will be registered, but they 
may be only capacitance voltage to 
ground, with no flow of current to 
ground even though there is a jump- 
er across the high resistance volt- 
meter. The most effective tool for 
chasing grounds is a bank of ground 
lamps, located at strategic and easily 
visible locations. 


machines 


Frequently in looking for grounds 
the 3 phase power supply is not 
available, probably due to a short 
circuit. In this case, the lighting 
service can be utilized by making up 
a multi-purpose test set as shown in 
Figure 4. Normally this power sup- 
ply will be a 3 wire Edison circuit, 
with one leg grounded. Since po- 
larity plugs are probably not used it 
is safer to use the two lamps shown. 

After plugging into the lighting 
service, touch the contact fingers 
together and both lights will burn. 
Now touch a good ground such as 
a water pipe, or even a conduit with 
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out. The other two lamps are then directly across full voltage. 
FIGURE 4 shows a multi-test set for use where 3-phase power 
supply is not available, probably due to a short circuit. 


each of the contact fingers. When 
one of the fingers or leads 1s ground- 
ed one of the lights will burn. This 
is the lead to use. 
one. 

Now it is simply a matter of dis- 
connecting circuits, and touching the 
dead isolated circuit wires, one at a 
time. If the light does not burn on 
contacting each of the 3 phases, then 
this circuit is clear of grounds: If 
on contact with one of the terminals 
the light burns, there is a grounded 
circuit. 


Forget the other 


This same test set can be used to 
check out the continuity of circuits. 
like motor coils, relay coils and such. 
In this the coils are not 
“open” a circuit can be completed 
through the winding, thus causing 
both lamps to burn. Be 


case if 


sure and 
not mix up the power and lighting 
voltages, disconnect the power ser- 
vice before applying the lighting 
test voltage. 

For continuous operation of an 
electrical system it is suggested that 
insulating bushings be used through- 
out the system, that ground lamps 
be installed, and that grounds be 
located before they cause trouble. 
It is a very comforting feeling to 
see those three lamps glowing their 
friendly message of “All is clear on 
your system.” 


*Vice President, The Adalet Manufac- 
turing Co. 
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Electrical Living Given Boost 


By Power Company Promotion 








THE PLAYHOUSE contains a complete all-electric kitchen THE WONDERS OF 





ORTUNATE indeed are those 
electrical wholesalers and their 
salesmen in whose territories 
aggressive and promotionally-mind 
ed electric power companies operate 
The effectiveness of joint promo 
tional campaigns spearheaded by the 
power company with the active sup 
port of wholesalers, contractors 01 
dealers, depending upon the electri 
cal supplies or merchandise pro 
moted, can be truly telling and prof 
itably resultful to all concerned. 
Here, once again, is emphasized 
the importance of interdependence 
in the electrical industry and the 


THE VARIETY OF LIGHTING 
from today’s many sources are spectac- 
ularly demonstrated in the Playhouse. 


LIGHT AND COLOR are controlled 


operated by home service bureau for cooking demonstrations. from the full-sized switchboard. 
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4 COMPLETE DISPLAY of both major and small appliances is conveniently located “along the way” to the entrance of the 
Playhouse allowing close inspection by those attending meetings and demonstrations. 


benefits that accrue to all compo 
nents from working closely together. 

Coming into these highly com 
petitive days in the electrical field 
with so many items setting their 
sights for the consumers’ attention 
and dollars, such cooperative plans 
become even more important. 

In addition to the many standard 
forms of cooperative promotion such 
as local newspaper and radio, direct 
mail, special campaigns, etc., there 
are many “extras” that electric 
power companies do to promote a 
greater understanding and accept 
ance of electricity in their territories. 

As an outstanding example of this 
the Potomac Electric Power Com 
pany and the Electric Institute of 
Washington, D. C. have opened the 
Electric Playhouse, a consumer mer 
chandising and educational project 
built in conjunction with the Insti 
tute’s permanent appliance exhibit 
floor in the Pepco Building. 

By way of explanation the Elec 
tric Institute was formed in 1934 at 
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the instigation of the Potomac Elec- 
tric Power Company when its man- 
agement decided to forevo all direct 
merchandising activities in compe- 
tition with local appliance dealers, 
if the dealers would cooperate in a 
joint promotional program of their 
own, 

The new Playhouse is an intimate 
YS-seat auditorium with three re 
volving stages and two. elevator 
stages controlled from a single oper- 
ating board which permits demon- 
strations in the form of plays. It 
also houses an all-electric kitchen 
operated by the power company’s 
home service bureau for the prepa- 
ration of luncheons or dinners for 
Visiting women’s clubs. 

\n unusual feature of the Play 
house is a unique new seating ar- 
rangement through which = every 
other row of seats can be converted 
quickly into individual tables for the 
serving of these luncheons and 
dinners. 

The possibilities and wonders of 
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lighting from today’s many sources 
are spectacularly shown beginning 
with a dramatic painting of the Play- 
house walls, with vari-colored lights 
and the projection of interesting 
scenic effects on the walls of the 
auditorium, 

This is followed by a demonstra- 
tion of the polychromatic light we 
get from the sun with a breakdown 
ox: the spectrum ; then the auditorium 
is darkened to show black light re- 
vealing luminescent designs. 

Sodium vapor and other mono- 
chromatic light sources are shown; 
the blending of primary colors is 
demonstrated and_ utilization of 
shadow effects is then presented. 

Through a series of planned pro- 
grams at the Playhouse the public 
will be given additional information 
as to present and future uses of 
electrical service and appliances and 
thus it will play an important part 
in educating the consumer to fully 
appreciate the advances in electrical 
living. 
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FROM THIS SCHOOL SOUND STUDIO students broadcast music and dramatic programs for distribution 


by the sound system either to the entire school or to selected classrooms. 


RCA photo. 


Sales Effort In School Market 
ow Pays Off On Sound Systems 





HE 
sound systems in schools as a 
means of 


rapidly growing use of 
student 
interest and as a device for learning 
is providing today a new and profit- 
able field for both the 
wholesaler and his 
tomers. 


motivating 


elect rical 
contractor-cus- 


To be fully effective, however, 
the central sound system should not 
only offer equipment for receiving 
and relaying radio programs to the 
classrooms, playing phonograph rec- 
ords and making important an- 
nouncements, but should also allow 
for an student 
ictivity—radio program-production 


entirely new 


and in-school broadcasting. 


[he educational, service and 
recreational value of a comprehen- 
sive, conveniently located sound sys 
tem as outlined above, was capably 
demonstrated at the opening of the 
$4,000,000 Archbishop  Stepinac 
High School at White Plains, New 
York. 

The keynote of this R.C.A. sound 
installation is its entire flexibility 
which is the result of a two-channel 
system. This system links the class- 
rooms with principal centers of stu- 
dent activity and allows for the 
simultaneous broadcast of any two 
programs, consisting of AM or FM 
radio, recorded material, or “live” 
programs originating in the school 
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rom microphones installed in the 
central control 
office, 


room, 
music 


principal’s 
room, band 
room, library, auditorium and gym- 
nasium, music or voice can be dis- 
tributed to any or all of the class- 
room speakers. 

The installation includes 70 loud- 
speakers, with the majority of these 
being built into the walls of the 
classrooms. The built-in speakers, 
in addition to being inconspicuous, 
provide better sound due to the 
baffle effect of the enclosing walls. 

In addition to the two-channel 
classroom there are inde- 
pendent local sound systems in the 
cafeteria, gymnasium, 


chapel, 


system, 
auditorium 
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THE USE OF SOUND 


SYSTEMS has 


opened up an entirely new 


= 


avenue of 


“ie 


‘Q 





learning. Guth photo. 





INTEREST IS ADDED to this “live” music apprecia- 
tion class by record over the sound system. RCA photo. 


and chapel. However, these systems 
are so interconnected that programs 
originating in these locations can be 
transmitted to the central control 
room for redistribution throughout 
the school 


originating from any of the micro 


Conversely, programs 
phone posts throughout the school, 
can be received in all but the chapel, 
which because of its size and nature, 
would have no need for redistrib 
uting outside programs. 

the sound sys 
studio 


pro 


()ther features of 


tem include a_ broadcasting 


for originating “live” school 


grams and an unusudl gymnasium 
installation consisting of 12 speakers 


built into an  acoustically-treated 


ceiling. 
Thus with the 


great amount of 
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interest in the central sound system 


as a learning device, the way 1s 
paved for the electrical wholesalet 
and his salesmen, but certain cau- 


tions must be observed in connection 
with this. 


Carefully Analyze School Needs 


first of all, it must be remem 
bered that many small schools with 
limited funds cannot afford an intial 
installation such as the one pre 
viously outlined and that in such 
cases they would have to be satisfied 
with one or two of the components 
that go to make up the complete 
central sound system. 


lor example, classroom receiving 


A PROFITABLE FIELD for wholesaler and contractor 


is the school sound system with its growing acceptance. 


sets may be installed initially as a 
part of the program and later addi- 
tions may be record players or re- 
cording equipment. 

In any 


individual 


event the needs of the 


school must be closely 
studied and recommendations made 
in the light of these needs and with 
an ever-present consideration of the 
budget. 

However it is the recommenda- 
tion of the School Equipment Com- 
muttee of the Manufacturers 
\ssociation and the U. S. Office of 
Education that the possibility of 
installing a central 


Radio 


sound system 
should be explored thoroughly be- 
fore any decision is reached to sub- 
stitute individual radio 
sets or phonograph combinations. 


classroom 
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First Sell “Heat Where Wanted” 
Then the Supplies for Installation 





By George Ganzenmuller 


EAT —billions of  B.t.u.’s 
worth—is required daily by 
American It’s a 
partner in the manufacturing proc- 
esses of many of our basic indus- 


industry. 


tries. And the selling of equipment 
to produce heat for industry repre- 
sents a highly profitable opportunity 
for the electrical wholesaler’s sales- 
man; particularly when the quan- 
tities of wire, cable, conduit, control 
for the 
installation of this equipment—and 
that can be sold in conjunction 


switches, etc., mecessary 


are considered. 


Selling “Heat Where Wanted” 
is a red-hot proposition for the 
electrical wholesaler’s salesman. As 


a product, he can offer equipment 
that produces heat electrically—un- 
questionably the most efficient and 
versatile means of delivering heat 
As a service, he 
can sell heaters that will aid indus- 


where it’s wanted. 


try to increase production, make 
possible better equipment designs, 
and improve product quality. 
Moreover, in electrical heating 
equipment, the salesman has a sales 
item that holds all the potentials 
for one of those chain reactions that 
we hear so much about. Once the 
initial heating equipment 
made, it should be into a 
touch-off for a chain of other orders 


sale is 
turned 


covering the necessary wire, cable, 
conduit, control switches, ete. 


Sell Results 


Che logical approach to industrial 
heater selling—or successful 
selling, for that matter 
electrical salesman to 
talk results to the prospective cus 
tomer. the 


dustrial heating equipment are those 


any 
is for the 
wholesaler’s 
Results in case of in 
production savings or product im- 
provements that are a natural con- 


sequence of an appropriate installa- 
tion of electric heat sources at the 
right place. 

Literally, there are hundreds of 
ways in which the intelligent appli- 
cation of electric heat can be ex- 
tended throughout industry to cut 
production costs and improve prod 
uct quality. Examples abound of 
the cost-cutting capabilities of elec- 
tric heaters. 

lor instance, there is the case of 
a manufacturer of hot 
pro 
duction of one part 50 percent by 


domestic 


water heaters who increased 


replacing a_ soldering operation 
with an electronic brazing method. 

Then there is a producer of cal 
culating machines who by electron 
ically heat-treating one of his parts 
reduced the cost of this operation 
to 12 percent of the previous pro 
cedure. To top it all, production 
has been stepped up as much as 100 
percent by farm equipment manu 
facturers who are using electronic 
heat to harden the edges of mowing 
machines 


with improved product 


quality and uniformity as an added 
bonus. 

Electric heating equipment ranges 
from midget soldering irons to giant 
foundry but the types 
with widest application in industry 
and which offer the biggest volume 
building opportunities to the sales 


furnaces, 


man are these: ‘Tubular heaters, 
strip heaters, immersion heaters, 
clamp-on heaters, cartridge heat 
ers, finned-type heaters, and heat 


the 
five major heating applications most 


ing cable. Their uses include 
commonly encountered in manufac 
turing processes, namely: Heating 
surfaces, heating process air, heat 
ing liquids, heating pipelines, and 


melting soft metals 
Heating Surfaces 


Surface heating, one phase of the 
industrial heating picture, embraces 
a great number of applications. Its 
most widely used form involves the 
heating of metal surfaces which, in 
turn, are used to heat a variety of 
materials. The 


ereat diversity in 





Stereotype metal 
means cool, clean working conditions; efficient, economical 
Also, surface dross is minimized; 


MELTING METALS 


melting. 
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melting with electric immersion heaters 


accurate temperature control is possible. 
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HEATING SURFACES ‘is’ "usec 


packaging 
Uniform 
heat is provided by cast-in electric tubular heaters. 


machine gives improved performance. 


sizes, shapes and locations of these 
surfaces requires a heat source with 
two Adapta- 
bility and dependability. Dovetailing 
with 


basic characteristics: 


these requirements are the 
proven performances of electric 
heating equipment. 

Two other potent selling points 
effective control and reliability are 
offered by electric surface heaters. 
Precise, automatic temperature reg- 
ulation is readily possible with these 
heaters and, for all practical pur- 
poses, they can be installed and for 
gotten—and still provide top per- 
formance day in, day out. 

Furthermore, there is an electric 
heater available for 
surface and _ surface-heating re 
quirement. Types include those for 


almost every 





Heating Surfaces: 
aluminum extrusion 
bottle capping 
cigarette machines 
dam-gate heating 
die heating 
embossing 
food-vending machines 
injection-molding machines 
matrix scorching 
molding presses 
packaging machines 
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HEATING LIQUID 


clamping on surfaces, inserting in 
drilled holes, casting into metal, lo- 
cating in grooves, wrapping around 
cylinders, and spacing away from 
surfaces, 


Melting Soft Metals 
And Heating Liquids 


Another made-to-order major ap- 
plication of electric heat is in the 
melting of the so-called 
“white” metals 
solder, lead, 


“soft” or 

babbitt, 
tin, and type metals. 
Here again the advantages of elec- 


such as 


tricity as a heat source warms up 
the sales story for the 
wholesaler’s salesman. 


electrical 


Outshining other metal melting 
methods by their ability to apply 
heat directly to the metal itself, the 


Typical Applications of Electric Heaters in Manufacturing 


paper machinery 


platens 


railway tracks (de-icing and snow melt- 


ing) 
roll heating 
rubber-molding machines 
sand drying 
sanforizing machines 
textile machinery 
tire recapping equipment 
valve warming 


vulcanizing machines 


Electric immersion heaters are “efficiency experts.” 
Most of the heat energy is delivered to the liquid 
with little waste. Immersion heaters can be installed in a wide range of in- 
dustrial tanks and vessels and are readily adaptable to thermostatic controls. 


“over-the-side” and ‘“through-the- 
side” types of electric immersion 


heaters for industrial melting pots 
also improve working conditions, by 
practically eliminating smoke, ashes, 
and fumes accompany 
other forms of heating. They also: 
Reduce 


soot which 


operating costs, because 
fully automatic temperature control 
eliminates need of manual atten- 
dance ; lower maintenance costs, be- 
cause electric heaters are long-lived, 
and can be removed and replaced 
without interfering with production. 
Then too, soft metal melting the 
electric way is faster than old-fash- 
ioned methods and requires less 
floor space, eliminating the need for 
fuel storage and auxiliary equip- 
ment such as pumps, blowers, etc. 


Heating Process Air: 
drying grains and cereals 
drying before painting 
drying paints and varnishes 
drying enamel on copper wire 
drying utensils before and after enamel- 

ing 
drying electrical parts after insulation has 
been applied 
fruit ripening 
corrosion of steel 


preventing parts in 


moist atmospheres 
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HEATING AIR 


Similar in usage and advantages 
to the metal melting heaters are the 
immersion heating types for liquids. 
Readily adaptable to thermostatic 
controls which permit uniform reg- 
ulation of liquid temperatures, they 
are available in two general types: 
The “screw-in” heater for relatively 
permanent and the 
“over-the-side” heater for portable 
use. 


application ; 


Heating Process Air 


The heating of process air is still 
another basic application of electric 
heat in industry, which brings into 
range a host of sales targets at 
which the electrical wholesaler’s 
salesman can aim his electric heater 
volume. The bulls’-eyes: All those 


Easy-to-install electric strip heaters pro- 
vide a dependable heat source for natural 
convection air heating in ovens, pre-warming compartments, dry- 
ing and ripening rooms, and many other industrial applications. 


industries with production opera- 
tions involving such processes as 
drying, baking, warming, ripening, 
preventing condensation, or con- 
trolling humidity and temperature 
—in which air is the heat-transfer 
medium. 

The effectiveness of any air heat- 
ing system in these processes is de- 
termined by three factors: Mainte- 
nance of uniform air temperatures ; 
preservation of air cleanliness ; and 
adaptability of the heat source to 
particular Specifically, 
strip heaters and tubular heaters are 
best suited for process air heating 
by natural convection while the 
finned-type heater is tailored for the 
task of 
ing, 


locations. 


forced-convection air heat- 


HEATING PIPELINES 


this 15,000-gallon storage tank keeps heavy fuel oil from con- 
gealing in cold weather. All photos by the General Electric Co. 





Processes and Equipment 


Heating Liquids: 
water 
oils 
electroplating baths 
cleaning compounds 
chemical baths 
dyes 
glues 
asphalt 
molasses 
pitch 
waxes and paraffin 


Melting Soft Metals: 


babbitting bearings 
making cast plates and electrotype plates 
for printing presses 
manufacturing cans 
manufacturing lead fittings 
manufacturing tin plate 
manufacturing battery plates 
manufacturing rubber hose 
tinning wire, tubes, etc. 
preparing lead molds 
soldering operations 
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Heating cable wrapped around 
each of the two pipes leading to 


heat would 


adequately answer the two general 


Almost any source 
problems inherent in the transmis- 
sion of various liquids through pipe- 
lines, namely: Reduction of viscosity 
and prevention of water solution 
from freezing in pipelines during 
cold weather. But alone—in- 
stallation operating—would 
cramp the effectiveness of just any 
pipeline heating system. 


cost 


and 


Pipeline Heating at Its Best 


The real “$64” answer to the 
problems peculiar to this major in- 
dustrial application of heat is elec- 
tricity. 
pipeline heating is in the form of 
heating cable and tubular heaters 
which, if properly applied, are sim- 
ple and inexpensive to install, auto- 
matic and economical in operation, 
and thermostatically controlled for 
maximum efficiency and safety. 

Thus, it is apparent that electric 
heaters can be sold and installed as 
“built-in,” functional, space-and- 
cost-saving components of produc- 


The electric approach to 


tion equipment ranging from food- 
packing machinery to stereotype 
metal melting pots. What’s more, 
the selling of “Heat Where Wanted” 
is ideal from the electrical whole- 
saler’s viewpoint because industrial 
heater sales can act as the keystone 
on which to build the sales of re- 
lated equipment, such as heater in- 


stallation supplies. 
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ANY electrical 
already have been renovat 
built 
an entirely new home for their busi 
There are still hundreds of 
who know they'll have to 
modernize sooner or later, and to 
them ideas should be always wel 
come. This holds true particularly 
when the ideas are already wrapped 
up in a real installation that can be 
used by others as a guide for future 
planning 
here. 


wholesalers 
ing old buildings or 


ness. 
others 


such as is_ presented 

The men who manage Midwest 
Electric Company of Minneapolis, 
Minn., believe that every time a 
wholesaler sells lighting, he buys 
the opportunity of booking another 
and often bigger order covering the 
necessary new wiring and control 
equipment. So, when they planned 
their new building they decided to 
provide a separate room for the 


70 











display and demonstration of light- 
ing equipment. 

A lot of thought went into the 
and that 
lighting showroom; and as finally 


design arrangement of 
completed, it represents a fine ex- 
ample of a modern and highly prac- 
tical display room. 


ELECTRICAL WHOLESALING 





For Quicker Bigger Sales of 


“Midwest-Minneapolis” Features 





When the building was finished 
and everything in apple pie order, 
Midwest staged a grand opening 
party to which elec- 
trical contractors, engineers, archi- 
electrical 


were invited 


tects, inspectors, repre- 
sentatives of the power companies 


and sales officials of many manu- 
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Wiring,Controls, Other Equipment 
Modern Lighting in New Quarters 
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facturers, and they surely did re 


spond !—over a thousand in all. 


(pen house started at 1 p.m. There 
was lunch ready for those who 
wanted it. In due course dinner 
was served to the late comers and 
taps sounded at 9 p.m. During 
those 8 hours every visitor had an 
opportunity to go through the en 
tire building, inspect lay-out and 


equipment and of course most of 
them spent most of their time in 
that lighting showroom. 


Executives Welcome Guests 
Midwest President W. C. E. 
Carlson and Treasurer D. A. Man 
del welcomed all visitors : and mem- 
bers of the Midwest staff saw that 


the visitors were well taken care of 


ELECTRICAL WHOLESALING 


particularly in the lighting show- 
room. 

Since that opening party Midwest 
has had its salesmen capitalize that 
lighting showroom and other fea- 
tures of its new plant at every op- 
portunity and—Mr. Carlson reports 
that sales results show that the in- 
vestment in the new home is paying 
good dividends. 
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OWES ONT ET TPR RE 


Specifiers and buyers are now insisting, ‘Be sure the fixtures bear the Fleur-O-Lier label!” 


FLEUR-O-LIER 
Manufacturers 


2116 Keith Building ¢ Cleveland 15, Ohio 
Fleur-O-Lier is not the name of an individual manufacturer, but of a group of 


fixtures made by leading manufacturers. Participation in the Fleur-O-Lier program 
is open to any manufacturer who complies with Fleur-O-Lier requirements. 
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MORE AND MORE architects, utility 
lighting men and contractors are recom- 
mending Fleur-O-Lier labeled fixtures 
because only with Fleur-O-Lier certified 
fixtures do they get a// ‘the facts of light” 
that enable them to get the most fixtures 
for their money. 





Every Fleur-O-Lier fixture is rated on the 
Fleur-O-Lier Index System to show its 
tested illuminating performance. 





Complete photometric data, as found by 
Electrical Testing Laboratories, Inc., is 


provided. 





Coefficients of utilization charts, compiled 
by Electrical Testing Laboratories, Inc., 
enable the buyer to select the most suit- 
able fixture for his installation. 





Certification, backed by Electrical Testing 
Laboratories, Inc., tests, is the buyer’s 
assurance that the fixtures were made to 
rigid specifications covering electrical and 
mechanical features. 


CERTIFIED 
| im accordance 
with Test 
y Requirements of 
Specifications of 


Fleuwr-O-Lier Manufacturers 2 , a 


ELECTRICAL TESTING a A ’ 
WV T+) ¥a-) 113 9 1 


NEW YORK WY 
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FOUR lamp louvered fixtures for general lighting—spotlights for emphasis. 





Salesman Planned the Lighting 





HE owners and E. C. Berick, , 

store manager, are not the | 

only ones who point with 
pride to the Hale Brothers’ mod- 
ern, electrical appliance store at : 
13th and K Streets, Sacramento. 
Nels Fugelsang, a salesman for 
(;eneral Electric Supply Corp. in 
Sacramento is proud also—proud | 
hecause he planned the lighting for 
the establishment, which a local con- 
tractor installed. 

The store has a ground floor area 
of 12,800 square feet devoted to 
displays of appliances and radios. 
Mr. Fugelsang planned the ‘lighting 
to maintain a uniform intensity of 
60 footeandles. Four lamp louvered 
fixtures with glass bottoms and 
sides were used for the general 
lighting. In addition there are 24 
spotlight units located on the trans- 








CORNER is utilized as demonstration auditorium. verse ceiling beams. An additional 
74 ELECTRICAL WHOLESALING—August, 1949 














PLANNED lighting for the store makes merchandise stand out—develops sales. 


That Makes Store Owner Happy 
























75 spotlights are used in the show 
windows. ‘The spotlights are ad- 
justable to permit emphasis on indi- 
vidual appliances or a group of 
appliances. 

The store has an auditorium, 
seating 115 persons, for demonstra- 
tions. In addition to demonstrating 
appliances, Hale Bros. intends to 
present cooking schools, sound 
moving pictures, exhibitions and 
radio broadcasts for their customers. 

Mr. Fugelsang is one of many 
wholesalers’ salesmen who _ has 
learned that his customers are more 
interested when he starts selling the 
advantages of planned lighting. 

Many salesmen have discovered 
that the last resistance to a lighting 
sale is overcome when he, the sales- 
man, can make a quick survey of 





the establishment and put before 
the owner a complete lighting layout. 


RECORD section is complete with listening rooms. 
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CAMERA CLICKS 


At NEWA’s Pacific Zone Meeting 


Bris 2, 








Foreground, left, Mrs. Dave Harris; Ben Tassie, General Electric, San 
Francisco; Mrs. W. P. Gullander; S. S. Brundage, G. E, Supply Corp., 
Portland, Ore.; Mrs. Ben Tassie; Dave Harris; Mrs. Brundage; W. P. 
Gullander, G. E. Supply Corp., Seattle. 





Mrs, J. Lavensen; Glenn Evans, Orange County Whole. Elec., Santa Ana, 
Calif.; Mrs. A. M. McMillan; J. Lavenson, Lavenson & Savasta, Oakland: 
Mrs. S. DeVane; G. Anderson, Harvey Hubbell, San Francisco; Mrs, G. 
Evans; A. M. McMillan, Harvey Hubbell, Los Angeles, 


"Oren sete ee 


Salt Lake City, Utah 





Mrs. W. Kletting; Leon Guibara, U. S. Rubber Co.; Mrs. J. R. Johnstone; 
J. R. Johnstone, National Carbon Co., San Francisco; Mrs. H. Cook; Walter 
Kletting, U. S. Rubber Co., Salt Lake City; Mrs. Guibara; H. Cook, Cook- 
Nichols Co., Pasadena, Calif. 





Lou Kaplan, Kay Elec. Sup. Co., Los Angeles; Mrs, Kaplan; Art Robinson, 
J. A. Roeblings Sons, Seattle; R. T. Knappenberger, Central Supply Co., 
Portland, Ore.; Mrs. Knappenberger; M. E. Robertson, Peerless Elec. & 
Sup. Corp., Seattle. 





Mrs. P. A. Maughan; H. H. Falkner, Wesco, Salt Lake City; Mrs. Falkner; 
L. G. Berger, Wesco, Los Angeles; Mrs. M. B. Sauer: M. B. Sauer, Wesco, 
Los Angeles; Mrs. Berger; P. A. Maughan, Wesco, Salt Lake City. 


Mrs. W. H. White; W. |. Downie, Trumbull Elec., Seattle; Mrs. Downie; W. 
H. White, Trumbull! Elec., Salt Lake City; Mr. and Mrs. R. S. Belnap, G. E. 
Sup., Boise, Idaho; A. E. Fleming, G. E. Supply Corp., Salt lake City. 


ELECTRICAL WHOLESALING 





August, 1949 














Pee 





Head table dignitaries at the Golf Banquet were: Left to right, Jacob E. E. Karsten, Gough Industries, Los Angeles; Mrs. Karsten; W. M. Jewell, 
Kahn, G. E. Supply Corp., (retired), as master of ceremonies; Mrs. Kahn; Wesco, Seattle, and chairman of Pacific Zone 


Tradition of every Pacific Zone N.E.W.A. convention is the closing night 


“Golf Dinner.”” ELECTRICAL WHOLESALING’s cameraman made the 
rounds as these wholesalers gathered for the close of their three-day ‘ 


meeting in Salt Lake City. Both members and guests enjoyed a fine 


program of business meetings, social events and golf 





Winners and the chairman—Art Robinson, left, won the Pacific N.E.W.A.'s Mrs. J. Hrabetin; Arthur |. Appleton, Appleton Elec., Chicago; Mrs. R. E 
Clendenning Trophy; W. M. Jewell, chairman; E. E. Karsten, winner of the Store; R. E. Store, Nat. Elec. Prods., L. A.; Sam Scott, Graybar, L. A.; 
Copper Cup; Jack Stewart, Essex Wire, Los Angeles, winner of the manu- Murray Whitfield, Appleton Elec., Chicago; A. Rockwell, Appleton Elec., 
facturers' golf trophy. San Francisco (hidden); J. T. Hrabetin, Gough Indus., L. A. 





C. H. Porter, Anaconda, N. Y. C.: Harry Perl, State Elec. Sup., Oakland; R. S. Sloan, Wesco, San Francisco; Mrs. Sloan; C. A. Wille, Wille Elec 
Mrs. Chas. Goodwin; J. B. Gregory, Arrow, Hart & Hegeman, San Francisco; Sup., Modesto, Calif.; Mrs. Wille; L. Rawlings, Rome Cable, Salt Lake 
Mrs. Perl; Chas. W. Goodwin, Jr.. G. E. Sup. Corp., San Francisco, City; Mrs. C. Kaufman; C, Kaufman, Rome Cable, San Francisco 


~] 
“I 


August, 1949—ELECTRICAL WHOLESALING 








Mrs. N. L. Bost; L. F. Busse, Crouse-Hinds Co., Seattle; H. Sroufe, Nat. 
Elec. Prods. Co., Portland, Ore.; Hugh Dewas, Oliver Iron & Steel, Los 
Angeles; N. L. Bost, Nat. Elec. Prods. Co., Seattle; Mrs. A. H. Gudie; 
L. Stusser, Stusser Elec. Co., Seattle: Mrs. Stusser; A. H. Gudie, L. A 





_ 


H. L. Vincent, Wesco, Spokane; Mrs. Vincent; R. H. Sroufe, Wesco, Port- 
land, Ore.; E. McBratney, Wesco, Tacoma; Mrs. McBratney; A. L. 
Wiegenstein, Wesco, Seattle; E. L. Johnson, Salt Lake City; Mrs. Johnson 





Mrs. Chas. Mathews; W. A. Huckins, Utah Power & Light Co.; Mrs. S. 
Lakin: R. A. Balzari, N.E.W.A. Pacific Zone; S. Y. Lakin, United Elec. Sup., 
Salt Lake City: Mrs. Huckins; Chas. Mathews, Wesco, San Francisco. 
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John Longden, Wesco, Salt Lake City; J. E. Kitchen, Osborne & Kitchen, 
Inc., Reno, Nev.; R. O. Barnes, General Cable, San Francisco; Mrs. Barnes; 
Fred G. Goss, Elec. Supplies Dist. Co., San Diego; Mrs. Goss; S. J. Johnson, 
Acme Steel, Los Angeles; Mrs. Longden 


\ 


Mrs. G. Holabird; Karl Kempf, Thomas & Betts; Mrs. D. A. Smith; Fred 
Todt, G. E. Supply Corp. (retired); Mrs. Kempf, R. G. Holabird, Nat. Elec. 
Prods. Co.; Mrs. Todt; D. A. Smith, Graham-Reynolds, Los Angeles, 





Mrs. J. J. Moffatt; J. J. Moffatt, Westinghouse Elec. Corp., San Francisco; 
Mrs. J. M. Hansen; J. M. Hansen; Mrs. M, Sauer; A. J. Reynolds, Wesco, 
Salt Lake City; Mrs. Reynolds. 
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Lamp Cord Selling Angles 






























































DON’T handle with wet hands. 


Fk YOU are one of those hustling 

salesmen who believe in giving 

dealers plenty of angles for sell 
ing the consumers, don’t overlook 
the lamp cord story. 

The safety element in the case of 
lamp cord is one that not only can 
build sales for the dealer but at the 
same time enable him to do his part 
in cutting down one of America’s 
greatest destroyers of life and 
property. 

Ilere are some angles that your 
dealers will find valuable in selling 
lamp cord to their customers. 

The International Association of 
Electrical Inspectors consider worn, 
defective lamp and appliance cords 
one of the worst fire hazards in the 
average home. The dealer will arouse 
his customer's interest if he will 
make an effort to point out to the 
customer that cords are pulled, 
twisted, tortured, tied in knots, 
stepped on and generally mistreated 
every day. Customers will under- 
stand readily that all lamp and ap- 
pliance cord needs replacement even- 
tually if the dealer can get them to 
realize that even cords of normal 
quality are subject to such punish 
ment. 

Urge the dealers to point out the 
facts to their customers. Insula- 
tion becomes fraved and worn. Con 
nections loosen. Short circuits are 
likely to result. Many times a 
blown fuse or tripped circuit breaker 
will give warning, but occasionally 
there is no warning. Fires may 
start, resulting in damage or de 
struction of the house, injury or 
even death for the occupants of the 
dwelling. 




















DON’T substitute cords. 
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for your dealers 





Don't let it happen in your home 
should be the advice given out by 
electrical dealers to their customers. 

Once the dealer has aroused some 
interest, he can expand his lamp 
cord story by explaining to the cus 
tomer that there are two kinds of 
wiring in every home. [le can tell 
them about the permanent wiring 
that is installed behind the walls by 
qualified electricians and in accord 
ance with the National Electrical 
Code. The customer, of course, does 
not have to worry much about the 
permanent wiring since local inspec 
tors see that the installation is prop 
erly made, of good workmanship 
and quality materials. The mate 
rials are themselves inspected by the 
Underwriter’s Laboratories to in 
sure continued safety. Also, because 
it is behind the walls, it is protected 
from physical injury and damage 

On the other hand, portable wi 
ing or appliance, lamp and cord sets, 
are the customer's responsibility. Ile 
must be his own inspector. He can 
protect his family and property by 
checking the portable lamp cord in 
his home and replacing it immedi 
ately when it shows signs of wear 
or fraying. 

When buying new cords, make 
sure that you buy the correct cord 
to fit the appliance or plug, the dealer 
should tell his customers. The av 
erage person does not realize that 
he should always buy the right cord 
for the right plug. Cord construc 
tion differs and replacement cord 
may not fit the old appliance or lamp 
plug properly. If it doesn’t the cord 
will wear out faster and may even 
be unsafe. 

















DON’T run cords over radiators 
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--- all three combined in the 
NEW KENT-MOORE VAL-LITE! 





Up and down Main Street... from one end to the other... 
you'll find a rich and ready market waiting for the new Kent- 
Moore VAL-LITE. For VAL-LITE is a special fluorescent fix- 
ture designed to meet fhree specific lighting requirements in 
the vast commercial lighting field. (1) It provides well-diffused 
indirect illumination in either single or multiple fixture appli- 
cation. (2) It creates “buy-appealing” merchandise displays 
... distinctively lighted to catch and hold customer attention 
day or night. (3) And, with attractive, easy-to-change individ- 
ual letters, VAL-LITE permits effective ‘“point-of-purchase” 
advertising of products or services. 








Complete specification and installation data is contained in a 
new VAL-LITE Merchandising Manual . . . write for your 
copy today! 





& oa : | 

a \ G 1 H “ sue 0 as z v Candlepower Distribution Chart for VAL-LITE 
Model J-1817 equipped with four 40-watt 

OR G ANWIIV AT Oo Nd ; fluorescent lamps. 

“ye &.. ra ay t = f 


GENERAL MOTORS BUILDING * DETROIT 2, MICHIGAN 





Before VAL-LITES were installed Now get out front! See how the whole station 
this was just another lubritorium. Add VAL-LITES and... presto! ... radiates soft fluorescent light... by day or night 


the work shop is a sales room, too! . to bring customers in from the highway. 
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VOLTAGE REGULATOR 


Providing a full range, stepless control from 
70 to 130 volts, this portable voltage regu- 
lating instrument is basically a specially con- 
structed transformer, with windings that are 
individually tapped at each turn. A large, 
manually-operated, regulating knob on the 
face of the case is turned, causing a non- 
fusing, non-burning, self-lubricating contact 
to travel in an arc, tapping each turn of 
the winding. The unit measures 107 in. by 
6/4 in. by 6!/, in.; weighs 15!/2 Ibs., and 
is supplied complete with indicating volt- 
meter, 10-ft. cord and plug, and carrying 
handle. Acme Electric Corp., 16 Water St., 
Cuba, N. Y. 





CORNER PIN. 


Made of a single piece of steel, forged to 
a broad base which completely covers the 
top of a crossarm, this corner pin has no 
seams, joints or pockets to retain moisture 
and hasten corrosion. Its method of attach- 
ment binds the wood fibers of a crossarm 
in such a way as to prevent splitting, accord- 
ing to the manufacturer. Pin is furnished 
with two carriage bolts, a separate flat steel 
bottom strap and two M.F. locknuts. Hub- 
bard & Co., 6301 Butler St., Pittsburgh |, Pa. 























CIRCUIT PROTECTOR 


This circuit protector has no intermediate 
position, eliminating the need for manual 
resetting. A push of the finger makes or 
breaks the circuit, or restores the power 
flow when the circuit has been broken by a 
short or overload. An individual single pole 
unit, it is available in four types: Thermal 
only, thermal magnetic, and both of these 
types with ambient compensation—all of 
which are identical in size and contour, mak- 
ing them easily interchangeable for rating 
and type. BullDog Electric Products Co.., 
Box 177, Roosevelt Park Annex, Detroit 32, 
Mich. 





BRONZE GROUND CLAMPS 


A line of grounding and bonding devices of 
cast-bronze is designed for home and indus- 
trial applications. The clamps are available 
for No. 8, 6 and 4 AWG bare copper wire; 
No. 8, 6 and 4 AWG bare armored wire 
and No. 10 solid to 3/0 AWG copper 
grounding devices. Mercury Electric Co., 
Inc., 30 Irving Place, New York 3, N. Y. 
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CABLE CONNECTORS 


These %-in. connectors for attaching ar- 
mored cable to knockout boxes are made of 
a special aluminum die-cast alloy. Each of 
the two parts has a grooved lip which en- 
gages the edge and inside surface of a 
standard /g-in. knockout opening. Operating 
on a simple cam-wedge principle it is pos- 
sible to install this connector from the out- 
side of the box after wiring hook-up is 
completed. Positive positioning of the cable- 
connector assembly in any desired direction 
is assured when two standard machine screws 
are “pulled up home" on the cable. Ap- 
proved by Underwriters’ Laboratories, Inc. 
Unimatic Corp., 52 E. Centre St., Nutley, 
N. J. 





PARALLEL CLAMP a 


This tin-plated copper alloy parallel clamp 
connects copper, Copperweld, A.C.S.R., 
steel, or combinations of these conductors. 
Unit features interlocking fingers designed 
to accommodate large range of cable sizes. 
High gripping pressure is provided by plated 
steel bolt. Manufacturer recommends clamp 
for light duty in rural distribution or similar 
service. Burndy Engineering Co., Inc., 107 
Bruckner Blvd., New York 54, N. Y. 




















STARTER 


This manual across-the-line starter is de- 
signed for application with single or poly- 
phase a.c. motors. Basically, unit consists 
of a mechanically-actuated quick make and 
break switch mechanism with thermal over- 
load protection. Components are housed in 
N.E.M.A. Type | general purpose enclosure. 
Features include: Front operated; silver to 
silver double break contacts; manually-reset 
inverse time delay thermal overloads; inter- 
changeable overload heaters; provision for 
padiocking and adequate wiring space. 
Available in 2, 3 and 4 pole forms, the 
starters come in two sizes. Maximum en- 
closed three-phase rating for one size is 
2-hp., 440-550 volts, 60 cycles, and for the 
other size is 7!/2-hp., 440-550 volts, 60 cycles. 
Ward Leonard Electric Co., Mount .Vernon, 
m. Tf. 





FOOT SWITCH __ ae ™ 


This treadle-type foot switch is made of 
heavy gauge steel, has a cork composition 
non-skid base, and weighs 6!/2 oz. Potential 
industrial and commercial applications listed 
by manufacturer are: Electrical mangles; 
riveting, stapling and fastening machines; 
intercommunication systems; signaling de- 
vices; photographic supply stores and 
studios; hobbies and hobby workshops; wire 
recorders, etc. Simonds Machine Co., Inc., 
Southbridge, Mass. 


CIRCUIT BREAKER PLUG 


This attachment plug doubles as a circuit 
breaker and is designed to guard against 
dangerous overloading, stalling or rotor 
locking on any machine employing a frac- 
tional horsepower motor. The plug operates 
only when conditions become dangerous for 
the particular appliance on which it is in- 
stalled. Other devices on the same circuit 
can thus continue to function. To reset the 
plug it is only necessary to remove it from 
the receptacle, then raise and lower the 
lever between the prongs. It is available in 
a range of ratings up to 10 amperes and 
should be used at equal to the rated ca- 
pacity of the equipment it protects. Hopax 
Electric, Inc., 547 Greenwich St., New York 
3, ve. ¥. 


DICTATION WIRE RECORDER 


A dictation wire recorder, used for both 
dictating and transcribing, is portable and 
weighs less than 20 Ibs. It has one master 
control plus positive-acting foot control. 
Slight pressure starts the recorder; release 
of pressure stops the magnetic wire. When 
the recording has been transcribed, it may 
be erased by simply dictating over the same 
wire. Webster-Chicago Corp., 5610 W. 
Bloomingdale Ave., Chicago 39, Ill. 





TUBING BENDER _ = 


This portable thin-wall tubing bender is pri- 
marily designed for EMT tubing, but it is 
also practical for hard copper tubing, stain- 
less steel tubing and thin-wall tubing of 
other commercial metals, according to the 
manufacturer. Unit reportedly will handle 
all standard sizes of tubing from I-in. to 2-in. 
in diameter. Changeovers from one size 
tubing to another can be accomplished 
quickly with aluminum formers. Special 2-in. 
former is available for the making of parallel 
bends. Tal Bender, Inc., Milwaukee, Wis. 









AMMETER AND VOLTMETER ‘i 


This a.c. clamp ammeter and voltmeter, 
with five current ranges up to 1,000 am- 
peres, and three voltage ranges up to 700 
volts, is designed to measure alternating 
currents and voltages without interrupting 
electrical service. Current measurements are 
made by placing the insulated, trigger- 
operated clamping jaw around the conduc- 
tor. Jaws will accommodate conductors, 
bare or insulated, up to 2-in. in diameter. 
Voltage measurements are made by con- 
necting a set of clip-on voltage leads to 
the line and to the screw-type terminals 
recessed in the side of the meter. Current 
and voltage measurements can be made 
almost simultaneously by rotating the thumb- 
selector switch to either the ampere or volt 
position. A pointer stop has been provided 
to show motor-starting currents. Weston 
Electrical Instrument Corp., 617 Freling- 
huysen Ave., Newark 5, N. J. 





INTER-COMMUNICATION SYSTEM _-_ 


This station master for an inter-communi- 
cation system has 12 push buttons, providing 
12, 20 and 30 station capacity and allowing 
a conference between three or a group of 
stations. Housed in a plastic cabinet, the 
unit operates on 110-120 volts a.c., 60, 50, 
40 and 25 cycles, 110 volts d.c. The system 
is approved by Underwriters’ Laboratories, 
Inc. Talk-A-Phone Co., 1512 South Pulaski 
Road, Chicago 23, Ill. 
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SERVICE LIGHT 


This all-purpose portable light features a 
concentrating lens which multiplies the useful 
light and a universal mounting that permits 
aiming the light where it is most needed. 
Light measurement tests have shown the 
concentrated light to provide 6!/ times as 
many foot-candles at 2 feet as a plain bulb, 
according to the manufacturer. The uni- 
versal mounting permits adjustment through 
a full circle horizontally and 270° vertically. 
All metal parts are of zinc-plated steel. The 
cage has four projecting lugs to prevent the 
light from rolling when laid down. It is 
equipped with a 25-foot thermoplastic cord. 
McGill Manufacturing Co., Inc., Electrical 
Division, Valparaiso, Indiana. 





AUTOMATIC TOASTER 


This thermostatically-controlled toaster op- 
erates automatically without levers. Accord- 
ing to the manufacturer, the toaster's opera- 
tion is as follows: When placed in the 
slots, the bread automatically lowers itself 
and turns on the current. The heat radiated 
from the surface of the bread is focused 
by a reflector on a sensitized strip of bi- 
metal. When the bread reaches the correct 
temperature for desired toasting—as desig- 
nated by the selector knob—sufficient heat 
is absorbed by the bi-metal to shut off the 
toaster. And when the thermostat shuts off, 
the toast is automatically lifted. Sunbeam 
Corp., 5600 Roosevelt Road, Chicago 50, Ill. 






4-SLICE 
MODEL 


AUTOMATIC TOASTER 


Features of this four-slice automatic toaster 
include: Clock and thermostat control, fric- 
tionless clutch winding mechanism, double 
silver contacts which can be used on either 
a.c. or d.c., removable bottom plate for 
easy cleaning. Finished in chrome with 
plastic trim, the unit measures 7-.in. high 
by 6!/4-in. wide by 15!/4-in. long and weighs 
7'/2-lbs. The Toastwell Co., 620 Tower Grove 
Ave., St. Louis 10, Mo. 


PIPE THREADER 


A portable pipe threader weighs 26 lbs. 
and can be operated by any |/2-in. standard 
electric drill. Furnished with a drive adaptor 
and a set of high-speed steel chasers, the 
unit threads I-in., I'/g-in., 1'/2-in., and 2-in. 
pipe. Armstrong Bros. Tool Co., 5200 W. 
Armstrong Ave., Chicago 30, Ill. 














ATTIC FAN 


Offered as a ‘package,’ this attic fan unit 
combines two 22-in., three-bladed fans with 
a '/3-hp. motor, which supplies power through 
a single belt drive. Features include: Auto- 
matic electric timer built into the fan casing 
which eliminates the installation of a wall 
switch leg and hinged automatic ceiling 
shutters that can be lowered, making it pos- 
sible to clean and service the fan from the 
floor below. Installation requires the cutting 
of a 29-in. by 49-in. opening in the ceiling 
and framing it with headers; the fan fits 
directly into this opening. Viking Air Con- 
ditioning Corp., 5600 Walworth Ave., Cleve- 
land 2, Ohio. 














FLOOR FAN 


Serving as an extra se=t or end table, this 
floor fan has a two-spced motor which is 
mounted in rubber and enclosed in an in- 
verted cone-shaped housing. A 
baffle, the cone directs the cooler floor 
level air upward and outward from the four 
12-in. blades. The unit is constructed of 
plastic with die-cast legs and ring-type 
grilles of chrome-plated steel. The grille 
rings provide protection against injury and 
bar the entry of pets, toys, drapes, etc. 
Heavy felt pads on each of the four legs 
prevent tipping and scratching. Robbins & 
Myers, Inc., Springfield, Ohio. 


natural 





OUTDOOR LIGHTING CONTROL 


This photoelectric control for interval night 
illumination, according to the manufacturer, 
may be used for transportation terminals, 
freight-loading areas, parking lots, commer- 
cial signs, billboards, display windows, rural 
street lighting, factory yards, etc. Unit con- 
sists of a light sensitive photo relay and a 
built-in time switch. The photo relay turns 
on the lights at a pre-set value of daylight, 
and the automatic time switch turns them 
off at any pre-set time during the night 
Unit operates on 115 volts a.c. and is rated 
to handle 3,000 watts of lighting load 
Fisher-Pierce Co., 45 Ceylon St., Boston, 
Mass. 


When Writing Mention ELECTRICAL WHOLESALING 





August, 1949—ELECTRICAL WHOLESALING 


83 





WALL HEATER 


This built-in type wall heater is designed on 
the principle that all heat generated by the 
radiant coils is driven out of the case by fan- 
blown air. Front panel dimensions are 10 
by 14 in.; back, or wall box dimensions are 
3 by 9 by 12% in. Unit is finished in baked 
white enamel with polished chrome rill. 
Powered at 1,600 watts and supplied in 
110-120 volt, 60 cycle a.c. capacity, this 
heater is listed under the re-examination 
service of Underwriters’ Laboratories, Inc. 
Titan Manufacturing Co., Inc., Prudential 
Bldg., Buffalo 2, N. Y. 





FLOOR POLISHER 


This floor polisher is equipped with a 10-in. 
brush, with Il-in. bristle spread, which re- 
volves at 300 rpm. Weighing 30 Ibs. and 
operating on a.c. or d.c., the unit has 
bicycle type handle bars and a pistol grip 
switch. Other features include: Brush is re- 
moved without tools; casters drop 
down for moving unit on and off job; white 
rubber bumper prevents soiled base boards; 
handle can be lifted off and set on post for 
vertical storing in small closet; and base 
alone can be used for polishing small areas 
or off the floor surfaces. Available in green, 
gray, or white. Red Devil Tools, Irvington 
11, N.J 


roller 


AUTOMATIC TOASTER 


This automatic toaster has a chrome-plated 
body with plastic handles, base and knobs. 
It features mica units with ribbon resistance 
wire and heavy-duty attached heater cord. 
Automatic timing device may be set for any 
shade of toast from light to dark. When 
finished, toast pops up automatically and 
current shuts off. Son-Chief Electrics, Inc., 
Winsted, Conn. 


PORTABLE FAN 


Designed for placement in a window or on 
the floor, this portable fan has a friction 
pivot base which allows it to be turned to 
any angle from horizontal to vertical. The 
fan is furnished with a safety chain for se- 
curing it in a window. Finished in enamel, 
the unit is equipped with a two-speed ca- 
pacitor type motor, mounted in rubber. 
Ilg Electric Ventilating Co., 2850 N. Craw- 
ford Avenue, Chicago 41, Ill. 














PORTABLE ELECTRIC RADIATOR 


This portable electric steam radiator is 
thermostatically controlled to maintain temp- 
erature desired for room heating. Con- 
structed of cast iron, the unit is available in 
six sizes in stationary as well as portable 
models. It operates at 110-220 volts, a.c.- 
d.c. Koral Electric Mfg. Co., 43-22 Van 
Dam Street, Long Island City, N. Y. 
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WALL-RECESSED HEATER 


This wall-recessed heater has a_ built-in 
thermostat which automatically maintains 
room temperature within a two-degree tol- 
erance and permits the selection of any 
temperature range between 55 and 85 de- 
grees. Fan driven by an induction-type mo- 
tor, operating on 50-60 cycle a.c., forces 
air over the heating elements and into the 
room. Installed, the heater occupies 12 in. 
by 18 in. of wall area and extends 33, in. 
forward of the wall surface. Both heater 
and thermostat are listed under the reexam- 
ination service of Underwriters’ Laboratories, 
Inc. Markel Electric Products, Inc., and 
La Salle Lighting Products, Inc., Buffalo, 
N. Y. 





RECORD PLAYER , sioianaetenait 


This versatile three-speed record player is 
designed to play standard as well as long- 
playing recordings including 78 rpm., 45 
rpm., and 33!/3 rpm. records. It has a per- 
manent needle and pick-up arm allowing 
operation in the ‘micro-groove" records, 
in addition to the standard variety. Com- 
plete with a molded plastic case of dis- 
tinctive modern design, it is offered in three 
types: A complete amplified set with built- 
in speaker; a wireless type record player for 
use with any radio set; a plug-in type for 
sets having a phonograph input connection. 
John Meck Industries, Inc., Plymouth, Ind. 
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Notes from N.E.W.A. 


By Alfred Byers 


Assistant Managing Director and Secretary 


National Electrical Wholesalers Association 





COMMITTEE ON COMMITTEES 
MAKES APPOINTMENTS 


A full day was spent last month 
by N.E.W.A.’s Committee on Com- 
mittees in selecting the personnel of 
the association’s many committees. 
The entire membership had _ previ- 
ously been indicate 
their individual preferences for as- 
signment. Many 
received and complete consideration 
was given to all factors before final 
appointments were decided. 

The committees just appointed 
will serve during the presidency of 
D. M. Salsbury who was elected at 
N.E.W.A.’s 41st Annual Conven- 
tion at Cincinnati last May. These 
committees are composed of mem- 


requested to 


responses were 


bers well experienced in the particu- 
lar fields of activity coming within 
New 
approaches to a solution of current 
industry problems are expected be- 


the scope of the committees. 


cause new committees will cope 
with them. 
Present competitive conditions 


resulting from the period of eco- 
nomic adjustment through which 
we are passing will call for the ex- 
ercise of understanding and com- 
petence by all of these important 
committees. The record of accom- 
plishments established by N.F.W.A. 
committees over many years is an 
enviable Many opportunities 
to maintain that record of promoting 
the advancement of the electrical 
distribution new 
committees. That each one will give 


one. 


confront these 


an excellent account of itself is a 


foregone conclusion. 


N.E.W.A. REPRESENTED AT 
1.A.E.1.’s SILVER ANNIVERSARY 


This month at Boston the Eastern 
Section of the International Asso- 
ciation of Electrical Inspectors cele 
brated its 25th anniversary. N.E.W. 
A. has interested itself for a num- 
ber of years in I.A.E.1.’s activities 
through a special committee com- 
posed of members representing geo 
graphical areas of the country. Also, 
many N.E.W.A. members are affil 
iated with L.A.E.I. in 
their localities. 

The Eastern Section’s three day 
meeting at Boston was an outstand- 
ing occasion. Attendance was good 
and a program arranged to 
provide activities for everyone. 

Your reporter represented N.E. 
W.A. headquarters and 


sections of 


Was 


was im- 
pressed with the benefits to be de- 
rived from the high quality of the 
discussions of industry problems as 
they look to that important industry 
figure—the Electrical 
Another factor impressed your re- 
that the 
inspector welcomes the cooperation 
of all in the electrical industry to 
ward the end of helping him suc 
cessfully to promote the safety and 
welfare of his community as it con- 
stantly strives to keep step with the 
many increasing technological ad- 


Inspector. 


porter, namely, electrical 


vances being achieved in the elec- 
trical industry. 
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The electrical distributor can and 
should make every effort to supply 
that cooperation. 


MAJOR APPLIANCES COMMITTEE 
HOLDS PANEL SESSION 
K. G. Gillespie, chairman of 


N.E.W.A.’s — Major 


Committee conducted a very inter- 


Appliances 


esting panel session at the Commit 
tee’s meeting held at Chicago on 
July 11th 
coincide with the Furniture Market 
in that city. 


The date was selected to 


The afternoon session was of a 
panel type, the panel consisting of 
two prominent major appliance 

H. M. Parsons, 
landers, Frary and Clark; and G 
H. Smith, Deepfreeze Division, Mo 
tor Products Mr. 
Smith spoke on “home freezers” 


Mr. 


Direct remarks by both speakers 


manufacturers, viz 


( ‘orp ration 
Parsons on “electric ranges.’ 
were most interesting and the dis- 
cussion period which followed was 
highly informative regarding sales 
opportunities and current problems 
of distribution. 
of those discussions will be 


\ detailed account 
avail- 
able to all members of the Appliance 
Division in the published report of 
the meeting. 

specially interesting was the 
emphasis put upon the point that 
“specialty selling’ is required of 
the distributor and dealer, whereas 
present margins were thought to be 
inadequate to provide that essential 


selling effort. 
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Made in 4x4 and 6x6 in. sizes— 
1 to 5 ft. lengths. Hinged cover 
provides easy accessibility to wir 
ing. Knockouts on side and back 
Black enameled (except to coastal 
areas, for which they are gal 
vanized) Also without knockouts. 


OCTAGON CABLE BOXES 








If you want to buy electrical equipment most 
advantageously, order Keystone. These prod- 
ucts are brought to you at unusually low 
prices as a result of the many economies we 
have been able to effect in our production. 


“re 


Ask for our catalog and learn how much 
you can save by buying Keystone. 


SQUARE WIREWAYS 





square, hinged 
cover 
flanged type» 





Mounted on bars—straight, shallow or deep Available with double 
knockouts '/2", with Romex or BX cable clamps 


OTHER FITTINGS 


STANDARD SIZES 4x4 and 6x6, INTERCHANGEABLE 


DROP HANGERS e NIPPLES 


TROUGH COLLARS e BRACKET HANGERS 
CLOSING PLATES e “T's” and “'L’s’’ 
JUNCTION BOXES e REDUCERS 
CLEAT HANGERS e OLD WORK HANGERS 








ARCHITECTS! ENGINEERS! 


Send for catalog showing specifications and print 


dimensions. 











screw cover 
4 flangeless type 


Provided with 1/2” to 11/2” knock 
outs spaced alternately every 3 
inches to facilitate electricians’ 
work. End plates provided with 
multiple knockouts for pipe up 
to 21%”. Also available without 
knockouts Black and baked 
aluminum 








“Smooth Flow” 


ELBOWS 


Illustration shows inside radius 
—a Keystone feature that 
facilitates drawing wires 


through. Sizes 4x4 and 6x6 


All items stocked and 
ready for immediate de- 
livery. 


Let us quote on special 
Wireways you may need. 


Limited number territories open for experienced 


factory representatives. 


KEYSTONE MFG. CO. 


23328 Sherwood Road + Center Line (Detroit), Mich. 
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ELECTRICAL EQUIPMENT 


(Continued from page 55) 


to devise practical and not-too-expensi\ 
equipment, was referred to the secretar 
The Pacific Zone Convention 

N.E.W.A,. was held under the chairma: 
ship of W. M. Jewell, district manage 
Westinghouse Electric Supply Co., Seat 
tle. He was assisted by E. E. Brazie 
manager, General Electric Supply Cory; 
Salt Lake City; S. B. Cooper, S. \ 
Lakin, John Longden and William Berr 
man as the convention committee. 


Two Operating Managers 
Appointed by Graybar 


C. A. Rettenmayer and E. H. Fohrma: 
have been appointed operating manager 
for Graybar Electric Company, it wa 
announced recently by A. H. Nicoll, presi 
dent of the company. 

Mr. Rettenmayer has just completed 
twenty-four years of service with the 
company. In 1925, he started at Dalla 
in the warehouse and in 1932 was mad 
head of stock maintenance. On Jan. 1 of 
this year, he was made assistant district 
operating manager at Dallas and now 
becomes a district operating manager at 
St. Louis. 

Mr. Fohrman has completed fourteet 
years with the company, starting at St 
Louis as assistant counterman in June, 
1935. In 1938, he was made a service 
clerk and in 1940, service supervisor at 
Memphis, Tenn. In 1948, he was made 
district operating manager at St. Louis 
and leaves that assignment to go to his 
new one at San Francisco 


NEWA Committee Forms 
Three Appliance Groups 


CHICAGO—Recognizing that there is 
an increasing need for specialty selling 
in boosting major appliance sales, the 
major appliances committee of the Na 
tional Electrical Wholesalers Associatior 
reorganized its group at a meeting held 
here recently. 

Under its new set-up the major appli 
ances committee will consist of three sec 
tions. One section will include refrig 
erators, freezers, water coolers and ait 
conditioning units. The second will deal 
with ranges, water heaters, electrical 
kitchen equipment, such as garbage dis- 
posal equipment and dishwashers. The 
third section will be concerned with 
laundry equipment. 

The committee felt that better profit 
margins are necessary if there is to be 
increased effort in specialty selling. Such 
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effort, the committee said, will require 
additional investment in manpower, sales 
training and operational costs for the 
distributors and dealers. It would be 
extremely difficult for them to meet that 
need at the present distributor and dealer 
levels. 

The committee noted that a few manu- | 
facturers have recently recognized this 
soblem and have provided an increase in 
margins. 

Present members of the major appli- | 
ances committee are: K. G. Gillespie, | 
Jenkins Wholesale Division, Kansas City, 
Mo.; I. W. Danforth, Danforth Co., | 
Pittsburgh; R. A. Gerlinger, Gerlinger 
FE quipment Co., Toledo, Ohio; B. M. 
Kane, The Kane Co., Cleveland, Ohio; 
W. G. Peirce, Jr., Peirce-Phelps Inc., 






Philadelphia; R. G. Litchfield, Graybar | 
Electric Co., New York; G. J. Timmer- 


man, Midwest Timmerman Co., Daven- 


port, Ia.; J. T. Urban, Westinghouse MARK OF 
Electric Supply Co., New York; Titus 


Schmid, Crescent Electric Supply Co., 
Dubuque, Ia. ea 


Popular Size Fluo. Lamps | N T M4 f S | G N A L | N G A iv D 


Now Have Longer Life 


Depending on the type of installation C 0 M M U N | C AT | 0 N S 7 | F LD 
and daily use, the most popular types of 


4] 






uorescent lamps may he expected to 


have a life span of from three to five 


years, and in the case of school installa- Auth has been an authority in the de- 
tions even longer, according to leading sign and manufacturing of signaling 
lighting manufacturers. and communication equipment for 
Although some of the new long-life over fifty years. There is an AUTH bell, 
fluorescent lamps are still undergoing buzzer, horn, push button, chime or 
tests, results obtained so far indicate that visual signal to suit practically every 
a 7500-hour average rated life will be need and condition. 
possible for fluorescent lamps operating Complete Auth 
on a 3-hour burning cycle. systems for intercommunication, sig- 
Although no official announcement has naling and alarm purposes are in use 
heen made, the General Electric Co. is in major Hospitals, Schools, Public?” 
known to have lamps of the new long-life Buildings, Apartment Houses, etc., 
type which will equal those of the other throughout the country. 
manufacturers Demand AUTH 
In announcing the long-life lamps last and be certain that you’re getting the 


month for his company, Eugene W. best — priced right! ie 

Beggs, Westinghouse Electric Corp. en L7 “Ne 

gineer, said that the new lamps will make 

it more “economically feasible in office | 

and industrial areas to relamp on a group 

hasis.” In general it would be cheaper to 

relamp all fixtures every 18 months or so Z LO > 
rather than let each individual lamp run 2 RS 
its span and replace it in the fixture Nd > 
singly, Mr. Beggs said. - 


In announcing the new long-life fluor 

& Have you seen the giant new AUTH 

catalogue and specification hand- 

book? Inquire for your copy from 
your local AUTH representative. 


escent lamps, R. H. Bishop, vice presi- 
dent in charge of sales for Sylvania Elec 
tric Products, Inc., pointed out that the 
new lamps not only burn longer but have 
little discoloration up to 5,000 hours 
Champion Lamp Works, Lynn, Mass., 

is also producing the long-life lamps in AUTH ELECTRIC C0. INC. 
the complete range of bi-pin preheat | 
lamps from 15 to 85 watts 





34-20 45th ST., LONG ISLAND CITY 1, N. Y. 
| SINCE 1892 
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RELIABILITY 
PERFORMANCE, 





~~ “TELUSH 
JAR sy aL SWITCH 


“T’’ RATED—10 & 20 AMPERES FOR 
ALL STANDARD CONNECTIONS 


These new back- or top-wired flush tumbler switches give you plenty 
of performance, profit and reliability. They install quickly and posi- 
tively. There’s no need to bend or loop wire — it goes straight into 
the unit from the back and is held firmly and permanently by a wire 
clamp. They're safer, too — there are no exposed wire ends. And 
they’re ideal for use with heavier (10 to 14) wire. Top-wiring with 
conventional binding screws is optional. 


FEATURES © HERE ARE A FEW 


Double switch blades protected by 2 Bakelite barriers to snuff arcing © Self- 
aligning double switch blades give positive connection with solid, one-piece 
stationary contacts @ Plenty of wiring room in the box ® Switch mechanism 
is totally enclosed © One-piece base plate, with washer type plaster ears, is 
firmly locked into switch cover. 

10 and 20 Ampere sizes are available with Brown or Ivorylite handles or as 
lock-type units; for 1- and 2-pole, 3- and 4-way, and single pole, quadruple 
break connections. 
WRITE TODAY FOR LITERATURE ON THESE 










BY 
CALL YOUR pores AND OTHER ARROW WIRING DEVICES. 
4 ELECTRICAL JO Address: 1608 LAUREL STREET 
> FOR PROMPT HARTFORD 6, CONN. 
~~ 


SERVICE 


WIRING ; ry ENCLOSED 
DEVICES ELECTRIC DIVISION ay SWITCHES 


THE ARROW-HART & HEGEMAN ELECTRIC COMPANY 
HARTFORD, CONNECTICUT 
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N.Y. Issues Television 
Service Contract Ruling 


In New York State the original agr¢ 
ment by a manufacturer or his dealer fe 
servicing television is not a contract 
insurance but rather a warranty, whilk 
renewal contracts are insurance, Natha 
iel Goldstein, attorney-general for t 
State of New York ruled recently. 

In summarizing the ruling for membe 
of the National Electrical Wholesale 
Association, Kendall B. DeBevoise, cou 
sel for that organization, pointed out tl 
although the subject is a matter of dir 
interest at present only to members 
New York State, other states often f 
low New York in legal interpretati 
and therefore, all members interested 
television sales should be acquainted wi 
the ruling made in New York. 

Mr. DeBevoise summarized the ruli 
as follows: 

“The agreement of a television man 
facturer or a wholly-owned subsidia: 
servicing corporation for a stipulated tin 
to maintain a television receiver in work 
able order and to replace parts does n 
constitute the doing of an insurance bus 
ness within the meaning of Section 41 
of the N. Y. State Insurance Law. Rathe 
is such an agreement a warranty. 

“The making of the same type of agre 
ment by an authorized dealer of that tele 
vision manufacturer is in the same cate 
gory 

“The renewal of such a servicing agree 
ment after the period of the original war 
ranty as to parts and service has expired 
does constitute the doing of an insurance 
business within the meaning of the New 
York State Insurance Law and this is s 
whether the renewal is by a television 
manufacturer, a wholly-owned subsidiary 
servicing corporation or an authorized 
dealer of that manufacturer. 

“The agreement of an independent con 
tractor (a completely independent servic 
ing corporation which does not itself 
manufacture or sell television sets) t 
maintain a television receiver in workable 
order and to replace parts does consti 
tute the doing of an insurance business 
within the meaning of the New York 
State Insurance Law both when made 


initially and when renewed.” 


Wesco’s Newark Branch 
Moves To New Location 

NEWARK, N. J.—The Westinghouse 
lectric Supply Co. branch in this city 
recently moved from 49 Liberty Street 

» 528 Ferry Street, according to E. M 
Lacey, branch manager. 

The new building, with its 108,000 sq 
ft. of floor space and central location 
dovetails with the requirements and ex 
ded business of the branch, Mr. Lacey 
stated 
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NATIONAL ELECTRICAL LIV- 
ING WEEK became official in Chi- 
cago when Mayor Martin H. Kennelly 
right) delivered a proclamation to 
wholesalers Axel H. Kahn (left), dis- 
trict manager, General Electric Supply 
Corp., and Harry Alter (center), pres- 
ident, Harry Alter Co. National Elec- 
trical Living Week will be celebrated 
in Chicago from Oct. 1 through Oct. 
9 in conjunction with the Second An- 
nual National Television & Electrical 
Living Show. The show is sponsored 
by the Chicago Electric Association. 
Mr. Kahn is president of the associa- 
tion while Mr. Alter is chairman of 
the show committee. 














REA Program Connects 
500,000 New Customers 


WASHINGTON—Use of electricity 
by rural people served through the REA 
program has nearly doubled in the last 
two years, the U. S. Department of Agri- 
culture announced recently in reporting 
the Rural Electrification Adminstration’s 
progress during the 1949 fiscal year. This 
is attributed to greatly expanded use of 
electricity by old consumers as well as the 
addition of new consumers to the rural 
es 
Line construction at the fiscal year 
end amounted to 170,000 miles, an increase 
ot 42 percent over the 119,375 miles of 
lines energized during the previous peak 
ear of 1948. On June 30 of this year, 
REA borrowers were operating a otal 
f 836,000 miles of lines. 

Electric service was brought to about 
one-half million rural consumers in the 

scal year 1949. This is an increase of 
19 percent over the 420,518 consumers 
idded to the lines in 1948. During the 
last quarter of the 1948 fiscal vear, REA 
borrowers added consumers to their lines 

the rate of 2,750 each working day 
in June 30 of this year REA borrowers 


ere serving approximately 2,765,000 


consumers 


Approximately 35 percent more power 
vas distributed in 1949 than in 1948 
uring 1949 the borrowers billed 5,350, 
10,000 kwh., as compared with 4,000,000,- 
00 kwh. in 1948, and 2,800,000,000 in 1947 
The federal government was repaid 
bout $22,000,000 in principal and was 
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" CEILING ILGETTE. 
N VENTILATOR 





14 DISTINGUISHED FEATURES—here is the finest ceiling-type 
kitchen ventilator you have ever seen or heard! It’s easy to in- 
stall. It’s automatic in operation. It’s simple to clean (grille, 
motor and fan unit just lifts off). It has large Cfm capacity com- 
bined with super-quiet operation. It has a new hinged grille, 
motor and fan assembly (easily removed and replaced for clean- 
ing) with built-in electrical plug which automatically breaks 
circuit when unit is removed. It has an insulated outer door 
with new spring booster control. This is just PART of the story 
—call nearby Branch Office (consult classified directory) or 
send coupon for complete details! 


HURRY! GET FREE 
NEW BULLETIN! 


ILG ELECTRIC VENTILATING CO., 
2822 N. Crawford Ave., Chicago 41, Ill. 


(C) Rush Bulletin No. 523 on new 10” Ceiling Iigette Kitchen Ventilator 


Firm Name 
Individual 
Address_ 


City_ 
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Attached to rr und 
outlet box cover. 





Attached to square 
outlet box cover. 


Mounted on side of 
round or square 
outlet box. 





Mounted to wall of 
fuse or switch cabinet. 


Jefferson 
Bell and 
Chime Transformers 


ALL TYPES OF INSTALLATIONS 






¥ 


- 


Ready to mount wherever there is a knock-out, 
both the Jefferson Bell and Chime Transformers 
are designed for quick attachment to (1) round 
or square outlet box cover, (2) side of outlet box, 
or (3) to wall of fuse or switch cabinet. 


Mounting feet are also provided for open 
wiring installation on post, wall, or ceiling. 
Either the Bell or Chime Transformer is easy to 
install, having a lip and set-screw for clamping 
to edge of the knock-out of metal cover, box, or 
cabinet with primary leads for connecting to 
circuit and terminals for bell wires. 


FOR BELLS: The Jefferson “Wizard” Bell 
Transformer has a capacity of 5 watts with 115V 
primary and 10V_ secondary; furnished with 
secondary binding posts. 


FOR CHIMES: The Jefferson Universal Chime 
Transformer has a rating of 10 V.A. and is fur- 
nished with 12 and 18 volt taps. There are two 
types; one available with secondary leads, the 
other with secondary binding posts. 


Reduce Stock... 


Increase Turnover 


The unusual, practical design of these two 
types of Jefferson Transformers makes it possible 
to keep stock at a minimum while increasing 
turnover. Write for further details today. 


JEFFERSON ELECTRIC COMPANY 


Bellwood, Illinois 


In Canada: Canadian Jefferson Electric Co., Ltd. 


Approved by 
Underwriters’ Laboratories. 





384 Pape Ave., Toronto, Ont. 


Folder 474-BT 
Sent Upon Request 
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paid $12,000,000 in interest. This brougit 


total repayments since the start of tl 
program to $204,295,916, including $1' 


121,000 paid on principal in advance «i 


due dates. Repayments overdue mo: 
than 30 days totaled only $1,038,000, . 


| approximately one-half of one percent 





SFORMERS | 


the total amount due. 


During the fiscal year, REA approved 


loans totaling $448,859,597. This 

$128,000,000 more than approved in a: 
previous year and nearly as much as w 
approved during the first eight years 
the REA program. As of June 30, tl 


cumulative loan total was $1,830,318,85s 


REA’s backlog of pending loan app! 


cations at the close of the war totaled 


$420,000,000. 


To finance’ construction, 


REA a 
vanced $321,286,867 of loan funds durit 


@he year. This also was a new hig 


Total advances at the end of the year 


stood at $1,272,428,525. 


TOTAL REA LOANS TO JUNE 30, 1949 











Estimated Estimated 
Miles Members 
United States 1,107,322 3,349,714 
Alabama 29,010 121,714 
Arizona . 3,102 10,229 
Arkansas 30,309 109,635 
California 2,492 10,735 
Colorado 17,930 46,478 
Connecticut 
Delaware 1,601 6,791 
Florida 15,580 47,174 
Georgia 54,756 201,881 
Idaho 5,430 13,827 
Illinois 40,468 119,782 
Indiana 33,283 123,408 
lowa 53,628 129,088 
Kansas 41,958 82,048 
Kentucky 35,727 152,910 
Louisiana 17,715 74,027 
Maine 83) 3,606 
Maryland 4,389 20,257 
Massachusetts 
Michigan 14,700 56,980 
Minnesota 68,047 157,872 
Mississippi 38,042 164,384 
Missouri 66,418 202,898 
Montana 15,822 30,684 
Nebraska 45,217 87,966 
Nevada 130 541 
New Hampshire 2,351 7,298 
New Jersey 526 2,549 
New Mexico 8,600 22,194 
New York 4,017 13,711 
North Carolina 33,420 131,880 
North Dakota 39,252 52,679 
Ohio 27,019 106,206 
Oklahoma 44.031 109,331 
Oregon 7,484 23,425 
Pennsylvania 15,471 55,085 
Rhode Island 
South Carolina 24,905 91,439 
South Dakota 29,382 51,126 
Tennessee 35,602 211,082 
Teva; 124,449 280,946 
Utah 1,237 3,545 
Vermont 1,926 5,379 
Virginia 22,205 78,029 
Washington 12,416 29,376 
West Virginia 857 3,203 
Wisconsin 27,217 78,561 
Wyoming 7,862 14,247 
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REWARDED—General Electric Sup- 
ply Corp., Charlotte, N. C., and its 
Greensboro branch were the winners 
of Hotpoint’s national contest for dis- 
tributors. They won by exceeding sales 
quotas in electric ranges and water 
heaters. Shown here (from left to 
right) are: J. C. White, sales promo- 
tion manager, G. E. Supply Corp., 
Charlotte, N. C.; Edward R. Taylor, 
national sales manager, and Hollis C. 
Doss, sales planning manager, both of 
Hotpoint; H. P. Kirk, branch man- 
ager, G. E. Supply; V. C. Welker, 
salesman, Greensboro, G. E. Supply; 
H. B. Zimmerman, district manager, 
G. E. Supply Corp., Charlotte. 











McGraw Electric Acquires 
Line Material Company 


\ccording to a recent announcement 
made by Max McGraw and W. VD. Kyle, 
Jr., respective presidents of the two firms, 
the McGraw Electric Company, Elgin, 
Illinois, has acquired control of the Line 
Material Company, Milwaukee, and_ it 
is contemplated to merge the Line Ma- 
terial Company into the McGraw Electric 
Company as soon as the necessary ap- 
proval by the respective stockholders has 
been secured. Last year the two con- 
cerns had a combined sales volume of 
$75,000,000. 

McGraw Electric Company manufac 
tures electric appliances of both heating 
and motor driven types and also elec- 
trical fuses and circuit protective devices 
through its 


Bussmann Manufacturing 


Company Division. Other products are 


manufactured by subsidiary companics, 


3owman & Co. and Bersted 
Manufacturing Co., which McGraw Elec- 


t 


tric purchased last December. 


Manning 


Line Material Company is a leading 


manufacturer of electrical power-line 
equipment including transformers, light- 
ning arresters, capacitors, pole-line hard 
vare, etc., and sells principally to utility 
ompanies throughout the United States 
ind Canada. 

Line Material Company products are 
all in the capital goods field, while those 
McGraw Electric Company are aimed 
principally at the consumer and indus 
trial markets. It is expected that certain 
plant and warehouse facilities of each 
company will be useful to the other. 

The Line Material 


1 
stock 


Company 
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AND CABLE 


Flex-Life 
Somple 


Flex-Life 
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twisted Position 
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THE DEMAND IS INCREASING 


Day after day, month in and month out, more 
and more industrial plants and electrical con- 
tractors are asking for BRONCO 60, because 
they know its tough Neoprene jacket can stand 
the gaff on the toughest jobs and its extreme 
flexibility means long life, easy handling, lower 
maintenance cost, and safer operation. 


BRONCO is a profitable line to handle because 
it sells faster...it is nationally advertised to 
dealers and users... it is made right... it is 
attractively packaged... and because no other 


wire offers so many advantages. It will pay you 
to sell the BRONCO line. 


Write today for catalog on 
the complete BRONCO line. 
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cut original costs! Frankel Clip Tops cost you less...'/; to 1/ less than “bug” 


type connectors in equivalent sizes! 


reduce installation costs! Compact Frankel Clip Tops are speedier to install 
.. . only one small ordinary wrench is needed to tighten the standard hex head 
bolts instead of the oversize wrenches required to tighten the large nuts of 
split-bolt connectors. Faster, easier taping because of rounded edges and 
recessed bolts. 


get these extra advantages! Frankel Clip Tops are the perfect connector 
for heavy duty service. Completely encircles and firmly forces conductors into 
high pressure contact. Lock washers keep it tight, 
always! No removable parts... no hardware to 
fall off in installation. Five sizes take all con- 
ductors from 2/0 to 1000 Mcm main with any 
size branch. Made of electrical bronze with non- 
corrosive Everdur bolts for extra strength. 
Approved by Underwriters’ 
Laboratories in all five sizes 





Write today for descriptive sheet CT and price list. 
SOLD THROUGH LEADING WHOLESALERS ONLY 


S Iderie,. 


42 YEARS OF KNOW-HOW IN SOLDERLESS CONNECTORS 














Max McGraw, president, McGraw 
Electric Co., and chairman of the 
board, Line Material Company. 


ho'ders will be given representation 


the board of directors of McGraw El 
tric Company and W. D. Ky’e, Jr., w 
remain at the helm of the company 
president and general manager. M 
McGraw becomes chairman of the board 
of Line Material Company, replacing \\ 
D. Kyle, Sr., who retires from that | 
sition but remains available indefinit 
for advice and counsel. There will be no 
other change in personnel or method 
operation 

The latest acquisition by McGraw El 
tric Co. returns its president, Max M 
Graw to a field in which he was active 
almost a half century ago shortly after 
he started his career in the electrical in- 
dustry. In the year 1900, Mr. McGraw 
secured for his firm, then in its first 
year, a contract to install a complete ele 
tric light and power plant in the Siow. 
City stockyards. 

Soon thereafter he became an electrical 
wholesaler but after achieving success and 
prominence in that field he sold his in 
terests and entered the manufacturing 
branch of the electrical industry. He has 
served on many committees of national 
importance and is a past president of the 
National Electrical Manufacturers Ass’: 


Pique Appointed Manager 
For New Wesco Branch 


Westinghouse Electric Supply Con 
pany has announced the opening of a new 
branch at 75 Hickory Street, Johnstow: 
Pennsylvania. Z. W. Pique, former! 
metropolitan apparatus and supply mar 
ager at Wesco, Pittsburgh, has _ beer 
appointed branch manager for the nev 
house. 

After serving as a major in the U. S 
Army during World War II, Mr. Piqu 
joined the Westinghouse Electric Corp 
ration in Pittsburgh as a lighting spe 
cialist in 1946. Later that year, he cam 
to Wesco as lighting supervisor for th 
Pittsburgh branch, and was appointe 
metropolitan apparatus and supply man 
ager in August, 1948 
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Artesian Well Helps 
Wholesaler Lick Heat 


KINGSPORT, TENN.—Keeping the 
pipelines of distribution filled can be hot 
rk—particularly during the summer 
it the Kingsport Electric Co., Inc., elec- 
ical wholesaling firm of this city, has 
ts own ingenious method of keeping hot 

pells outside its doors. 

\long with its purchase in 1940 of a 
two-story former laundry building here, 
e distributing company inherited an ar- 
tesian well located on the premises. When 
Kingsport Electric remodeled the building 
t installed a No. 1182 Series H American 
Blower, Type C, air conditioning unit, 
vhich is equipped with throw-away filters. 
Ducts run from the unit to various parts 
ot the firm’s offices and warehouse. 
Within the unit are two Aerofin Coils; 
one to supply steam for winter heating 
and another to circulate water from the 
well fcr summer cooling. 

In hot weather, the temperature of the 


water as it is pumped 


from the well—at 
the rate of 3,000 gallons an hour—is 60 
degrees Fahrenheit After circulating 
through the coils, it is 63 degrees. When 
sutside temperatures are in the 80's, the 
cooling effect of the 60-degree water 
vill reduce inside temperatures to about 
75 degrees. If the outside temperature 
happens to be 90 degrees or higher, a 
10-degree differential indoors is the bonus. 

rhe cost of operating this air condition- 
ing system is unbelievably low, according 
to J. B. Carson, president of the Kingsport 
Electric Co. He states that since his firm 
normally uses the fan for ventilating pur- 
poses during hot weather—with or with- 
out the water cooling adaption—the only 
cost involved is the $5 a month required 
to operate the pump motor. 


Lighting Firm Appoints 
Ingwersen Sales Manager 
HAZEL PARK, MICH.—The ap- 


pointment of Don Ingwersen as _ sales 

manager of the Illuminating Engineering 

Co., of this city, was announced recently 
Bert C. Pretzer, president. 

Mr. Ingwersen was formerly associated 
vith the Sola Electric Co., serving for 
five years as manager of lighting trans- 
former sales. He had previously been on 
the staff of the Chicago Lighting Insti- 
tute 

Mr. Pretzer also announced that G. E. 
Wehner, of Pittsburgh, Pa., has been 

umed factory representative for the 
lluminating Engineering Co 

In addition, it was learned that the 
lluminating Engineering Co. has pur- 


hased all fixture dies from the General 


Luminescent Corp. and will manufacture 


hese fixtures along with its own stand- 
ird line of fixtures. 
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eootO Enjoy 
unequalled 
glass-diffused 
lighting: 


GUTH 


“floating-hinge 


ARISTOLITES 


Experts agree glass diffusion provides the finest reflected - glare - proof 
illumination, but costly cleaning was always a drawback... 

until GUTH pioneered the “floating-hinge” ARISTOLITE. Its glass 
panels swing open for economical ladderless dusting 

that makes its high efficiency easy to maintain. 


Next time you want high intensities, better distribution, less glare and 
no shadows, use the unique “floating-hinge” ARISTOLITE 
... the luminaire that makes better quality lighting practical! 


@ For full details of this years- ahead 
fixture, send for Bulletin 


830-G from 


YOUR TEAMMATE 
IN DPCM DIG LIGHTING 


“LIGHTING 


THE EDWIN F. GUTH COMPANY / ST. LOUIS 3, MISSOURI 


*® 876 
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Here is a line that makes it possible for you to sell 
the correct unit for any floodlighting requirement. 
Made of heavy steel, porcelain enameled green 
outside, white inside, these units can be depended 
upon to give full floodlighting results under all con- 
ditions. Types are available for both open and en: 
closed wiring. 

The many illuminating and mechanical features in- 
clude individual light control and multiple mount- 
ing which provide flexibility. Sell QUAD Units 
for truly profitable returns. 





QUADRANGLE MFG. CO. 


32.$. PEOREA ST. CHICAGO7, (ILL. 








EXECUTIVES at California Electric 
Supply Co., San Francisco, which re- 
cently sponsored a meeting for 700 
dealers in the northern California area 
talk with the chief speaker at the 
meeting, William A. Blees, vice presi- 
dent and general manager, Crosley 
Div., Aveo Mfg. Corp. Left to right: 
Lloyd McDonnell, Mr. Blees, E. L. 
McDonnell and E. J. Rising. 





Federal Electric Products 
Appoints C. E. Remaly 
NEWARK, N.J.—The Federal Ek 
tric Products Co., of this city, has ap 
pointed Curtis E. Remaly as Clevelar 
Ohio, district manager, it was learned 
recently. Mr. Remaly was former! 
apparatus engineer with the Westing 
house Electric Supply Co. in Clevelan 
His new headquarters will be in tl 
United Office Building in that city. 


G.E. Names 2 Appliance 
Division Sales Managers 
BRIDGEPORT, CONN.—The Apphi 


ance & Merchandise Dept. of the General 
Electric Co. recently announced the ay 
pointment of James E. McCarthy as sale 
manager of the automatic blanket a1 
sun'amp division, and James F. Stark as 
sales manager of the fan division 

Mr. McCarthy, who has been sale 

’ atic blanket sectiot 
since 1945, will be responsible for tl 


manager of the auton 


sales of the automatic blanket and su 
lamp division’s entire line of products 
including blankets, heating pads, portabl 
heaters, heat lamps, sunlamps and_ foot 
Warmers 

As sales manager of the fan divisior 
Mr. Stark succeeds Frank A. Stortz, wl 
recently resigned to become traffic app 
ance sales manager of the General Elect 
Supply Corp. in San Francisco. M1 
Stark was formerly sales manager of tl 


sunlamp and heater section of the aut 





matic blanket and sunlamp division. 
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Credit Managers Changed 
At 3 Graybar Districts 

NEW YORK—Three districts of the 
Graybar Electric Co. will have new 
credit managers, according to a recent 
announcement by A. H. Nicoll, president 

|. H. Wendt will be district credit 
manager of Graybar’s Eastern district 
with headquarters in New York, which 
includes northern New Jersey, southern 
Connecticut and all of New York State 
with branch houses at Albany, Rochester, 
Syracuse, Buffalo, New Haven, West 
Hartford and Newark. 

Mr. Wendt has completed 21 years of 
service with Graybar, starting as a credit 
man in the New York branch and nin 
years later going to Richmond as creiit 
manager. In 1947 he went to San Fran 
cisco as credit manager. 

A. G. Faul will go to San Francisco 
to replace Mr. Wendt as credit manage 
of the Central Pacific district, which in 
cludes branch houses at Sacramento, 
Fresno, Oakland, Salt Lake City and 
Boise. Starting with Graybar in 1918, 
Mr. Faul was successively messenger, 
voucher clerk, credit man, accountant, 
and credit manager at Cincinnati. In 
1947 he was transferred to Philadelphia 
as credit manager. 

Named as acting district credit manager 
at Philadelphia was H. J. Schoos, who 
has completed 31 years with Graybar 
Mr. Schoos started in Pittsburgh as a 
claims clerk, subsequently becoming an 
office salesman and then a credit man. 
In 1929 he was appointed assistant credit 
manager at Philadelphia. Branch houses 
reporting to the Atlantic district head 
quarters in Philadelphia are located at 
\llentown, Baltimore, Harrisburg, Read- 
ing, Washington and Wilmington 


C. H. Goddard Elected 
N — >» . , oO 
New President of LE.S. 
NEW YORK—tThe Illuminating Engi 
neering Society recently announced the 
election of Charles H. Goddard, of Syl 
vania Electric Products, Inc., Ipswich, 
Mass., as its new president 
Mr. Goddard has been associated with 
he lighting industry for the past 20 
years, being concerned with the design 
ind manufacture of lighting fixtures as 
well as with advertising and sales work 
\ full member of the I.E.S. since 1934, 
has been active on a number of com 
ittees both in New York and Pittsburgh, 
rving as regional vice president. Since 
1946, Mr. Goddard has served successively 
treasurer and two terms as vice presi 
nt of the LE.S 
Other recently elected officers of the 
lluminating [:ngineering Society are: 
ice president, S. G. Hibben, Westing- 
use Electric Corp., Bloomtield, N J 2 
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CONTACTS JUST LOOK AT 


High current capacity 
... Practically no vollt- 


age drop. No addi- THESE FEATURES! 


tional solder required. 

















SCINFLEX ONE- 
PIECE INSERT 


High dielectric strength 
° High insulation 
resistance. 


SHELL 


High strength alumi- 
num alloy . .. High 
resistance to corrosion 
... with surface finish. 


ee 


eee 

















ENDIX-SCINTILLA 


ELECTRICAL CONNECTORS 


the Finest money can buy! 


Contacts that carry maximum currents with a minimum 
voltage drop are only part of the many new advantages 
you get with Bendix-Scintilla* Electrical Connectors. 
The use of “Scinflex” dielectric material, an exclusive new 
Bendix-Scintilla development of outstanding stability, 
increases resistance to flashover and creepage. In 
temperature extremes, from —67° F. to +300° F., 
performance is remarkable. Dielectric strength is never 
less than 300 volts per mil. Bendix-Scintilla Connectors 
have fewer parts than any other connector —and that 
means lower maintenance costs and better performance. 


THEN CHECK THESE OTHER ADVANTAGES — 


Moisture-proof, Pressure-tight 
Radio Quiet 
@ Single-piece Inserts 


Vibration-proof 
Light Weight 
High Insulation Resistance 


Easy Assembly and 
Disassembly 


Fewer Parts than any other 
Connector 


No additional solder required 


Write direct to the 
Sales Department 











SCINTILLA MAGNETO DIVISION of 
y 
SIDNEY, NEW YORK 
AVIATION ConPonation 


Export Soles: Bendix International Division, 72 Fifth Avenue, New York 11, New York 






















MALLEABLE 


pero 2 sR gece apes Charles H. Goddard 


treasurer, E. M. Strong, Cornell U: 
versity, Ithaca, N. Y.; general secretar 
\. H. Manwaring, Philadelphia Electrica 
& Mfg. Co., Philadelphia, Pa.; at 
directors, Duncan M. Jones, Curtis Light 
ing of Canada Ltd., Montreal, Que.; R. | 
Biesele, Jr., Southern Methodist Uni 
versity, Dallas, Texas. 

New regional vice presidents to be 1 
stalled in October are: Southern regio: 


Joe B. Browder, Georgia Power Co 





Altanta, Ga.; Canadian region, C. |} 
Dean, Toronto Hydro-Electric Systen 
Toronto, Ont.; southwestern region, f 
A. Covington, City Public Service Board 
San Antonio, Texas; and east central 
region, J. S. Schuchert, Duquesne Light 
Co., Pittsburgh, Pa. 

The Illuminating Engineering Society 


is a nation-wide technical organizatio1 
| founded in 1906 for the advancement and 
dissemination of knowledge in the light 
ing field. Membership comprises 7,00( 
illuminating engineers and lighting spe 









| cialists. 
Gedney Klamp-Backs provide the | . 
air space required between con- Herman Nelson Corp. 
duit and mounting surfaces in Names Two Managers 
compliance with the latest wiring 
stan ards. They not only keep con- MOLINE, ILL.—The Herman Nelsor 
duit away from seepage but also Corp., heating and ventilating products 
permit painting the entire surface manufacturer of this city, recently an 
for further protection against rust. nounced the appointment of C. A. Pickett 
Spacing allows conduit to enter | as Chicago regional sales manager and 
knockouts and threaded hubs in Lester D. Linehan as Chicago branch 
straight line eliminating offsets. office manager. 
| Mr. Pickett will supervise sales acti 
° Gedney Klamp - Backs and Mr. Pickett will upervise sale or. 
° Straps are made in two types, ties in the Detroit, Saginaw, Gran 
(all sizes) one for thin wall and one for rigid conduit, guaranteeing Rapids, Indianapolis, Milwaukee, St 
absolute fit Louis and Chicago sales territories. He 


‘ ‘ — ‘ became associated with The Herman Nel 
Insist on these tough malleable iron Gedney Fittings for jobs ee ee” , 


where unusual and severe corrosive conditions prevail. Protected by 
Ged-O-Lite, the outstanding rust resisting finish. Furnished hot 
dipped galvanized if specified. Send for samples and prices. 


son Corp. in 1920 as its representative 
in Kansas City. Later he served as 
manager of that firm’s sales office in St 
Louis, and since 1937 has been manager 
of its Chicago branch sales office. 

Mr. Linehan, the new manager of The 
Herman Nelson Corp.’s Chicago branch 


G t D MM t Y - L + C ‘ Ri  «  @ ] | office, has had 20 years’ experience in the 
heating industry and for many years was 
GENERAL OFFICES: RKO BLDG., RADIO CITY, NEW YORK 20, N. Y. 


FOUNDRY, FACTORY AND SHIPPING POINT . TERRYVILLE, CONN. 


with Peoples Gas, Light and Coke Co., 
of Chicago. More recently he was Chi 
cago branch manager for the Penn Elec 
| tric Switch Co. 





EST SALES OFFICE: LAKE-WELLS BLOG., 201 N. WELLS ST., CHICAGO 4, ILL, PHONE: Financial 6-3398 
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D. Hayes Murphy 


D. H. Murphy Honored 
For Industrial Relations 
JEW HAVEN, CONN.—D. Hayes 


\ phy, president of The Wiremold 


awarded the first McAuliffe Medal at a 


dinner recently held at the Hotel Taft 


1@ medal, a memorial to the late 
op McAuliffe, was established by the 
esan Labor Institute of Connecticut 
in annual recognition of notable 


achievement in the field of industrial rela- 


t S It is planned as an award t a 


Connecticut representative of management 


2 


a representative ot labor who 1n the 


lgment of the Institute have sincerely 
ked to promote the cause of good 
¢ plover en plovec elati ns 


e citation stated that Mr. Murphy 


been designated as the management 


presentative to ve honored “it recog 

ition of his life-long and unseltish efforts 
romote justice, good will and undet 

st ing among his employees, whicl 
efforts have brought his company during 
almost Tt\ VCars a rect rd 

dustrial relations unmarred by any 


ot labor dispute 


his acceptance of the award, Mr 


as 93 «at oT , 
phy told the group It is only be 
, 1 , 1 ' 
e we ave had good labor leaders to 
le vith that tl rd heing 
vith lat the iward 3s Deng made 
( Ze id the same kind of labor 
that some ot n Irie l ive ic 
1 . , 
" \ VOI \ n't , it o 
1 
eCdals ne me 


MeGraw Electric Clamps 
Down On Price Cutters 


GIN, ILL. — Injunctions against 
ir’s Radio Shop, of 176 Greenwicl 
Street, and Marks Appliance Co., of 


(sreenwich Street. New York, have 
granted by the Supreme Court for 
inty of New York, to prevent both 
future violation of minimum Fair 
de prices for Toastmaster products 
the McGraw Electric Co., it was 
ned recently 


E. O’Brien, general sales manager 
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WORTH ASKING FOR 





W has in a name? A great deal—when the name is 
Okonite. And Okonite makes Panther and Dragon com- 
mercial tapes. Okonite knows the electrical and working 
characteristics required for friction and rubber tapes becaus« 
they have been manufacturing outstanding insulated wires 
and cables for over 70 years 
By asking for Panther and Dragon you get good commer- 
cial tapes with good working qualities assured. They re 
clean to handle... easy to wrap stay wrapped ... won't 
ravel. Besides, you get these added values 
e Fresh when packaged — packaged to stay fresh 
e@ Reliability in every splice 
e Guaranteed footage as stated on the package 
e Surpass ASTM and Federal Specifications for mechanical 
and electrical properties 
e Sold only through recognized wholesalers 
Better tapes for better splices are made by 
The Okonite Company, Passaic, N. J 


He fot Meme by ride... 
| Panther and ragon 


friction and rubber tapes 
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PRODUCTS 
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“LATROBE” PRODUCTS— 
QUICKLY, EASILY INSTALLED 


Latrobe" Floor Boxes and Wiring Specialties are designed for simple, speedy 
installation that cuts sharply time and labor costs. They are constructed of 
highest quality materials to insure smooth, long service. 





No. 252-R “Latrobe” 


Two Gang Box No. 110 “Latrobe” 

‘ — Watertight Box 

e 252 BOX atertight and adjustab 

No. 208 Re epte ‘ P ectior Ome ¢ r T’late T) ompact Latrobe Wieser Bex can ik Seabel 

. ord time and serves dependably. Cover Pla 
jiam. No. 208 Re eptacle 





No. 284 Nozzle with 


No. 280 Nozzl ith 
° ozzle wi No. 200 Cover Plate 


No. 200 Cover Plate 





Sold Only Through 
Wholesalers 











No. 330 Tom Thumb 


Utility Outlet No. 150 Box, 


No. 207 Nozzle 


FULLMAN- MANUFACTURING CO. 
LATROBE . . . PENNSYLVANIA 
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Toast 


products division, stated that thes 


the McGraw Electric Co.’s 
master 
companies were defendants in recent a 
tions for Fair Trade price enforcemer 


ited by the McGraw Electric C 


part of a continued vigorous and ene 

getic policy of securing minimum | 

rade prices for Toastmaster product 
Mr. O’Brien indicated that the McGra 

Klectric Co. will continue to carry o1 

[ cutting and will 


vestigations 


ol price 


other suits, if necessary 


Thermador Names Weber 
Division Sales Manager 


LOS ANGELES The Thermad 
Electrical Manufacturing Co., of this cit 
recently appointed John R. Weber 
sales manager of its northwest divisi 
He will contact accounts for Thermad 


in Washington, Oregon and the northe 
portions of Idaho and Montana 

\lr. Weber was formerly a sa!‘es repl 
sentative for W W. 


Wheat & Son, ar 
prior to that was 


Hulet 


associated with t 


Electric Co 


Landers, Frary & Clark 
Names 5 District Mgrs. 
NEW BRITAIN, 


pointment of five 


CONN.—The a 
district managers f 
Universal portable electrical applianc 
was announced recently by R. M. Olive: 
merchandise [ 


general manager of t 


electric division 
Landers, Frary & Clark 


The new 


portable appliance 
district managers and_ the 
territories are as follows: R. C 
lennessee, Georgia and South Carol 
Ralph Moore, Virginia, North Caroli 
and West Virginia; Carl McLaughli 
New York City; J. J. Diemente, upp: 
New York H. Hanser 
northern New Je rsey 


State; and O 








HELPING the employees of the 
Electrical Supply Co., Ltd., of Laredo 
Texas, to celebrate the 28th anniver- 
sary of their electrical wholesaling 
firm are members of the Laredo Ele- 
trical Contractors Association. Found- 
ed by Pablo Hernandez, the present 
owners of the company are Dr. G. P 
Sutton and Adan Hernandez. 
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fa, a 
the THINNEST. Gamp. ‘‘T’ rated SWITCH 


and it’s a Zezoker 










CHAIRMAN of the administrative 
committee is the new duty for J. J. 
Mitchell, vice president of BullDog 
Electric Products Co. In this capacity 
it is Mr. Mitchell’s responsibility to 
coordinate all company divisional op- 
erations to obtain over-all efficiency 
and establish uniform company admin- 
istrative policies and procedures. Mr. 
Mitchell will continue as head of the 
sales division and in addition, will 
have charge of all company public re- 
lations and commercial activities. 





Business Club Elects 
Western Distributors 


DENVER, COLO.—A number of west- 
distributor men were elected when 
the Denver Pot and Kettle Club held its 
nual dinner meeting at the Denver 

\thletic Club here recently. 
\mong those elected were: Cecil Boyd, 
Bovd Distributing Co., president; Walt 
lonroe, Graybar Electric Co., recording 
secretary; James H. Thompson, Morey 
treasurer ; J I Mark- 

] 


ind, Hendrie-Bolthoff, director 


Mercantile C 


New Assignments for 4 
General Electric Men 


Changes in assignments were announced 
cently for four men by the Construction 
Materials Department of the G. E. Co 

John A. Kelly has been named assistant 
he manager of sales. A graduate ot 
the City College of New York, Mr 
elly joined the G. E. Company in 1948 

a methods analyst in the appliance: 
id merchandise department. In Janu 
cy, 1949, he was transferred to the 
rocedures division of the construction 
aterials department, the position he held 


ntil his recent appointment 


Edward J. Roddy, Jr., and J. Donald 
ney have been named district repre- 
ntatives for the mstruction materials 


partment 








Model 71 

Levolier switch 

6 amp. —125V. 
“T” Rated 


Actual size 


A LONG-LASTING, RELIABLE SWITCH FOR 
INSTALLATION WHERE SPACE IS LIMITED 


Small, compact, streamlined lighting canopies and fixtures, and FHP 
motor housings have plenty of room for the new Model 71 Levolier 
switch. Less than 1” thick, the Model 71 fits in tight quarters. Yet 
it assures dependable, trouble-free switch performance. Precision 
built with a LEVOLIER type mechanism, it has 6” wire leads per- 
manently fastened to terminals by pressure connections—no soldered 


connections. Insures easier and faster installation. Underwriters’ 
Laboratories, Inc.. has given the Model 71 a “T” rating. evidence 
of its ability to take an initial surge of eight times rated capacity. 
Model 71 Levolier switch has a durable moulded phenolic plastic 
case, patented lever control, pull chain, and six foot linen cord and 
bell. Consult your electrical wholesaler for full specifications of 


the Model 71. 


No. 25 No. 1010 
6 amp. 125 Volt 10 amp 
Toggle Switch 125 Volt 
Single Pole **T'’ Rated 
““T'’ Rated 
No. 21 No. 265 


3 amp. 125 Volt 
Pull Switch 
Single Pole 
““T'’ Rated 


6 amp 125 Volt 
Double Pole 
Double Throw 





AVAILABLE FROM YOUR ELECTRICAL WHOLESALER 








For Catalog 43 write: 














Mr. Roddy will cover the wholesale McGill Manufacturing TRADE MARK : 

ading areas of Zanesville and Columbus Co. Inc., 350 N, Camp- electrical 
‘hio. with headquarters in Columbus bell Street, Valparaiso, 2 “@ Poo ------------------ pipet Ons Poe 

we apg apie Indiana. specialties 

e joined t G.E. in 1945 as a payroll 

‘rk and held several accounting post 

oa god t yA anes peoigncenran | ONLY MGILL MAKES Ler iy We SWITCHES 

Ir. Rooney will handle the north cen- = 
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For the beotcn OUTDOOR LIGHTING 


tarstall the new 


DELUXE 
YARD LIGHT 





BUILT FOR LONG RELIABLE SERVICE IN ALL KINDS OF WEATHER 


The finest outdoor lighting fixture available, AUSTIN’S new WPL-114 consists of 
sturdy, rustless cast aluminum bracket and 14-inch heavy gauge steel reflector with 
baked porcelain enamel finish—green outside and white inside. Reflector rigidly 
mounted to fixture arm—can’t vibrate or break loose. Bracket fitted with 4” conduit 
threaded hub in back and bottom ,Keyhole slot in top of bracket for easy mounting. 


la“ 
‘ 


FS = 


AUSTIN No. SPB-12 YARD LIGHT AUSTIN No. SWB-12 YARD LIGHT 


Straight bracket for pole or wall mounting Straight bracket with adjustable mounting 
—12” reflector. Also available with 14” flange—12” reflector. Also available with 
reflector (No. SPB-14) 14” reflector No. SWB-14). 


All Austin yard lights come completely 
packaged with three lag screws, wire 


= ° 
ond Duxseal compound, ready to be The UW. fo dustin Company 
wired and installed 
UL SL Litt) ea py 


UNIVERSAL 
PORCELAIN 
INSULATORS 


Contractors to 


INSURE THE QUALITY 
OF THEIR JOBS! 


THE UNIVERSAL CLAY PRODUCTS CO. 


1549 EAST FIRST STREET SANDUSKY, OHIO 











... preferred by Experienced 





tral district with headquarters at Min 


apolis. Mr. Rooney first joined the ‘ 
eral Electric Co. in 1935 ; | isseml 
the radio division le was later ti 
I dt e wire I S101 
i i ctl eX] g 
i al 
\ i \\ \lacke 1 ‘ 
ilding ect sp issig 
the rtheastern 
irter Bosto1 lt 
t npan 1948 » ta 
i tes engine tl i cle 
ment | 1949 he t 


Electrical Division, UJA 
Holds 2 Annual Dinners 


NEW YORK— Mat trical met 
e Metr p< litan New Yor ea recent 
attended two dinne ions 
the United Jewish Apy | vanizat 
ere 

| | enting La ect 
\la i rers Salt \ 

ion otf UJA held a e H 
Bre rt ch y 1 
lever Zucker t Q 

thi ga Zat 
Wholesalers  ( nn I 


tan Manutacturing (| 1: Se 
nour Froeli \l | Le 
tell a earlmat ‘ il 
\not] imne ri G 
ng fixt sectior l \l 
lel tt Halcohte ¢ ls 
ittended 
] ¢ \1 | 








WHOLESALER Robert Sloan, sales 
manager of Wesco, San Francisco, ofh- 
ciated at a kick-off breakfast at the 
Western Merchandise Mart in San 
Francisco, when electrical wholesalers 
and dealers in that area heard the de- 
tails of Northern California Electrical 
Bureau's electrical living campaign. 
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4 TRADE SHOW EXHIBIT is used by 
the Arrow-Hart & Hegeman Co. to in- 
troduce :ts new line of motor starters. 


Arrow-Hart & Hegeman 
Introduces New Starters 
In order t 


line f motor starters, the 


introduce properly its new 
of 1 \rrow-Hart 
& Hegeman | of 


Hartford, Conn., 1s 
urrently featuring an attractive trade 
show exhibit 

The exhibit consists of three flexible 
units that can be used collectively 
ndividually The indirect illuminated 
display features a cutaway of an Arrow- 
Hart “RA” motor starter yperation. 
This able 1sitor ¢ tiie inter- 
vorking ictl The exposed sect mn 


Manufacturers 


Representatives 
Wanted... 


Prepare now for next season's business. 
Air Equipment Co., manu- 
facturers of the well-known 
Nitecool* and Koolmaster* 
attic, window and commer- 
cial fans are seeking sales 
and distribution representa- 
tion in the following states: 
California, Colorado, Indi- 
ana, lowa, Kansas, Kentucky, 
Minnesota, Nebraska, North 
and South Dakota, Ohio, 
Pennsylvania and Tennessee. 
Air Equipment Co. offers 
protected franchises top- 
grade equipment national 
advertising. Write direct for 
complete information. 


AIR EQUIPMENT CO. 


1713 W. Carroll Ave., Chicago 12, Illinois 


) Years of Experience and Progressive Management 


Established 1894 


BRICK TYPE 
BALLAST 


OPERATING 
TWO 40-WATT LAMPS 110- 
125 VOLTS * 60 CYCLE A.C. 


CERTIFIED 





SPEC NO6 
HIGH PF 





Among Wheeler Ballasts for high power factor operation 
is the Brick Type — Catalog Number 241B — the result 
of good basic design and engineering applied to skilled 
manufacture and rigid testing and inspection. Like all 
Wheeler Ballasts, the Brick Type is built to maintain 
permanent electrical characteristics, tailored to the voltage 
and current requirements of che lamp — under both start- 
ing and operating conditions. Each ballast is matched to 
the lamp rating with which it will be used. This ballast is 
approved by both the Electrical Testing Laboratories and 
the Underwriters’ Laboratories. 

Wheeler high power factor Ballasts are oftered for single 
and two lamp operation, in 15, 20, 30, 40 and 100 watt 
ratings, and for Slimline, two lamp, 200 M.A. and 
300 M.A. 





AVAILABLE SOON 


WHEELER BALLASTS FOR OPERATING THE NEW 25 
WATT LAMP AND THE NEW SLIMLINE 96T12 LAMP. 





WRITE TODAY FOR COMPLETE BALLAST INFORMATION 


mat WHEELER INSULATED WIRE CO., inc. 


\ DIVISION OF THE SPERRY CORPORATION 


aN 1408 EAST AURORA STREET 
we wee WATERBURY 91, CONNECTICUT 


DEFERDASILITY a MAGNET WIRE * COILS * COMMUNICATIONS EQUIPMENT 
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FOR RELIABILITY 





@® RELIANCE “Trouble - free time 
control” is the line of least sales resist- 
ance. It’s also a proved selling phrase 
that will add volume to your time 
switch sales. Reliance Time Switches 
are all the name implies... they have 
been giving faithful service for more 
than 38 years. Both the heavy duty 
“Badger” and the “Model W” are ex- 
tremely simple, compact, economical 
and dependable. Reliance Time 
Switches — guaranteed 50% longer — 
are designed to meet practically every 
automatic control requirement. For 
complete information, write — RELI- 
ANCE AUTOMATIC LIGHTING 
CO., 1911 Mead St., Racine, Wiscon- 


sin. 











~~ s 





= 


Catalog Bulletins on 
Sherman Soldering Lugs 
available upon request 


We put a lot of careful workmanship into the produc- 
tion of all Sherman Soldering Lugs. Dimensions are 
held to consistent accuracy. Lugs are kept free from 
burrs, corrosion, etc., and special attention is devoted 
to maintaining FLAT contact surfaces. All lugs 
individually inspected before shipment. 


H. B. SHERMAN MFG. CO. 
Battle Creek, Mich. 


SOLDERING. 
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displays the new Plaskon Alkyd mold 
base and hood, new curved, extra lars 
contacts, straight-through wiring, 

floating magnet and balanced mechanis 
design. The rotating disk  revolvi: 
around the stationary illuminated Arr: 
Hart trade-mark can be started, stoppe 
and reversed and the colored transpa 
encies controlled by simply operating t 
pushbuttons located on the counter t 


Plastic Wire & Cable 
Names Three to Posts 
JEWETT CITY, CONN.—The PI 


tic Wire & Cable Corp., of this city, } 
| 


appointed James T. Daly as assistant sales 


manager and Louis T. Lepak as advert 
ing manager, according to a recent 
nouncement by Herbert W. B. Farr, vi 


president and sales manager. In additi 


it was learned that Gordon H. Sigman 


has recently been named purchasing age 


MANUFACTURERS APPOINT 
SALES REPRESENTATIVES 


APPOINTMENT of Frank E. Brown 
as the Connecticut and Rhode Island 
representative of Day-Brite Lighting, 
Inc., of St. Louis, Mo., was announced 
recently. Formerly merchandising 
manager for Globe Lighting Products 
Co., Mr. Brown will maintain head- 
quarters in Stratford, Conn. 


Electromode Corp., Rochester, N. \ 


recently announced the appointment « 


Thomas B. Owen and William 
(raig as two new tactory represent 
tives in the rVA area. Chev will oy 
erate a new sales agency, known as tl 
EKlectromode Heating Co located 
736 Georgia Ave., Chattanooga, Tet 
Littlefuse, Inc., Chicago, Ill., recent] 
announced the appointment of the fi 
ing sales representatives: 
Svdney H. Baum, of 1800 Albemar] 


Rd., Brooklyn 26, N. Y., and Jules 
sressler, of 220 W. 42nd St.. New Yor 


8, N *. will serve the greater Ne\ 


Wi illiam F, Seeman, of 248 Delaware 








1) 
M 











ve., Buffalo 2, N. Y., will cover upper 
ew York State, including all counties 
rth of Westchester County. 
The Charles Segal Co., of 143 New- 
iry St., Boston 16, Mass., will operate 
roughout the New England territory, 
hich includes Maine, New Hamp- 
shire, Vermont, Massachusetts, Con- 
cticut and Rhode Island 
Eynon-Dakin Co., of 1847 W. 
ethune Ave., Detroit 6, Mich., will 
rvice accounts in Michigan and Ohio 
Solar Electric Corp., Warren, Pa., 
ently announced the appointment of 
the Yukon Corp., of Fairbanks, Alaska, 
its representative in the entire 
laskan territory. 


OBITUARIES 





DAVID E. FORD 


David E. Ford, vice president and gen- 
eral manager of the Northland Electric 
Supply Co., of Minneapolis, died on June 
20 at St. Joseph’s Hospital in Brainerd, 
Minn. He was 65. 

Born in Fort Worth, Texas, Mr. Ford 
ittended high school in Dallas. His elec 

ical sales career started with his hieh 


ol davs when, after school hours, he 





NEW U@rabim ciirs 


The Only Complete Line 
A Clip for Every Purpose 


an Se Non- Ferrous 
~ Crocodile Clip 
/ with 
we Insulator 





Copper 
Alligator 
Clips 
WEE-PEE-WEE 
ss Phospher-Bronze Clip 


X\ 


Ss 





THE SNAPPER—For ‘‘Deep-Sea’’ Tests 


Mueller clips are offered in a great va- 
riety of types and sizes—insulated and 
uninsulated. 
SEND FOR SAMPLES & CATALOG 602 
CLIP SPECIALISTS SINCE 1908 
“A a 
WT llr_CcLiL Log 








1609 E. 3ist St., Cleveland 14, Ohio 











LOOK TO THE FUSE LEADER FOR PRODUCTION PROGRESS 





WARE 
| Plies 
FUSES 


Double Fibre Bridge Assembly 


Increases Strength 10 Times 


\ a HI-LAG Fuses gest, m 
ar assembly ever designe i! Tuses The t iv 
i ire support 1 ry | I I } vii 
greatly the st re f sembly The bridge 
ting brackets t t t fe bl 
il ta the « kK t 
throug! the brackets Ss we is the blades ove 
Another reason for WARI HI-LAG 1 ‘ < 


2 2 
é i 


WARE FUSE CORPORATION 


4420 W. LAKE ST. ____ CHICAGO 24, Wk. 


UNISTRUT Wonca 





FOR THE 

WHOLESALER, 
CONTRACTOR, 
UTILITY AND 
INDUSTRIAL 


Tells how to frame, 
hang, support and 
mount electrical 
equipment of all 
kinds the fast, easy, eco- 
nomical Unistrut way. 










24 pages packed 
with Pictures, Data 
and Detailed informa. 
tion. 

Write for Catalog No. 500 >. SN 


— “’ ‘THE MOST PRACTICAL AND 
UNISTRUT PRODUCTS COMPANY j§USEFUL CATALOG YOU'VE 


1013 W. Washington Blvd., Chicago 7, Ill. EVER PUT TO WORK! 
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C.P.C. 742 


Safer, 


exclusive advantages of 
shorts! 9 rrosion! no tearing! 
turally stable Cra. 742 
support for tubing. 
govt. use Huge quantities 
try tor aerial lead-ins 


CULAR 389 toda 


Wiring, 


used 





Enduring Support! 


Cc 


Clamps 
Endorsed by 


} 


PLASTIC 
CLAMPS 





PLUS... 
P.C. PLASTIC—n 


Sater, lighter, struc 
new, permanent 
W PB for all 


y Television Indus 


Write, wire or phone for CIR 


Complete stock SARAN TUBING and Fittings 44" to 34” 


SARAN PIPE ',” 


to 4” — Fittings '4” to 2” 





COMMERCIAL PLASTICS CO. 


© CHICAGO 54 


MERCHANDISE MART 


Only TRADE-WIND 


MAKES THE 


CLIPPER 


CEILING VENTILATOR 








..- better S ways because — 


1. Mounts in ceiling directly above stove — in- 
stantly catches heat, grease and odors as 
they rise 


2. Only aninconspicuous “dripless” ceiling grille 
is visible, yet unit easily installed 


3. Powerful squirrel-cage blower (not a fan!) 
creates fast-moving stream of air to do job 
efficiently 


4. Because of patented construction which iso- 
lates motor from greasy air stream, unit 
gvoranteed 5 years 

5S. Available everywhere. Stocked by dealers 
coast to coast 

Write for our Electrical Distribution plan 


Trade-Wind Motorfans, Inc 
572! S. Main St., Los Angeles 37, Calif 
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Post-it» “STEAL THE STREET” 






The New 


ALL-WEATHER 
FLUORESCENTS 


Good in Zero Weather 


New method of outdoor light- 
ing radiates light in all 
directions. These dramatic 
streamlined lights completely 
dominate any surroundings. 
Visible a mile away. Attract 
business like nothing else can. 
Wherever introduced, other 
lighting modernization pro- 
grams follow. 

Post-Lites come in a com- 
plete line for all types of 
outdoor lighting. Well engi- 
neered, properly built by a 
38-year-old company. Priced 
for popular sale. Mail coupon Lites 


wa 


for Catalog, prices, discounts. Aiso other models 


Silk RRR IS: 


Round 


Post-Lites 
straddle pipe posts 
Half-Round Post 


mount or 


W. H. LONG CO., 108-114 W. Illinois St., Chicago 10 
Please mail Catalog and Prices. 

Name 

Address 


ELECTRICAL WHOLESALING 


peddled the 32 candle power lamps 
were used on the 52 volt circuits tl 
in existence 

In 1903, when he was 19, Mr. I 
moved to St. Louis and landed a job 
the old Wesco Supply Co. as manager 
its telephone department. After sery 
in this position for eight vears 
Monarch Electric | 
of Kansas City, as its sales manager 
vear later he returned to St. Louts 


resumed his old 


he beca 


associated with the 


duties as manager of 
Wesco Supply Co.'s telephone 
department 

Mr lord served as sales manager 
© Amercan Carbon Battery Co. fr 
1913 to 1915, and in the latter 4 
migrated t Minneapolis. He fors 
the electrical field for the tire busine 
but after losing money for two years 
decided to return to the field he kr 
best. In 1917 he persuaded W. H. Vil 
to give him a job with the Sterl 
Electric Co. 

The Northland Electric Supply | 
was established three vears later by 
Vilett, Mr. Ford and H. H. Henley, a 
since 1923 has been operated as a stri 


neern by M 


speck 


t} 


electrical wholesaling = c 
Vilett and Mr. Ford. 

\ leader in the wholesaler cooperati 
movements in the Minneapolis area, \ 
Ford was unanimously elected as the 
president of the Northcentral Electric 
W holesalers Association, established 
1933. He was also prominently identifi 
among the industry leaders who organiz 
North Central Electrical Industries 
1936 and served continuously on the boat 
of this organization since its first meetin, 

Upon his death, Contacts, the hou 
tf North Central Electrical Indu 
tries, had this to sav about Mr. Ford 
“In his passing, the electrical industr 
in the upper Midwest valu 
counsellor and a highly respected memb« 
lle had that rare gift of vision of things 
to come and worked constantly to enlarg 
industry services for tl 
henetit of all its branches.” 


organ ot 


loses a 


the scope of 





THIS AND THAT 


Meetings 


Illuminating Engineering Society, 


National Technical Conference, Fren¢ 


Lick Springs Hotel, French Lick, Ir 
September 19-23 

National Electronics Conference 
Edgewater Beach Hotel, Chicago, I] 
September 26-28. 


National Television and Electrical 
Living Show, sponsored by the Chi 
cago Electric \ssociation, Chicag 
Coliseum, September 30-October 9 

International Association of Elec 
trical Leagues, Annual Conferet 
Hotel Cleveland, Cleveland, Ohio, O 
tober 12-15 

National Electrical Contractors As- 
sociation, Annual Convention, Ri 
Hotel, Houston, Texas, Novembe 
8-1] 

National Electrical Manufacturers 
Association, Chalfonte-Haddon Hall 


Atlantic City, N. J., 


November 13-18. 
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) i teins nk esa : AFG WiChIA 
DALLAS Scanlor We —— Engineered and made by ud - A 
ouse Electric Corp., arranged with the AUSTIN particularly for use 
-operation of Dave Levy of. the with today’s modern building BL } 33 [i 
fagnolia Pipe Line Co.. to show Ma materials and up-to-date Lal 1) aa 
; : " wiring methods 
lia’s technicolor moving _ picture FOR th 
Underground River” to members of DIA Y} ry 
4 { 7 bey ey 
e Dallas Electric Club | his picture { iff c 
ows the construction of Magnolia’s 
50-mile. 20-i1 cil p f. er 7 ae = 
ina is ft Patoka, | 


CHICAGO [wo movies o1 adequate 


ring and electrical living—*Dawn 


Better Living” sponsored by Westing 


UISE Electri Corp and “Green Austin Type NX Box for Non- é. i i }) 
, : an or metallic Sheathed Cable. , ; i je 
riouse sponsored by General Electric U.S. Pat. No. 2,348,318. i ies * : 
L ¢ were presented to the members . N om 
f the West Suburban Elect 
es ag 


vd ( v , 
‘o| 





ic League 
f Chicago at a recent dinner meeting 


\t another regular dinner meeting of 


e League, members heard George F Austin Type CMBR Box Austin Type BXFA-N 
Baier, Chicago Sales 


Representative shownwith BR Universal Box shown with Type A 


: gs Mounting Bracket. Side Mounting Bracket. 
) . iour, Irc neal 
ass n mour, C., Speak O 


subject “What's New.” In his speech 


Mr. Baier outlined new items recently 


Re 


The UM. B. Austin Company 


introduced in the wiring devices field Austin Type LR Box for Non- 


metallic Sheathed Cable NORTHBROOK, ILLINOIS 


o 
_ 
? 


SOLD ONLY THROUGH WHOLESALERS = 








ELECTRICAL 
SPECIALTIES 


FOR HEAVY 
INDUSTRIAL SERVICE 


FROM STOCK 


iYilw Aivoewtorli i 
and Linemen 














; 3-Conductor Single 
Soldering Angle Conductor 
Lug Pothead Pothead 







Write for a complete selection of 
RUSGREEN bulletins 


These sturdy, keen-edged scis- 
sors win praise of electricians and 

linemen for cutting wire, insulation or 
light metal. Hot drop forged, hardened and 
tempered and fully nickel plated, 5’ long, 
with heavy blades and shanks. Back of blades 


ENDULATORS (POTHEADS) ALL SIZES * ALL 
SHAPES * ALL VOLTAGES © ALL TYPES 
* BUS SUPPORTS * SPLICING KITS AND 
MATERIALS * INSULATING COMPOUNDS 


has deeply serrated scraping and filing edge. 
Stock No. 925. 


Write direct to... 


THE HENKEL-CLAUSS CO. 
FREMONT, OHIO 
New York Office: 1107 Broadway, ALgonquin 5-0506 


* © 


RUSGREEN MFG. CO. 


14260 Birwood Avenue * Detroit, Mich. 





Shear Quality Since ’'77 
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Don’t say ‘PLIERS’, 
say CHANNELLOCK! 


The Channellock 
pliers with our exclusive 

tongue and groove joint give more 
features. Greater Strength — Longer 
Wearing — Closely Spaced Adjust- 
ments — Self Cleaning — Visible Ad- 
justments — No Wear on doint Bolt. 





Use Channellock 
for your repair needs— 
electrical, plumbing, ignition, battery, 
automotive, and aviation work. 

Only these pliers incorporate the 
exclusive Channellock tongue and 
groove joint. 


7" 
There is a line of | 
standard pattern 

Fr pliers, too, with 


Channellock 
quality construc- 
tion... including 
diagonal cutters, 
needle-nose 
pliers, linemen’s 
and electricians’ 
pliers, battery and 
standard slip- 
joint pliers. 
Choose the pliers 
that fit your 
needs . . . Choose 


Channellock. 





CHAMPION DEARMENT TOOL CO. 
MEADVILLE «+ PA. 
Send fer Free Catalog, A-i! 











Only 


Champion DeArment makes 


' 
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and discussed some ot the improve- 
ments made on products introduced in 


the last eight months to a year. 


MILWAUKEE—The Electric League 
of Milwaukee invited members of the 
Electrical Maintenance Engineers and 
the Wisconsin Radio, Refrigeration & 
Appliance \ssociation to attend the 
League’s annual June golf tournament 
and dinner party which was held at the 
beautiful Merrill Hills Country Club 
One of the outstanding exhibits of 
the 1949 Anni 
versary Home Show, according to the 
Electrical League of Milwaukee, was 


Twenty-Fifth Silver 


the Electrical Industry Exposition in 
Kilbourn and Walker Halls. Exhibits 
included displays of complete electric 
kitchens and laundries, the very latest 
in appliances and television, and an 
outstanding exhibit on wiring for the 
home 

The League distributed to its mem 
bers one of the most attractive and 
informative folders ever produced on 


ippliances entitled “The Swing to All 


Electric.” The folder, prepared by the 
Wisconsin Electric Power Co., was 
produced in three colors lack, illus- 
trating the types of appliances gener 
ally accepted reen, illustrating those 


becoming better known and increasing 
in consumer acceptance; and red, illus- 
trating the j 


tvpes ot appliances not vet 


so well known 


OMAHA~—Plans for the Fourth An 
nual Conference of the Nebraska-Iowa 
Electrical Council to be held in Omaha 
Thursday and Friday November 3 and 
4 are getting underway. 

under 


The committees in charge, 


the leadership of D. L. Harper, man 
ager of Graybar Electric, held a meet 
ing recently to discuss the “where. 
when and how” of this vear’s big event 
The tentative plan is to have merchan- 
dising and selling topics on Thursday, 
the first day of the conference, with 


Friday to be devoted to lighting and 


contractor topics 


George Balliette of the Square D 


Co., chairman of the Manufacturers 
Trade Exhibit, has announced plans 
or a splendid Trade Exhibit in cor 


nection with the conference 


SALT LAKE CITY—The Intermoun- 
tain Electrical Association of Salt Lake 
City reports that three television sets 
Boys 


local electrical wholesalers 


were contributed to Girls and 
Clubs by 
The contributors were General Elec- 


tric Supply Corp., who installed a set 
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@ Wire pulling doesn't have 
to be a dirty, messy job. 
Smooth, creamy, non-greasy 
Y-ER EAS washes off the 
hands ... is not harmful to 
clothes. 


LEADING WIRE PULLING 
LUBRICANT FOR OVER 25 YEARS 


@ Reduces cable e@ Will not run back 


pulling costs into manholes 
20° or more. 

on panels or 

@ Used on Lead, switchboard bus 


Rubber and Syn- 
thetic Covered 
Cables. 


bars. 


@ Tested and ap- 
@ Prevents sticking proved by Un- 
and setting of 
the cable. Facili- 
tates removal of 
the cable. 


derwriters Labor- 


atories, Inc. 


Y-ER-EAS is used in these industries: Con- 
struction, Utilities, Industrial, Steel, Mining 
and Railroad. Write for prices. 





M7 ELECTRO COMPOUND CO. “& 


3812 W. 150th Street © Cleveland 11, Ohio 


ELECTRICAL 


COMPARE VALUES 







Py io.” db 
d \ Ke COMPARE PRICES 
Qs - ec , 
“~ COMPARE QUALITY 
— AND PERFORMANCE 
4 > / 7 4 ri s oa > 


Be sure to get 
YOUR 80-PAGE MANUAL 


The most complete manual 
on electrical connectors and 
accessories. Color photoqraphs, 
charts, data, technical, engi- 
neering and other valuable in- 
formation. 


WRITE ON YOUR LETTERHEAD TODAY FOR COPY 


COPPER TUBE 
| & PRODUCTS, Inc. 
CINCINNATI 27, 9. 
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in the Junior Chamber of Commerce 
Girls and Boys Club; Mountain States 
Distributors, who installed a set in 
the Elk’s Girls and Boys Club; and 
ZCMI 
stalled in the Kiwanis Girls and Boys 
Club. 


wholesale, whose set was in- 


WASHINGTON, D.C.—Floor 


are already released and the electrical 


plans 


industry will again take a quarter sec- 
tion of the display area at the Home 
Show Exposition which opens October 
8 to October 16, according to an an- 
Electric 


nouncement made by the 


Institute of Washington. 


YOUNGSTOWN, OHIO—tThe Social 
Committee of the Electrical League of 
Eastern Ohio has selected July 29 for 
the League’s golf tournament and din- 
held at the 
Tippecanoe Country Club, Tippecanoe 


ner. The outing will be 
Rd. A committee consisting of Clarence 
Sigmier, Charles Bowdich, and Frank 
program for 


Ortega is arranging the 


golf. Another committee consisting of 
Howard McCleary, Roy Peterson, Jack 
Yahn look after the 


rangement. 


will dinner ar- 


MINERALLAC 


Steel HANGERS, CLIPS, STRAPS 


0 











| ial ‘lly 
} 4 \ 


~ 





— 


Minerallac Cable, Conduit and Mes- 
senger Hangers are STEEL. Easier, 
quicker to install; permit speedy, com- 
pact wiring; economical. Also in Ever- 
dur .. . Porcelain Insulating Bushings 
available. 

Jiffy STEEL Clips (Pipe-clamp) require 
only one screw, nail or bolt; rib-strength- 
ened; for hanging pipe, conduit, BX 
cable, mounting coils, etc. Millions in 
use. 

Steel Straps for Messenger-cable serv- 
ices on outlet boxes; may be used in 
conjunction with hangers. 


Order from your Electrical Wholesaler. 
Send for literature. 
MINERALLAC ELECTRIC COMPANY 


25 North Peoria Street Chicago 7, Illinois 
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SWITCH “ON” © recutarty 


@® AUTOMATICALLY 


SWITCH “OFF eectricaty 


WITH A FAMOUS TORK TIME SWITCH 


PLAIN OR ASTRONOMICAL 





Tork Clock Time Switches are world re- 
nowned for their dependability and ac- 
curacy. They require no regular atten- 
tion, and are available in many electrical 















capacities for both indoor and outdoor 
use. 


There’s a TORK CLOCK for every need. 
Economically priced from 
Send for free literature. 


NEW: 


$9.50 


Ss 
reaTunes ASTRONOMIC “FOLLOW the SUN” 


30 HOUR SPRING RESERVE. 
CLOCK CO., Inc. 


1 GROVE ST., MOUNT VERNON, N. Y. 












NG), . tio Sel" 


Fixture Hangers 
FOR INSTANT ALIGNMENT 


At last you can get a Fixture Hanger that turns to any angle after being 
screwed to an outlet box. Although base and receptacle remain stationary, 
hanger arms may be turned to align with any preconceived lighting plan. 
Exclusive Friction Ring firmly holds fixture in selected position. Hanger 
screws on to 3'4"' or 4" outlet boxes, no other fastening necessary. Fur- 
nished complete with receptacle, two S’ chains, hooks and cord clips. Also 
available with bushed hole only, or with 3 wire solid ground receptacle. 
All Friction-Set Hangers are approved by the Underwriters’ Laboratories. 
K100 shown above, List Price $1.10 + Write for Bulletins K25, K26 and K27 


SIMPLET ELECTRIC COMPANY 


3600 West Potomac Avenue, Chicago 51, tllinois 
11 Park Place, New YorK 7, New York 









10 
WireEMoOLD 


SURFACE RACEWAY 


SYSTEMS 


«++ meet the 
wiring needs 
of every job. 

No. 200 


For branch circuits 

































exten- 
sion from existing outlets 

or to provide switches or 
additional outlets 


No. 500 


For branch circuits exten- 
sion from existing outlets . 
or to provide switches or 


additional! outlets 


No. 700 


For branch circuits exten- 
sion from existing outlets . . - 
or to provide switches or 


additional outlets 


Ne. 1000 
A branch circuit feeder direct 
from pane! box 


Ne. 1100 


For wiring infra-red ovens .., 
show window lighting. 


Ne. 1500 


An over-floor system for light 
and power and telephone 
circuits to locations away from 
wolls. 


Ne. 1900 


A plug-in-anywhere wiring 
system for outlet convenience 
in factories, hotels, offices, 


apartments, homes, stores, etc 


Ne. 2100 


A plug-in-anywhere wiring 
system or a distribution 


system for lighting fixtures 


No. 2600 


For interoffice telephone wir- 
ing requiring additional cir- 
cuit capacity 


No. 3000 


A branch circuit feeder system 
direct from panel box to 
machine tools, lighting fix- 
tures, portable power tools, 
etc 


WRITE FOR 
“WIRING GUIDE” 


Know 4 
WIIIMIO)ED, 


MORE THAN ADEQUATE WIRING 


THE WIREMOLD COMPANY 
HARTFORD 10, CONN. 
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EKEWA Perks Along 
With Active °49 Program 


\Managing Director G. V. “Cappy” Weir 
Electrical Wholesalers 
New York ( ity 


231) independ 


ot the Eastern 


Association of rerorts 


Ss association now has 


ent electrical wholesalers as members 
vith the nucleus of membership in_ the 

e boroughs of greater Nx York but 
vit ipters in Boston, cove the New 
England territory and in’ Fhilsdelphia 


overing adjacent Pennsylvania and New 


Jersey south of the Toms River. Non- 


Resident members are far flung in the 
\t'antic Seaboard States but, in the main, 
\W \ are con 
tined to the areas described 


Phe E.E.W.A 


meetings with the officials of the 


principal activites of E.| 


Lamp Committee reports 
Lamp 


Division of the General Electric Company 


on the 9th instant and again with the 


officials of the same division of the West- 


inghouse Corp. on the 16th of the month. 


The discussion at these meetings centered 


around the headaches rapidly developing 


in the sale of lamps. Particular stress was 
laid on the distributor dilution of the “B” 


igency and the abuses that exist under 


the “F.M.O.” contracts. 


Traftic Appliance Committee is now in 


he process of compiling information to 


use at the forthcoming conferences with 


he various manufacturers 


The Lighting Fixture Committee is now 


similar campaign 


+ } 


hetng organized tor a 
and a busy summer seems to be assured 


through the activities of these branches 


of cur industry 
vw! Yor In Ne York E.E.W.A. is 
w in the midst of negotiating a new 
Union contract with Local 22 I.B.E.W 
for those members who are unionized. At 


this writing no one knows what changes 


cr modifications of the existing contract 


will be sought by the Union but, judging 
from past experience it is felt that there 


are probably two months of long tiring 


conferences ahead betore a romnt con- 
clusion can be reached 

Philadel phia— Philadelphia E.E.W.A. 
vas revived about two vears ago and ts 


now moving along nicely with about 353 














VULCAN 


SERIES 


Thermostatically controlled NEW 
Electric Immersion Heater, easily, 
quickly and economically  in- 
stalled in any present equipment 
that requires heat for liquids, 
without disturbing existing 
piping. 


INDUSTRIAL AND DOMESTIC 
HOT WATER HEATERS 
DISH WASHERS, STEAM 

TABLES, ETC.! 

Plugs in any convenient outlet. 

Efficient for heater tanks for 

plastic coating requiring tem- 

peratures up to 200 degrees F. 


By the makers of Vulcan Electric 
Soldering Tools, Glue Pots, 
Solder Pots, Branding Irons, etc. 


VULCAN ELECTRIC CO. 


Danvers 9, Mass. 








MANUFACTURER'S 
REPRESENTATIVES WANTED 


fanufacturer of nduit fitting 











x . 
Ay Wl 
Al iv J 
. Ms bad 
( MA 
z Mex 
T » v 
yv NT A 


ELECTROLINE SALES COMPANY 
2622 East 5lst St., 
Cleveland, Ohio 

















ictive members including our Atlantic WANTED 
City and South Jersev brethren \leet 
"a 1 1 , | 
ings are held or 1 month on the thi 
| esda if ( I t il | 4 s 
ecently been i ( m din meet REPRESENTATIVES 
ngs to business mee s at the Benjamin ' . 
inklin Hotel mpegs eee pal ipins 
rh i 1s 1 tte | * la 
elphia { neets ea ’ { ri t 
the general meet scuss the parti | 
] 
p ems it s ing the a | 
‘ I ; | 
it i , r S | ] D pr ( ; ' | 
t1¢ ills the Sati is ll New York tl e pai nes | 
never endiew effort ta eaten Cee tet DRAKE ELECTRIC WORKS, INC. | 
ies ee 7 —" 3656 Lincoln Avenue, | 
endent manutacturer that his interests P . - 
| ; é 1 Chicago 13, Illinois 
are best conserved by dealing through a | 
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when cords 

or plugs fail 

in the pinch! 
For sure contact and 
durability, it’s best 
to feature 


f 1] A 1] elirium bometh 
RB. 
Vf 





AND 
fre , (eo 
APPROVED BY UNDERWRITERS LABORATORIES 


Selected by leading manufacturers . 








why not by YOU 


A full line of Flexible Cords 
for the Repair and Service industry, 


obtainable through Jobbers and Distributors 


CORNISH WIRE COMPANY, nc 


15 Park Row = New York 7, N.Y. 














Mr. E. E. Stvan, Manager, Supply Dept., 
Strong, Carlisle and Hammond Co., Cleveland, 
Ohio, reports that his firm has joined other elec- 
trical wholesalers all over America who are now 
selling and stocking Herman Nelson Propeller 
Fans. Like others, this aggressive firm has dis- 
covered that it's profitable to 
sell and stock quality Herman © 
Nelson comfort and health | 
products to supply the huge § 
ndustrial, commercial and in- | 
stitutional markets. If you are % 
nterested in the profitable | 
Herman Nelson Franchise, write “ 


now! 





Herman Nelson 
Propeller Fans 


THE HERMAN NELSON CORPORATION 
MOLINE, ILLINOIS 


wholesaler rather than direct to the con 
sumer. 

\t the last meeting in June plans were 
discussed for enlarging the activities of 
this group and from the enthusiasm dis- 
played it was evident that real results can 
re expected next fail when regular 
monthly meetings will again be resumed 


in September 


Boston—E.E.W.A. of New England got 
off to a good start and at the end of the 
first vear has 46 active members. Som 
excellent results have already been accom 
plished despite the resistance of the manu 
facturers agent group. Meetings are held 
m the third Wednesday of each month 
at the Hotel Manger in Boston and in 
spite of the fact that membership extends 
up to Maine and Vermont, the attendance 
at Boston meetings has been uniformly 
excellent and at the last meeting in June 
plans were discussed for the extensior 
of membership to the independent whole- 
salers in New England who are not now 


represented 


(Both, “Capt Hocir and “Tor Gof 
” ’ ’ , 
sul, secretary sa that they dont exact 
salsa }, » » of ] } 
relish the prospects of having to spend 
mich of the ’ P m0 } . . 9 
much of the nice summer days im wrai 
Wg Wht © NWO) provtems CCAUSE all 
; ’ , , ’ ; , 
he Jersey shore, wher th of them liz 
t hathing and fishin has con extra 


The Epiror.) 


SODERING 
BRAZING 
WELDING 


L.B. ALLEN CO., INC. 


6701 Bryn Mawr Ave. 
Chicago 31, U. S. A. 





for fastening 
ELECTRIC WIRES 


CABLE - PIPE - CONDUIT 


« “BX” CABLE 

« ROMEX CABLE 

¢ THIN WALL CONDUIT 
e HEAVY WALL CONDUIT 


SERVICE ENTRANCE CABLE 
WRITE FOR CATALOGUE #5008 


VICTOR SPECIALTIES 





775 MAIN ST.,-NEW ROCHELLE, N-Y.. 
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Wherever there’s a 
bathroom, there’s a one- 
room heating problem 
and a potential sale for 
a Thermador Electric 
Heater .. . America’s 
finest! 


THERMADOR 


“ER” 
ELECTRIC HEATER 
Provides “head-to-heels” 
radiant heat instantly, 
safely, economically. 
Easy installation, lifetime 
stainless steel safety grille. 


9” x 48”. Available in 120 


: 


Ceo See rees 


or 230 volts models. 


onl 598% - $9g9% 


vn 


1 
\¥ 
17} 


¢ 


\TH 
THE ONLY HEATERS Top! 
E switcn At * 


THERMADOR 
"RB”’ 
ELECTRIC HEATER 


Ideal for the bath or 
dressing room where 
space is a factor, the 
“RB” has stainless 
steel safety grille, 
double heating ele- 
ment. 117%” x 19”. 
120 volt models 
from 1000 to 1500 


wa"®"$4 480 $4 090% 
14 16 LIST PRICE 


UNDERWRITERS’ APPROVED 
"Seven Leagues Ahead” 
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ZENITH 


Program Timer 


Fully 
matic, syn- 
chronous mo- 
tor takes care 
of time signals 
without atten- 
tion — just set 
it, then forget 
it. Zenith will 
faithfully op- 
erate any type 
of time signal 
in any combi- 
nation of 5- 
min. periods 
for a 24-hour 
cycle. Com- 
pact, trouble-free, completely de- 
pendable. 


auto- 
[ | i 














MINUTES MEAN MONEY 


TO YOU ... correct regulation of 
time is of prime importance to 
schools, factories, institutions, 


plants, etc..—the need is for a pre- 
cise, high quality, reasonably priced 
Program Timer that means 
Zenith to the customer—Profits to 
you Price $59.00 


ZENITH 
INTERVAL TIMERS 


Accurately time 
and control any 
electrically operat- 
ed machinery. Pow- 
erful self starting 
synchronous slow- 
speed motor. No 
clock springs to 
wind or break. Fast 
make - and - break 

through silver con- 


tacts. Timed for 


minutes or hours. 
Underwriters ap- ' 
proved for 10 amps., 









; 


115 V., or 5 amps., 


230 V., 


ow 


A.C. 


THERE’S A ZENITH UNIT FOR 
EVERY TIMING REQUIREMENT 
— SEND FOR THE LARGE, 
COMPLETE CATALOG TODAY. 


Jobbers 


Discount allows for liberal 
proft. 


ZENITH ELECTRIC Co. 


MORE FACTS 
ON PRODUCTS 


Ventilation Code The second 
Attic Ventilation Code, 
Propeller Fan Manu- 


Attic 
edition ot the 
published by the 


facturers’ Assn., 2157 Guardian Bldg., 
Detroit 26, Mich., has been rewritten 
to include new material such as illus 


trations of typical discharge openings, 
method ot areas for attic 
fan discharge and minimum air 
changes recommended for attic ven- 
tilation systems in the U.S. 


computing 


vents, 


when writing ELECTRICAL WHOLESALING 





Bell Transfer Panels—Bulletin TP-1, 
published by Cannon Electric Develop 
ment Co., 3209 Humbolt St., Los 
Angeles 31, Calif., illustrates the com- 
pany’s line of program bell transfer 
panels designed tor operating bell sys 
tems in schools and institutions 
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Commercial Cooking Equipment—Cat- 
alog 49 illustrates and describes the 
\kron line of commercial cooking 
equipment designed especially for ho- 


tels, clubs, restaurants, etc., and man- 
ufactured by Associated Products Inc., 
1025 Second National Bank Bldg., 


\kron, Ohio 
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Electric Motors—An 8-page bulletin, 
Form 942, released by Century Elec 
tric Co., 1806 Pine St., St. Louis 3, 
Mo., contains illustrations, charts and 
diagrams on the company’s brush lift- 
ing single phase motors 
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Intercommunicating Systems— Bulletin 


No. 155 on intercommunicating tele 
phone systems for offices, homes, 
schools, hotels, stores, institutions and 
industry has been published by Auth 
Electric Co., Inc., 3420 Forty-Fifth 


St., Long Island City 1, N. Y. 
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mention 


Wiring Devices—Catalog 49 presents 


the line of wiring devices—switches, 
receptacles, sockets, plugs, et man 
ufactured by Slater Electric & Mfg 
Co., Inec., 56th St. and 37th Ave., 


W oodside, N y . 
letin 13 that describes Slater’s 
Switch 


\lso available is Bul- 
[-Rated 


148 W. Walton St. Chicago 10, II. aaa L WHOLESALING 
| mention ELECTRICA WwW 
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WRITE FOR 
CATALOG 5LC 


KRUEGER & HUDEPOHL 


236 VINE ST. * CINCINNATI 2, OHIO 





HEINEMANN 


CUTOUT MATERIALS 


Plug Fuse and 
Cartridge Fuse Cutouts 


Plug and Cartridce 
Fuse Entrance Switches 


Battery Switches 
Meter Test Blocks 


HEINEMANN ELECTRIC CO. 


152 Plum Street 


Trenton New Jersey 











U. S. Patent No. 1.933.555 


SOLDERLESS 
WIRE CONNECTORS 
FAST! EFFICIENT! ECONOMICAL ! 
STRIP ENDS! 
~_ 


oad 
SCREW IT! 


THAT'S ALL WITH SCRU-ITS! 


SOLAR ELECTRIC CORPORATION 


WARREN, PA. 
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Sapligs 

















Handle heavy reels easily and 
safely; remove wire or cable from 
top or bottom, front or back of 
reel with 


ROLL-A-REEL 





Style A: : 
2.000 Ibs. cap. 
37.50 


tyl B: 
ae Ibs. ¢ low slanted front and 
75 00 positive front lock 


insure quick loading 
or unloading. 


F.O.B. Cincinnati 


Eliminate jacks, cum- 
bersome handling. 


Carried easily 
to reels, job 
or storage. 


Sold through 


SS SS wholesalers only. 
SS 


WRITE TODAY FOR DETAILS 

















ROLL-A-REEL 


327 WEST FOURTH STREET 
CER CEN NA TESS OO EOE 








PORCELAIN. 
ENAMELED: 


Yard lights 


FOR 
RURAL LIGHTING 


* Sold only through 
Wholesalers 


* Manufacturers of 
Lighting Equipment 





thins a 


“These won't blow down” 


No. 
8972-8974-8976 


* No, 8972 has 12"' porcelain enameled reflector 
* No. 8974 has |4"' porcelain enameled reflector 
* No. 8976 has |6'' porcelain enameled reflector 


COMPLETELY WIRED AND ASSEMBLED 
For REA Installations 





ELECTRICAL COMPANY 
906-910 W. Van Buren St., Chicago 7, Ill. 
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Incandescent Lighting—Bulletin GLC- 
16 contains 4 pages describing the new 
*“Formlite’—its flexibility of applica- 
tion, its varying mounting arrange 
ments, and its adaptability to accent or 
overall lighting. Gotham Lighting 
Corp., 548 West 22 St., New York 11, 
NM. Ss 


When writing ELECTRICAL WHOLESALING 


mention 





Plug-in Strip—Catalog No. 598 covers 
type CF-2 constant service plug-in 
strip for installation in displays, on 
work benches, in offices, etc., and type 
CF-3 switch controlled plug-in strip 
for installation in residential kitchens 


bedrooms, living and dining rooms 
National Electric Products Corp., 
Chamber of Commerce Bldg., Pitts- 


burgh, Pa. 
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mention 





Plugs, Receptacles & Cord Connec- 
tors—Catalog EL49, containing 12 
pages of illustrations, dimensional 
drawings, and convenient ordering in 
formation, features the automatic lock 
ing Midget Ever-Lok plugs, recept- 
acles and cord connectors. Russell & 
Stoll Co., Inc., 125 Barclay St., New 


York 7, N. Y. 


Wer won"? ELECTRICAL WHOLESALING 


mention 





Residential Lighting—A 24-page cata- 
log, illustrating fixtures and lamps for 
residential use, covers the Colonial 
type fixtures, the close-to-the-ceiling 
type of fixtures such as the oil lamp 
chandelier for small dining rooms, 
dens, breakfast or play areas, and the 
standard fluorescent units for kitchen, 
bathroom or den. Lehrolite, Inc., Wal 
lingford, Conn. 


vention? ELECTRICAL WHOLESALING 


Timing Devices—The company’s 1949 
line of switches, coin meters, and timer 
devices is illustrated in a 6-page cata 
log published by M. H. Rhodes, Inc., 
30 Bartholomew Ave., Hartford, Conn 


When writing ELECTRICAL WHOLESALING 


mention 











ELECTRICAL LINE 
WANTED 


FOR INDUSTRIAL PLANTS 


MANUFACTURER’S REPRESENTATIVE 
N. Y. C. AND VICINITY 


20 years’ experience in wholesale 
distribution field with national whole- 
saler and application engineering in 
industrial field. Can promise expe- 
rienced, aggressive promotion of 
good line. 
Box 9365, Electrical Wholesaling, 

330 W. 42nd St., New York 18, N. Y. 
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by SLATER 


GLOWS IN THE DARK! 
SAVES MONEY AS A NIGHT LIGHT! 
HELPS KEEP WALLS CLEAN! 


Sensational Glo-Switch installs like 

any ordinary switch. Unlike cheap 
imitations which depend on a lucite 
handle to carry light from inside the 
body, genuine Glo-Switch actually has 
a neon bulb IN ITS HANDLE and CAN be 
seen from any part of a dark room. 
Economical, practical, Glo-Switch 

costs 3¢ a year to operate. 

Neon bulb lasts for years, may 

be replaced for pennies. A fine 

night light in nurseries, stairways, 
garages, bedrooms, 
darkrooms, etc. Order 
Glo-Switch today. 


10A 125V 

@) 5A 250V 
New patented 
construction offers handle 
illumination 10 times 
brighter than any other 
tLuminated switch 

on the market. 

Pat. No. 2,214,317 


Slater Electric & Mfg. Co., Inc 


Woodside, New York 
Manufacturers of Lifetime Wiring Devices 
Send for catolog No. 49 
showing over 100 new devices 
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“DRIVE-IN” @¢& 


CABLE STAPLES aa 


No spreading or & 
buckling with Austin 
staples! Made of 
heavy, selected temper, round 
edge flat wire with shorp, burr- 
free points. 






Flat across top —> 
—no spreading 
or buckling. 


The shoulders —> 
ore squore and 
strong—drives 
easily and ac- 
curately. 


1%," 


ws 


Long taperto —> 
point — staple 
held firmly at 

the first top of 
hommer. 








g 
No. 360 j 


Made forarmor- 
ed cable. Avoail- 
able without 
indenture in top 
for non-metallic 
sheathed cable } 
—Cot. No. 36] ‘ 


No. 362 
Designed specifi- 
cally for non-me- 
tallic sheathed ca- 
ble. Made shorter 
for easier driving. 



















Stamped of 
heovy, selected 
temper, round 
edge flat wire. 


€ Shorp, burr-free 
points—staple 
starts easily in 
any wood. 


/4y" 

















No. 363 
The new staple 
is specially de- 
signed for small 
diameter non- 
metallic sheath- 
ed cable. Small 
in size — easier 
to drive. 





Austin staples are conveniently packed in 
sturdily made, metal edge cartons of 100 
and 500, and in cases of 2500. 





The TUG. Austin Company 


NORTHBROOK, ILLINOIS 
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* “We haven’t lost a motor 
in two years — thanks to — 


-Fusetronetuses 


with their 


10 Point Protection 


1 Protect against short-circuits. 


2 Protect against needless blows 
caused by harmless overloads. 


w 


Protect against needless blows 
caused by excessive heating — 
lesser resistance results in cooler 
operation. 


Provide thermal protection for panels and switches 


against damage from heating due to poor contact. 
Protect motors against burnout from overloading. 
Protect motors against burnout due to single phasing. 


Give DOUBLE burnout protection to large motors — 
without extra cost. 


Make protection of small motors simple and inex- 
pensive. 


co ONO UU f 


Protect against waste of space and money — permit use 
of proper size switches and panels. 

10 Protect coils, transformers and solenoids against burn- 
outs. 


— 
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considerable obsolete , vo 
appr slant but we are eliminé 
"To protect these perso 
we had two ¢ oic . 
relays ot Fusetron — 
Fusetron fuses. From t - 
we have ne 
wer phase 
1 to clear 


“We have 

equipment In our 
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ing it as We go along 
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lost one motor. 
failure occurred, 
itself. 

“Having ovel 
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Stop Wasting Time and Money— 
FUSETRON dual-element FUSES Give ALL-PURPOSE PROTECTION 


One needk shutdown r one lost motor — or one destroyed 
switch or panel may cost you far more than replacing every ordinary 
fuse with a FUSETRON dual-element Fuse 

Don't risk such losses — protect yourself by 


installing FUSETRON~ dual-element Fuses 


throughout the entire electrical system. 


BUSSMANN MBG. CO. 


(Division of McGraw Electric Co.) 
University at Jefferson, St. Louis 7, Mo. 


TRUSTWORTHY NAMES IN 
“ELECTRICAL PROTECTION 
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EOD € = O-1 


An idea that | 
may be t"rned | 
intop ‘s 


Damage from si 
problem ith many UL AS en 


because of it—any salesman may 
& 

be able to turn a neat sale. C 
§ 

. ° ° - - > 
Alongside is a briefed up copy of : 
the BUSS message to fuse users. It “ 
shows how Fusetron Dual-Element c 
Fuses can prevent this damage. 
By explaining this fact to your : 


customers, you may be able to pick 
up an order here and there that 
might otherwise be lost—and every 
extra order means more profits. 


>> 


If you think it would be helpful 
to call on the BUSS Fuseman in 
your territory for additional ideas 

don’t hesitate to do so. He is 
ready and willing to pitch in and 
help whenever you need him. 


BUSSMANN 
Mfg. Co., St. Louis 


a Division of McGraw Electric Co. 
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